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55 OPPORTUNITIES 


For the beginning of our 1924 
program, we are offering fifty- 
five unusual opportunities. 


In fifty-five cities having over 10,000 population, 
going to appoint representatives. 








we are 
They will be men who have 

-ood”’ in this or other lines, but who realize the advan- 
tages of this offer. They will be men who are bound to succeed. 
To such men we offer exclusive agencies in the following cities: 


PENNSYLVANIA MICHIGAN OHIO WISCONSIN ILLINOIS 


Chester Detroit Akron Kenosha Decatur 
Easton Grand Rapids Canton LaCrosse East St. Louis 
Erie! Jackson Cincinnati Madison Moline 
Harrisburg Kalamazoo Cleveland Oshkosh Rockford 
Hazleton Lansing Columbus Racine Springfield 
McKeesport Muskegon NEW HAMP: 
Reading Pontiac 
Wilkes-Barra Saginaw 
York ¢ 


Dayton 
Springfield 
Youngstown 


Sheboygan 
Superior SHIRE 
Concord 
Manchester 
INDIANA 
Anderson 
East Chicago 
Evansville 
Indianapolis 
Muncie 
South Bend Sacramenta 
Terre Haute San Francisco 


COMMUNICATE AT ONCE WITH THE HOME OFFICE 
FOR PARTICULARS 


INTER-STATE 
BUSINESS MEN’S ACCIDENT ASSO. 


The Oldest Organization of its Kind in America 


Brown Hotel Building, | DES MOINES, IOWA 


ERNEST W. BROWN, Sec’y-Treas. 


TENNESSEE 
Chattanooga 
Memphis 
Nashville 
CALIFORNIA 
Fresno 


KANSAS 
Kansas City 


Topeka 
Wichita 
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ANNOUNCEMENT! 


1924 FEATURES 


A new rate book with rates greatly reduced 
and entirely new and unusually attractive 
policy forms now in the hands of our fieldmen. 








Free annual examination for policyholders 
through Life Extension Institute, Inc. 


Training School for new men. 


We invest where we collect, which helps you 
collect where we invest. 


Entering new territory after eighteen years’ 
operation in our home State. A _ general 
agency opening in North Carolina, also one 
in Florida. 





On agency matters address 
W. Caswell Ellis, Agency Manager 





SOUTHEASTERN LIFE INSURANCE COMPANY 


Organized 1905 
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| AMERICAN 

INSURANCE COMPANY poe an S URETY 
INDIANAPOLIS 4 COMPANY 


one TH of NEW YORK | 
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TWENTY-ONE MILLION poe 
siaaarapiuadbab anialaeanaisiiasent comaystee 100 BROADWAY 


Deposited with the State of Indiana for the Sole Office Building 
Protection of Policyholders Fidelity and Surety Bonds Burglary Insurance 


Check Forgery and Alteration Insurance 





PROGRESSIVE 28 CONSERVATIVE 


The Growth of Oak 
The Solidity of Granite 








PAN-AMERICAN 
LIFE INSURANCE COMPANY 


New Orleans, U. S. A. 
On Agency Matters Address, CRAWFORD H. ELLIS, President 


CHARLES F. COFFIN, Vice-President Net Admitted Assets, December 31, 
$11,171,260.67 
New Insurance Paid for 1922 21,305,237.00 


Paid for Insurance in Force Decem= 
ber 31, 1922 90,759,578.00 














The Pan-American writes a complete line of Acci- 
dent and Health policies which are modern and up- 
to-date in every respect. Our Substandard Depart- 
ment has broadened our already excellent service to 
our agency organization. We wish to establish ten new } 
general agencies. If you are interested write to us. 


Address: E. G. SIMMONS, Vice-President and 
General Manager, New Orleans, U. S. A. 











INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies 
from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually 
or quarterly, 


an 
THE INTER-SOUTHERN LIFE INSURANCE CO. INDUSTRIAL Policies from $12.50 to $1,000.00, © 
LOUISVILLE. KENTUCKY with premiums payable weekly. 
JAMES R. DUFFIN. President CONDITION ON DECEMBER 31, 1922. 


se 
> Liabilities 2 ? , ¥ : 
ilies good Company Capital and Surplus 4,121,111.55 
Insurance in Force 230,322,163 .00 


CLEAN — STRONG — PROGRESSIVE Payments to Policyholders 2,331,155 .50 


Total Payments to Policyholders since Organ- 0 92 | 
Over $85,000,000 of business in force ates $30,051,860. 
JOHN G. WALKER, President. 




















THE SPECTATOR is publish d_ every Thu iy by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 
at the Postoffice, New York, N 1 the act of March 8, 1879, THe Spectator, Volume CXII, Number VI, February 7, 1924; $4.00 per annum. . 
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FEATURES IN THIS ISSUE 





Commissions More Involved 
Than Ever 

Compensation Monopoly 
Threat in Missouri 





Cancer Death Rate for 1922 
By F. L. Hoffman, Ph.D. 

The Making of the Fire Insurance Rate 
By E. R. Hardy 











METROPOLITAN 


MANAGERS MEET 


Company Expects to Enter Field of Unemployment Insurance 


WO and one-third billions of new life in- 
surance written by the Metropolitan Life 
Insurance Company in 1923! Comprehend 
it, if you can! One might as well say two 
and one-third cents. The two statements 
are correspondingly meaningless, they are 
extremes, the latter mentioning a sum so 
small that it the 
former a sum so large that one’s mind cannot compass it. 
However, Haley Fiske, president of the Metropolitan Life, 
stood before some two hundred and fifty of his managers, 
gathered at the home office in annual session last week, and 
teeled off billions as though he could comprehend their mean- 
ing. And, as he read “the the 
greatest life insurance company,” to use his own words, his 
men cheered and cheered and cheered. People passing in the 
street probably thought there was a private prize fight in 
Progress inside. Paid for insurance issued, increased, and 
revived in 1923, $2,359,034,859 (ordinary $1,066,984,741), 
industrial $912,366,542, group $379,683,576) ; insurance in 
force $9,238,254,008 (ordinary $4,710,630,635, 
$3,910,156,319, group $617,467,114); assets $1,431,399.418; 
surplus $74,749,412! Translated into understandable language, 
these figures mean that the Metropolitan has made a record 
during 1923 which only a few years ago would have been 
thought utterly impossible, had anyone ventured to think that 
fat, which is not likely. 
A little less fantastic and much more conceivable are the 
figures representative of the daily average business. Before 
giving these figures let us emphasize the fact that they are not 


has no— sienificance, 


from greatest record of 


industrial 


yearly, monthly, or weekly figures, they are daily average 
figures. Every average day last year the Metropolitan issued, 
revived and increased new life insurance to the amount of 
$7,785,594. Every day its assets were increased to the extent 
of $566,169. Every day it paid out to its policyholders $918,- 
664. Every day it issued and revived 17,672 new policies and 
paid 1,422 claims. 
May Start Writinc UNEMPLOYMENT INSURANCE 

Having read the record, President Fiske gave way for 
awhile to some of his associates, but presently he- was on his 
a while to some of his associates, but presently he was on his 
wide range of subjects—the most interesting was treated in 
just a few sentences in which he advised his men to watch 
carefully the course of events at Albany. He predicted the 
introduction of a bill which will pave the way for the writing, 
by the Metropolitan of unemployment insurance. No plans 
were mentioned by Mr. Fiske, he simply made it clear that the 
business of the Metropolitan is to ease the road of the work- 
ing men. “Three specters,” said he, hang over their heads— 
sickness, death, unemployment. The first two we cover now, 
and we hope to be able to cover the third.” 

However, in an address at the wind-up banquet of the 
meeting, held Saturday night at the Hotel Astor, Mr. Fiske 
said, “We are trying to get the law amended so as to permit 
us to issue group unemployment insurance to tide over 
sesaonal or temporary hard times. If we can achieve this then 
indeed will our scheme of mutual service be rounded out.” 

He pointed out that the accumulation of vast sums of money 


(Continued on page 27 
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"THE MAKING OF THE FIRE INSURANCE RATE 


Ldward PB. Hardy, Issistant Manager, Vox Sor Fire Insurance Ixchange™ 
Tw elfth Article 


AMUN yn Sl 







The Period from 1800 to 1835 


(Continued from last week) 


Paper Mitts—DETACHED 
No Drying Stove, or Steam Boiler, Bleaching, Sizing prepared, and 


Rags stored and assorted in a detached building, fuel anthracite coal. 


Building, Brick or Stone, slated. . Be ar ne are 70 Cts. 
Binding Brack Or Stone, SainPled ......s00. 00. scence cess Lo 
Building, Basement Brick or Stone, upper story wood........ 90 
ROME NNR IIOG nese a oG oie a sisi eGo s peKieie ews warner aaa eam 100 
maa sor Dryine Stove 11 the Jolt... 5 .<.scscc cscs tneieeees 50 
PG tOr DoryINne Steam BOUer. oso oi. oes eee os cvs cee eae 50 
Add Tee CUe tere 2. ee 25 
maa st Bleachine 1s:done in the Mill... 0.00.0 .0..0 000000 10 
Ada a Sizing is prepared in the Mall..........06.000s0.0005 10 
Add if Rags are stored and assorted in the Mill.............. 20 
LOPE BEERS AS Rr ee Need ti een ee 50 


Or ina building so near that it would burn the mill. 
The short rate table has not yet shaken itself down to the 


present-day standard and, because of that fact and because it 
has one or two points not seen in other tables, it is reproduced. 
It reads as follows: 


RATES OF PREMIUM 
For Shorter Periods than a Year: 11 months, add 5 per cent; 10 
months, add Io per cent; g months, add 15 per cent; 8 months, add 20 
7 months, add 25 per cent ; 6 months, add 33 per cent; 5 months, 
3 months, add 75 per cent; 


per cent ; 
add 40 per cent; 4 months, add 50 per cent; 
2 months, add 100 per cent; 1 month, add 150 per cent. 

Summer months half the above. 

The following deductions on the amount of Premiums to be made on 
Tnsurances effected for a longer period than one year: 

For 2 years, 3 per cent; 3 years, 6 per cent; 4 years, 8 per cent; 5 
years, 10 per cent; 6 years, I2 per cent; 7 years, I year. 

N. B.—Dwelling houses detached will be insured 4 years for the 
premium of 3 years. 


. 


CINCINNATI 

In year 1840 there was published at Cincinnati a pamphlet, 
the title page of which reads: “Standard Tariff of Premiums 
of lire and Marine Insurance, adopted by the General Board 
of Underwriters of Cincinnati, August, 1840.” 

This pamphlet of 32 pages is divided about evenly between the 
rates and rules dealing with fire insurance and those with ma- 
rine insurance. In this there are the beginnings of many rules 
which are now recognized, but which are not reproduced because 
they will appear later on in other sources. In general, the pam- 
phlet provided for four classes of buildings. The first took 
a rate of 25 cents, the second 37% cents, the third 50 cents and 
the fourth $1.00, with some extensive provisions for additional 
charges in the case of the third and fourth classes of risks and 
the rules governing detached buildings were well developed and 
the list of charges to be added to the rates given for hazardous 
occupations is well developed. The first item from each letter 
of the alphabet illustrates the idea of the underwriter of those 
days in regard to rates. It should be understood that the sums 
mentioned were to be added to the basic rates shown above for 





the different classes of buildings. The first item from’ the 


alphabetical list reads as follows: 


Additional 

Premiums 
DEC 
SAuiction (stores Sellamavat IQUE... ofsca.<iaccieeie sere sstatcte poke seein 25 
BAM RNID  ACLORIGS ca cists ooilelsiaveualecvelsiecisionsie aie ie sides ore receshepraiiong 5 00 
Gabinet=maketsS “WOrk SHOPS ac «1<.0<:cio.0:+ slew sels sie oie: creiesblerereies 2 00 
Dot Coe ae Ae AOE mickere OGRA OO OTD ome reac OGL enar 00 

(Star) Earthen, Glass and China ware, unpacked or in 

Lele let a NO ee GOCE OCD O aroun o nd oD uUer Te 3714 
Flax or Hemp ......0-sscesscscceccccccccsccvvesecscnseces 50 
(Star), Glass, hollow, unpacked or in packages............. 2 00 
Hats—Grass, Straw or Ger pram) 9) (evel 0) 0) rece eee 50 
State) yee ets “SSOCKe ore eisteycccisstao ct succcverteanccterts: uae iene 25 
UES re Tate (hia cl (evel! 2o1s anne aie Se I aA carer” meet Cre T ar 50 
(Star) Mathematical or Musical Instruments, Sellers’ Stock. . 50 

@il (Boiline Elowses, at GiscretOnsis:c.c-.30.3s 60.0: 6 vies w roleesensioue 

EPEC CIS MSTA PS) foc ala ices crates shave sro bshcisi sie a) avaisiohscvorahe/aletetihavoreysnatanens I 00 
FR AS I ARMAS gic gsndy a 5) Bodie are ie oie ela dhecat eras el oy share waste ote ues nae eoetorenaes I 00 
MTS arcs oyete nicl isle elle taves isl ocareractslereisia'es eacahs Seeabetay minicar se ctoyereletoyers 25 
MAILERS | WMO MODS 64 cca opie vave ore nie ioe ol-sexeloomicrevertcisiarey seerseeaeons 25 
Wha ISUBHEGS Ss eos rac. cs caieteranateisucielaratieenacessrorraleccusiancrornie lamntouraxelereureraes 50 
See? o 9 Bl (<< 2) tha a a naan eee eee arene saree Retr I 00 


\Vhere a star was prefixed to the item, it meant that the 
additional charge only applied to the tenant in question and did 
not affect the building or tenants of a non-hazardous occu- 
pancy. 

The short rate table in this pamphlet is the one now in use, 
so far as months are concerned; that is, it begins with 20 per 
cent of the rate for one month and it ends with 95 per cent for 
11 months, there being no provision, apparently, for any period 
of time except months. 

For the larger manufacturing establishments, as they were 
termed, rates subject of a schedule plan were provided. It is 
sufficient that we note that cotton and woolen mills had rates 
ranging from $2.50 to $4.50; flour mills ranged all the way 
from $1.00 to $1.621%4, with additional charges for those fea- 
tures which introduced a greater hazard. Rates are given for 
paper mills, saw mills, planing mills, snuff mills, distilleries, 
soap and candle factories, or either one of these and, finally, 
oil mills. 

Cincinnati was the center of the provision business at that 
time and there is an extensive series of rates for pork houses, 
these providing for smoking and non-smoking, etc. It is 
also interesting to note that there was a special short rate table 
for pork houses and the usual table was not used in such cases. 

The pamphlet continues as the last item of the Fire Depart- 
ment section provision for elasticity, which is occasionally 
yearned after in this day. It reads as follows: 

N. B.—Where the underwriter supposes the operation of the tariff 
would bear oppressively upon the assured, or when it is of doubtful 
application, the case shall be referred to the Committee of the Board 
of Underwriters for the month, and their decision in regard to the rate 
of premium shall be final; any thing in the tariff to the contrary not- 
withstanding. 





. Sees ee ee 


nweF e — 


Ss. = 


th 


tic 
an 
eX 
th 


Ta 


W 
as 
an 








om the 


Iditional 
remiums 
DC, 

25 
5 00 
2 00 
3 00 
3714 


2 00 
50 


25 


50 
50 


| 00 
00 

25 

25 

50 

00 
iat the 
nd did 


» OCCU- 


in use, 
20 per 
ent for 
period 


r were 

It is 
1 rates 
e way 
e fea- 
en for 
lleries, 
finally, 


it that 
uses, 
It is 
> table 
cases. 
epart- 
onally 


> tariff 
oubtful 
Board 
he rate 
ry not- 





February 7, 1924 


THE SPECTATOR 





Editorial 








THE SPECTATOR 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
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COMMISSION RATES 

N another page of this issue is pre- 

sented the epochal edict of Insur- 
ance Commissioner Thomas S, McMur- 
ray, Jr., of Indiana, by which all fire 
insurance companies are required to pay 
their agents throughout the country the 
scale of commissions therein set forth, 
dating from February 1. Several ques- 
tions naturally arise in one’s mind in 
conjunction with such an order. Is it 
constitutional, or does it conflict with 
Section 10 of the Federal Constitution, 
which prohibits the passage of any law 
impairing the obligation of contracts, 
and which would, of course, not permit 
an official of a State to do what the legis- 
lature could not do? Even if it be as- 
sumed that a State official might have 
authority to regulate rates of commis- 
sions in his State, could he rightfully 
claim the prerogative of fixing rates for 
the entire country? 

Probably a majority of fire insurance 
company managers, and agents as well, 
will agree that the adoption and enforce- 
ment of a uniform scale of rates of 
commission in the fire insurance busi- 
ness would be a step in the right direc- 
tion; but there are numerous companies 
and agents who have arrangements 
existing providing for higher rates than 
those specified by Commissioner McMur- 
Tay, and whose contractual rights have 
to be considered. The president of the 
Western Insurance Bureau, not speaking 
as such official, but as the president of 
an insurance company, makes the follow- 
ing declaration to THE SPECTATOR: 


Speaking for my own company I beg to 
advise you that we are absolutely and unquali- 
fiedly opposed to any restrictions upon our 
constitutional right to agree with our agents 
upon a mutually satisfactory basis of com- 
pensation. 

This will undoubtedly be the attitude 
assumed by other Bureau companies. 
As for Western Union companies, it is 
hardly to be expected that they will take 
up the cudgels so energetically against the 
commission order, as it practically re- 
quires them only to do what they are 
already doing voluntarily, unless they 
shall regard it as an invasion of their 
rights and therefore decide to contest the 
matter. 





DEATH OF PRESIDENT WILSON 
a the nation mourns the pass- 
ing of one of its most eminent 
statesmen—its war  president—Wood- 
Wilson. Regardless of political 
affiliations, the people felt a deep regard 
for Ex-President Wilson, who spent 
himself without stint in the service of his 
country, and suffered the consequences 
in impaired health, which led ultimately 
to his death. 
Mr. Wilson recognized the virtues of 


TOW 


life insurance, and several years ago 
wrote his opinion thereof, as follows: 

If a man does not provide for his children, 
if he does not provide for all those dependent 
upon him, and if he has not that vision of condi- 
tions to come, and that care for the days that 
have not yet dawned, which we sum up in the 
whole idea of thrift and saving, then he has 
not opened his eyes to any adequate conception 
of human life. We are in this world to provide 
not for ourselves, but for others, and that is 
the basis of economy. 

Inquiry develops the fact that Mr. 
Wilson carried’ at least $20,000 of life 
insurance. Mr. Wilson was not alone 
among those who have served as chief 
executives of the United States to ex- 
press their favorable opinions of the 
institution of life insurance, for former 
Presidents Grover Cleveland, Theodore 
Roosevelt, William H. Taft and Wm. G. 
Harding have done so, and the present 
chief executive, President Coolidge, has 
done likewise. 

Ex-President Wilson was a man of 
clear vision, high ideals, and firm con- 
victions, and his service to the country 
during its participation in the greatest 
war in history will never be forgotten. 
Whatever differences of opinion existed 
between himself and his opponents are 
now muted by an understanding silence. 


5 


HE taxicab insurance rate war in 

New York City appears to have 
reached a temporary deadlock. It is, 
however, a deadlock fraught with possi- 
bilities of equitable settlement for all 
the parties. This was evident at the con- 
ference held last week with Francis R. 
Stoddard, Jr., State superintendent of in- 
surance, when it was agreed that, pending 
the drafting of a plan that would meet 
with general favor, the rate of $20 per 
month would prevail. Another confer- 
ence is forecasted at which final disposal 
of the matter is expected, and in the in- 
terim it is doubtful whether any company 
will openly declare a lower rate in view of 
the statutory rules as regards filing notifi- 
cation of change. The authorities have 
injected a new factor into the situation by 
issuing police orders with respect to closer 
enforcement of the Highway Law as it 
affects the licensing of taxicabs ; and it is 
probable that this move may hasten the 
steps being taken toward a solution of the 
difficulties. Reports have it that all taxi- 
cab drivers who do not exhibit stickers 
showing that they are either insured or 
bonded will be handed summonses re- 
quiring their appearance in court. The 
consensus of opinion is that they will be 
allowed until February 15 to carry out the 
demands of the law. 





MASSACHUSETTS LEGISLATION 


Bill to Prohibit Commissions on Personal 
Insurance 


Bills accompanying the recommendations of 
Commissioner of Insurance Wesley E. Monk 
occupied the attention of the first meeting of 
the joint legislative insurance committee at its 
first public hearing. 

Of the bills heard the principal one would 
prohibit the payment of commissions to agents 
or brokers insuring their own property or lives 
who had been licensed as such for a period less 
than two years. Guy W. Cox, vice-president of 
the John Hancock Mutual Life, opposed the 
bill as it applied to life agents, stating that the 
company carefully investigated their agents and 
were assured of their good faith in entering 
the insurance profession. 

Mr. Monk stated that he had already talked 
with several life insurance men and was willing 
to amend the bill to exclude life agents from 
the proposed ruling. He stated that the purpose 
of the bill was to raise the standard of the in- 
surance business and to eliminate “curb-stone 
and vest-pocket” brokers and agents. 

A bill calling for a single policy written by 
two or more fire companies on which each com- 
pany should be severally liable for a specified 
percentage was strongly urged by the Manu- 
facturers Mutual of Rhode Island. 
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How Abraham Lincoln 
Insured the Union 


In the darkest days of the Civil war—the summer of ’64—President 
Lincoln laid before his Cabinet a sheet of paper so folded and pasted together 
that no one could possibly read it. He asked each member to sign it blind. 


It was fairly evident that the Union itself would not long survive 
Lincoln’s defeat. His re-election seemed impossible. 


Not until the election was over, and—contrary to the forebodings of 
that dark summer—Lincoln again found himself President, did he reveal 
the pledge he had made his Cabinet sign. 


It read: 


“This morning (August 23, 1864) as for some days past, it 
seems exceedingly probable that the administration will not be 
re-elected. 


Then it will be my duty to co-operate with the President-elect 
so as to save the Union between the election and the inauguration, 
as he will have secured his election on such grounds that he cannot 
possibly save the Union afterwards.” 


Not many of us are personally responsible for a nation. But most 
of us are responsible for some small part of it. What documents have 
we signed to protect their great cause in case death or defeat overtakes our 
work? Life Insurance is a pledge to the future to protect work yet to be 
done. 


The Prudential 


Epwarp D., DuFFIELD, President 














Insurance Company of America 


Home Office, Newark, New Jersey 
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IMPORTANT BROKERAGE 
DEAL 


Consolidation of Willcox, Peck & 
Hughes and Johnson & Higgins 
Accomplished by Exchange 
of Stock 


w. H. LA BOYTEAUX BECOMES PRESI- 
DENT OF COMBINED HOUSES 





Merger Is Largest of Its Kind in Insurance 
Business—Joint Operation of London 
Offices Already Planned—Firm of 
Willcox & Crosby Not Af- 
fected by Changes 

The largest consolidation of its kind which 
has ever been negotiated in the insurance busi- 
ness in this country took place in New York 
city last week when the insurance brokerage 
houses of Willcox, Peck & Hughes and Johnson 
& Higgins merged their interests and, by an 
exchange of stock, combined their facilities. 
The deal will not rob either house of its in- 
dividual identity but, on the contrary, will re- 
sult in the intensification of that service which 
each renders and will permit a more rapid dis- 
position of the business handled by the insur- 
ance specialists in the two firms. No imme- 
diate change in the location of the New York 
offices is projected, but since Willcox, Peck 
& Hughes recently sold their building on Wil- 
liam street in that city it is likely that another 
location may be sought in the near future. 
Further office mergers of the two brokerage 
houses will be made in other cities and equitable 
arrangements for mutual co-operation have 
already been consummated for the firms’ Lon- 
don branches. 

W. H. La Boyteaux, president of Johnson & 
by the terms of the joint agreement 
president of both the organizations 
and will take up his new duties in addition to 
which he is now engaged. The fol- 
lowing statement was issued by him last Satur- 
day: 


Higgins, 
becomes 


those in 


The business of Johnson & Higgins and of 
Willcox, Peck & Hughes, the oldest and among 
the largest insurance brokerage and average 
adjusting concerns in this country, will be con- 
ducted jointly, effective as and from January 
I, 1924. The consolidation of the two interests 
will be accomplished by the exchange of stock. 
H. N. Townsend, Raymond T. Marshall, E. P. 
Lenihan, E. W. Congdon, E. F. Hunt and R. J. 
Taylor will be elected to the board of directors 
of Johnson & Higgins, and W. H. La Boyteaux, 
George V. Coe, Henry W. Lowe, William N. 
Davey, J. S. Keegan and H. B. Sexton will 
take their places on the directorate of Willcox, 
Peck & Hughes. 

The firm of Johnson & Higgins is well known 
as one of the largest brokerage concerns in the 
marine, fire, liability and general branches of 
insurance, as well as in average adjusting. 
Willcox, Peck & Hughes have heretofore con- 
fined their activities entirely to the marine 
brokerage and average adjusting business. 
Johnson & Higgins maintain offices in New 
York, Chicago, San Francisco, Los Angeles, 
Philadelphia, Seattle, Chicago, Detroit, Balti- 
more, Boston, Montreal and Havana, and are 
represented in London by Willis, Faber & Co., 
Ltd.; Willcox, Peck & Hughes maintain offices 
in New York, Buffalo, Cleveland, Chicago, San 


Francisco, New Orleans and Seattle, and are 
represented in London by C. T. Bowring & 
Co,,. Etd 


Viewed from the angle of volume of busi- 
ness transacted, the merger of Willcox, Peck 
& Hughes and Johnson & Higgins is the most 
important which has ever been completed in 
the history of insurance brokerage in this coun- 
try. The firm of Willcox & Crosby, Inc., un- 
til recently operating as Willcox, Peck, Brown 
& Crosby, will not be affected by the present 
consolidation and will continue to transact its 
affairs as a separate organization without tak- 
ing any definite part in the junction of the 
other two New York houses. 


RULES FOR TROPHY CONTEST 
Advertising Conference Regulates Competi- 
tion for Phoenix Mutual’s Gift 


The Insurance Advertising Conference has 
announced the rules under which the competi- 
tion for the trophy presented by the Phoenix 
Mutual Life will be conducted. They are as 
follows: 


Only those companies which are represented 
in the “conference” and whose representatives 
are members in good standing may compete for 
the trophy. Companies desiring to compete 
must also have been represented in the “con- 
ference” for a period at least sixty days pre- 
vious to the date contestants’ last material will 
be accepted. 

A company may submit one particular piece 
of printed advertising matter which it has 
selected as its best effort; or a series of news- 
paper or other publication advertisements ; 
posters, folders, stuffers, or other advertising 
matter; used in a campaign for a period not 
more than eighteen months prior to the clos- 
ing date of the competition. 

The trophy committee shall determine upon 
a suitable and easily accessible location where 
the competitive material may be received and 
properly stored, Information as to the where- 
abouts of that location must be in the hands 
of all members not later than sixty days prior 
to the date on which last material will be ac- 
cepted. 

There must be forwarded with the material, 
written explanation presenting the basic ele- 
ments taken into consideration in the planning 
and the administration of the campaign, or the 
“reason why” behind the piece of advertising. 

For instance: a. The market analysis or 
study upon which the advertising program was 
based. b. Particular problems met in adapting 
the advertising to marketing conditions and 
the methods used to meet these problems. c. 
The objectives chosen for the campaign and 
why these were selected. d. The reasons gov- 
erning the preparation of copy and art treat- 
ment adopted. e. Media of presentation—how 
or why selected. f. Distinctive characteristics 
of the advertising. g. Any other data enlight- 
ening to the jury of award. h. Accompanying 
the written explanation there must be a sworn 
statement of the results attributable to the use 
of the submitted material in an advertising way. 


Virginia Bill Would Admit Mutuals into 
Bureau 
RicHMoNnbD, VA., February 4.—A fight has 
been launched in the Virginia Legislature to 
amend the law passed four years ago, under 
which the Virginia Inspection and Rating 
Bureau operates, so that mutual and reciprocal 
fire insurance companies may be admitted to 
membership in the bureau. 
It is rumored in legislative circles that there 


is a strong sentiment in the Senate Committee 
on Insurance and Banking, to which the bill 
was referred, favoring its passage. 

It is understood that a conference of State 
and special agents was held in Richmond last 
Saturday, to devise ways and means of de- 
feating the measure. 

Three insurance measures were reported 
favorably by the Senate Committee on Insur- 
ance and Banking to the Virginia General As- 
sembly last week. They were the agents’ 
qualification law, following closely the model 
law of the National Association of Insurance 
Agents, a bill permitting fire insurance com- 
panies to write inland marine and transporta- 
tion insurance in Virginia, and a bill placing 
the control of insurance on State property un- 
der the jurisdiction of the Virginia Bureau of 
Insurance. The latter bill was acted upon in- 
dependently of a bill which is pending in the 
House authorizing the State to carry its own 
fire insurance, and creating a fund of $800,000. 


ISSUES HANDSOME BROCHURE 
Liverpool and London and Globe Celebrat- 
ing Diamond Anniversary in United 
States 


The Liverpool and London and Globe Insur- 
ance Company having just completed its sev- 
enty-fifth year in the United States has issued 
to its agents a very handsome brochure entitled 
“Seventy-Five Years in the United States.” 
The company entered this country in 1848 and 
has strongly entrenched itself by its conserva- 
tive and sound business methods so that it now 
probably has one of the strongest agency plants 
in the country. 

The narration of the company’s history in the 
United States shows clearly how closely it is 
connected with the business development of the 
country. Its record in the great conflagrations 
at Chicago and San Francisco, as well as in 
connection with the lesser ones at Boston, Balti- 
more and elsewhere, places it in a position of 
strength with the American buyers of insurance 
which cannot be exceeded. The company had 
world-wide interests and immense resources so 
that its ability to meet such situations without 
ultimate disaster was never in doubt. 

The brochure is handsomely bound and 
wrapped in heavy dark-blue paper and is 
printed upon deckle-edged paper of a very high 
quality. The typography and lay-out is well 
done and as a result the booklet presents a 
finished beauty possible only from the highest 
type of work. 


Memorial Issued by Springfield Fire and 
Marine 

The Springfield Fire and Marine Insurance 
Company of Springfield, Mass., has issued a 
memorial on the death of its late president, A. 
Willard Damon, containing resolutions of re- 
gret as signed by the board of directors of 
the organization. The testimonial takes the 
form of a pamphlet in which is printed a por- 
trait of Mr. Damon and which chronicles the 
activities of the man who, perhaps more than 
any other, is responsible for the development 
and success of this great company. 
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Business in Force December ol, 1923 
$475,735,998.00 


Business Paid For 1923 
$155,449,488.00 





HAVANA IN _ 1995! | 








Sscnnaiieninmide 


























Fe 


























February 7, 1924 


THE SPECTAIOR 





Fire Insurance 








COMMISSIONS MORE _IN- 
VOLVED THAN EVER 


—_——- 


State Officials Divided in Opinion 
on Chicago Report 





INDIANA RULING DRASTIC 





Bureau Companies to Oppose Change—Kan-~ 
sas Department to Fall Back on Rul- 
ing Against Separation 
The week past has resulted in the issuance 
»f several important documents relating to the 
sommission question and growing out of the 
recent hearings in New York and Chicago. 
Most important of these is a drastic manda- 
tory ruling by Commissioner Thomas S. 
McMurray of Indiana, who attempts thereby 
not only to regulate commissions in his own 
State but in In one ruling he 
would equalize commissions from California to 

Maine. 

The Kansas department has renounced the 
Chicago edict entirely and will fall back on its 
issued before the 
Colonel Joseph But- 


every State. 


ruling against separation, 
recent truce was arranged. 
ton, Commissioner of Virginia, has issued in 
his capacity 2s secretary of the National Con- 
vention of Insurance Commissioners a letter 
to all State othcials urging thet they take steps 
ruling on the introduction of legis- 
Colonel 


Jr., superintendent of 


also by 
lation to support the Chicago edict. 
Francis R. Stoddard, 
New York, has issued a brief statement in sup- 
port of the report. 

Meantime it seems likely that litigation will 
shortly result in two States, Kansas and In- 
Union companies released from 
the famous truce will resume the separation 


diana. The 


process, thus forcing the Kansas Commissioner 
to back up his ruling. Likewise Mr. McMur- 
ray’s hand will be forced by the Bureau com- 
panies, which have no notion of reorganizing 
their agency contracts to conform with it. This 
is doubly emphasized in a letter written to THE 
Spectator by Charles H. Yunker, president of 
the Milwaukee Mechanics Insurance Company, 
Milwaukee, and of the Western Insurance 
Bureau. He says: 


Replying to your telegram and speaking for 
my own company, I beg to advise you that we 
are absolutely and unqualifiedly opposed to any 
restrictions upon our constitutional right to 
agree with our agents upon a mutually satis- 
factory basis of compensation. 


THE INDIANA RULING 

The ruling of the Indiana department follows 
in full: 

To Fire Insurance Companies; 

Your attention is hereby directed to the following 
tuling of this department regarding the payment of 
commissions to agents by fire insurance companies 
operating in the State of Indiana, effective, except as 
specifically provided therein, as of date of February 1, 
1924: 

No company shall pay, nor shall any agent receive, 
directly or indirectly, on any class of fire, tornado, 
cyclone cr automobile business, a commission or com- 
pensation exceeding the following scale: 

All commissions are to be computed on net pre- 
miums only, which are defined as being the gross pre- 
miums, less premiums returned upon cancellations and 
Premiums on policies returned as not taken (if the 
Premium noted therein was included with the gross 


premiums) and deducting also all return premiums 
made by endorsements, and including all additional pre- 
miums made by endorsements and reinsurance effected 
by local agents, to determine the said net premiums. 
It is understood that this rule forbids allowances 
of any kind to the agent in excess of the scale of 
commissions enumerated, whether in the form of rent, 
clerk or solicitor’s hire, special agency work at the 
agency, engineering service, adjustment of losses on 
business written by the agent, or valuable gifts to 
the agent, his employees, members of his family, 
or other persons in his behalf except that a reason- 
able charge for postage and for exchange actually 
purchased shal! be allowed, but in no event shall any 
postage charge exceed five cents per policy issued (no 





charge or allowance for postage on canceled policies, 





endorsements, accot or correspondence being per- 


l-for drafts 





missible), and to exchange actually pai 


forwarded to companies, 
Each agent shall be required to render a monthly 


] 


account to the company in which all charges of every 
character shall be il 


specified and 1 commissions of, 


1 


other emoluments received or to be received, shall be: 


stated therein, said agency account to become a rec- 


ord of 


the company and subject to investigation by the 
Insurance Department. 
This scale of commissions is predicated upon the 


ums to the company within forty- 


payment ot prem 
ve days of the close of the month in which the busi- 
ness is written, 


referred to follows: 


GRADED CoMMISSIONS 





The f commissions m be | upon net 
premiums, i. e., the gross pret s less premiums 
returned upon cancellations and premiums on policies 


returned as not taken (if the premiums noted there- 
in are included with the gross premiums) and deduct- 


all rebates, and reinsurance effected by local agents 





to determine the said net premiums: 
[Twenty-five per cent: 
On tornado business. 


including flat buildings and 


4 
rt 
f 
~ 


not in frame mercantile rows or 
nsibly affected as to rate by reason of hazard- 


exposures) and on private barns and contents 


connection therewith. 

















On farm property (except tobacco, hay and cot- 
ton when written specifically for one ye iy or less). 

On ch é s (including manual train- 

) llege hespitals (including sanitariums). 

On homes for the aged, children’s homes, 
strictly charitable institutions and contents. 

On buildings owned and occupied exclusively 
by Y. M. C. A. and contents insured therewith, 

On all supported by public taxation (in- 





cluding jails), excepting penal and reformatory 
institutions, excepting State and county fair 
ground property and excepting risks where power 
is used (other than pumping and lighting sta- 
tions). 

On contents of buildings not excepted above. 

On automobile business. 
contained in 
where policy form limits liability during the en- 


On automobiles private garages 
tire term to private garage occupancy. 

Definiticn of public building —A public building is 
defined as a building either built, purchased or main- 
tained at the expense of taxpayers, whether belong- 
ing to a township, school district, city, municipality, 
county or State, but does not include city, town or 
cable or animal railroad 


electric, power 


Note.—Commissions allowable upon contents 


suburban 
property. 
owned by tax-imposing body, but contained in a 
rented building of miscellaneous occupancy, is limited 
to 15 per cent, 

Cement or concrete block, veneered and iron-clad 
buildings class as frame in considering the 20 per 
cent class. 

Twenty per cent on solid brick, stone and solid 
concrete or burnt clay hollow tile mercantile and/or 
hotel buildings (not contents). N. B.—Warehouse 
buildings are not “stores” and only come under mer- 
cantile class when used in connection with a “store” 
occupied for sale of merchandise. It being under- 
stood that the term “mercantile” may include small 
non-hazardous classes of occupancies when approved 


9 





and promulgated. A building otherwise entitled to 
20 per cent ‘commission shall not be rendered ia- 
eligible by the following occupancies: 

Automobile salesroom (with service station em- 
ployng not to exceed five hands). 

Bakeries, retail (not exceeding five hands). 

Barber shep. 

Billiard and pool hall, 

Bowling alley. 

Candy making (hand power—not exceeding two 
hands). 


Cigar factory (not exceeding five hands). 
Electrical supplies (with small repairing). 
Furniture stores (with small repairing, m 


upholstering). 

Hardware stores (having ordinary tin shops not 
exceeding three hands). 

Moving picture theaters (where there is no 
theater paraphernalia, such as stage, scenery, or 
dressing rooms). 

Milk depots. 

Meat shops (without power), 

Marble shops (without power). 

Photograph galleries. 

Plumbing shops (not exceeding five hands) 
(not exceeding five hands). 

Restaurant or saloon, 

Tailor shop (not exceeding five hands). 

Turkish baths. 

Twenty per cent: 

On solid 
burnt clay hollow tile office, club or lodge build 
ings, including contents appropriate to such occu- 
pancies, but not including store furniture and fix- 
tures or stocks of merchandise. (This includes 
armories not owned by public, gymnasiums and 


Printing offices 


brick, stone and solid concrete or 


Turner Halls). 


On solid brick, stone and solid concrete or burnt 
clay hollow tile telephone exchange buildings and 
contents (where occupancy is exclusive). 

On solid brick, stone and solid concrete or burnt 
public hall buildings, without 

(Theaters and opera houses 


clay hollow tile 


or scenery. 





stage and scenery only 15 per cent.) 
Definition of mercantile building —Mercantile build- 
ings are defined to be such as are occupied for stores 
exclusively, Gr mercantile warehouses used exclusively 


in connection therewith (provided such warehouses 
ire not occupied for purposes more hazardous than 
those for which the store building is occupied), or 
for stores, and, in addition thereto, for either or all 
of the following purposes, viz.: for offices—for public 
lls without stage or scenery—or for dwellings. 

Fifteen per cent commission on all classes not 

cove enumerated. 

Note.—Gasoline filling stations are to be classed 
as special hazards and are entitled to but 15 per cent 
commission. 
all buildings in course of construction such 
ons m be allowed as the rules would per 
re the buildings completed and occupied. 
The commission for use and occupancy insurance 


shall be the same as permissible for fire insurance on 








the building, 


Buildings which are subjects of rent insurance 


should be classified in the same manner and receive 


the same commissions as that applicable to like build 


ings in the case of fire insurance. 
The foregoing scale to be operative throughout the 


United States, effective February 1, 1924, in all terri- 
tory outside of the so-called excepted cities in the 
Western 
throughout the remainder of the country. 


territory and the so-called large cities 


In the excepted cities and the large cities referred 


to the foregoing scale shall become operative not later 
than July 1, 1924, 


Commissions to brokers so-called shall not exceed 


10 per cent, computed in the same manner as com- 
missions are arrived at under the foregoing scale. 


The companies, agents and this department should 


co-cperate in the elimination of multiple agencies and 
in the support of local board rules and regulations 
previously agreed upon. 


The payment of commissions by your company, 


other than herein stated, will be considered a viola- 
tion of this rule and a discrimination against Indiana 
policyholders. 
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mat HAMPTON ROADS 
FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Addres#e Home Office Fer Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MORIN, 


President Managing Under. 


Fire Dept. 


Vice-Pres. and 
Secretary 





THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 


OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co, 


242 S. 13th Street Philadelphia, Pa. 
Assets - - - - $3,869,851.08 


Capital - - - - 750,000.00 
Surplus - - - - 608,462.35 
Voluntary Catastrophe Reserve 200,000.00 
Reserves - - - - 2,311,388.73 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 

Financially Strong Conservatively Managed 
CORRESPONDENCE INVITED 








Liberal Contracts 











THE LEADING FIRE COMPANY 
OF THE 


WORLD 





COMPANY 
LIMITED 









North British «« Mercantile 
Insurance Company 


LIMITED 
109 YEARS OLD 


Fire, Tornado, Automobile, Sprinkler 
Leakage, War Risk, Explosion 
and Kindred Lines 


SECURITY—Resources ample for all obligations 
SERVICE—Expert advice on insurance problems 





CECIL F. SHALLCROSS, UNITED STATES MANAGER, 
76 WILLIAM STREET, NEW YORK CITY 




















Tre Fidelity and (Gualty (Ctnpany of NewYork 


—1876— ROBERT J. HILLAS, Pres. —1923— 


Total Assets - - Over Twenty-nine Million Dollars 
Total Reserves - - Over Twenty Million Dollars 
Surplus to Policyholders Over Eight Million Dollars 


Losses paid to June 30, 1923 about Ninety-eight 
Million Dollars 














CASUALTY LINES Surety Lines 
ACCIDENT FIDELITY 
COURT 
HEALTH 
RACT 
uiasiity (Casualty Insurance) connty 
COMPEN 
AUTOMOBILE and a 
BURGLARY 
ROBBERY CUSTOMS 
PLATE GLASS Surety Bonds ——e 
ELEVATOR ul 
BOILER FRANCHISE 
ENGINE EXCISE 
FLY-WHEEL ISCELLANEOUS 














“INSURANCE THAT INSURES” 





Desirable Territory Open for 
General Agencies in Arkansas, 
Minnesota and Western Kansas 


Central States Life 
Insurance Co. 
St, Louis, Mo. 























Februa 


N 
The * 
new ofh 
B. Brain 
man of 
dent, ihe 
Some ch 
directors 
control 
sroup th 
pany. 


ToPEK: 
American | 
American 
Anthracite 
Birmingha 
Cotton Mz 
Cotton & | 
Graphic A: 
Grand Rat 
Druggists . 
Grocers M 
Hoosier M 
Hampshire 
Importers . 
Insurance ( 
Indiana Re 
Industrial, 
Industrial } 
lowa Hardt 
lowa State, 
Merchants 
Merchants 
Merchants 
Millers Nat 
Mill Owner 
National Li 
Old Colony 
Old Domin: 
Palmetto F 
Providence 
Paper Mill 
Preferred 
Retail Lum 
Retail Mer 
Rubber Ma 
Southern \V 
State Insur. 
Suffolk Cor 
Texas Nati 
Texas State 
Transporta 
Union Mut 
Utica Fire, 
Vermont 
Vulcan, Ne 
West Bend 


t Inch 
@In 





arsday 


RANCE 
NES 


j 
0, 


eaties 


es 


racts 





le | 


ER, 


we 











February 7, 1924 


New Officers of Standard Fire 

The Standard Fire of Hartford has chosen 
new officers as follows: President, Morgan 
} Brainard, president of the A‘tna Life; chair- 
man of the board, M. L. vice-presi- 
dent, J. K. Hooker; secretary, H. B. Anthony. 
Some changes were also made in the board of 
directors consequent upon the purchase of 
control of the Standard by the A&tna Life 
group through the Automobile Insurance Com- 


Hewes; 


pany. 
Approves Hail Rates 
TopeEkA, KAN., February 4.—The Kansas In- 
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surance Department has approved the new 
schedule for hail insurance in the State as filed 
by the stock companies writing hail lines and 
belonging to the hail insurance association. The 
companies filed a schedule early in the winter 
but there was such sharp protest over the in- 
creases in some sections that the schedule was 
withdrawn and a new one filed. 

The protest of the mutual companies and 
their demand that the rates in Eastern Kan- 
sas be raised to 3 and 5 per cent, instead of 
2 and 4 per cent, were not upheld by the insur- 
ance department and the stock hail schedule 
will be the basis for hail rates. 








EXTRACTS FROM STATEMENTS OF FIRE 


Name and Location of Company 
American Central, St. Louis. ... 


American Druggists, Cincinnati... . 


Anthracite Mutual, Shamokin, Pa...........-.+++-+0e0- 
Birmingham Fire, Pittsburgh. .............0eeee ee eeeee 
Cotton Marine, Philadelphia.................4.. a Ae eraty 
Cotton & Woolen Mfgrs. Mutual ............--- eee eens 
Graphic Arts Mutual, Philadelphia.........----+++-.++ 
Grand Rapids Merchants, Grand RENIN ooh oie pro trance wars 
Druggists Mutual, Algona, Ia... ..... eee sree ee ee ences 


Grocers Mutual, Springfield. .........-cececcercscccces 


Hoosier Mutual, Princeton, Ind......... 


Hampshire Mutual, Pittsfield, Mass..........-.+-++++0+5 


Importers & Exporters, N. Y......--- see e cece ee ceeeeees 


Insurance Co. of N. A., Philadelphia..... 
Indiana Retail Merchants, Ind.... 
Industrial, Akron, O............ 


Industrial Mutual, Boston............-- 


lowa Hardware Mutual, Mason City.........-..-eeeeees 


lowa State, Keokuk, Ia.......... 


Merchants & Business Men’s Mutual, Towanda.......... 


Merchants & Manufacturers Mutual, Mansfield 


Merchants National Mutual, Fargo, N. D...........-+++ 


Millers National) ChicagOiy «:eccic:sc00-:6 once ale cose 
Mill Owners Mutual, Des Moines....... 
National Liberty Ne Weiccca ses ecewnes 
Old Colony, Boston... . 

Old Dominion Fire, Roanoke....... 
Palmetto Fire, Sumter, S. C............ 
Providence Mutual, Providence. ... 

Paper Mill Mutual, Boston......... 


Preferred Mutual Fire, New Berlin......... 


Retail Lumbermens Mutual, Milwaukee. . 


Xetail Merchants Wiutual Minneapolis... ..<.2.2)62 5 c06 acm oe 


Rubber Manufacturers Mutual, Boston. 


Southern Mutual, Athens, Ga 

“tate Insurance Fund, Madison, Wis. 
Suffolk County Mutual, N. Y... 

Texas National Mutual, Fort Worth 
Texas State Mutual, Dallas 
Transportation Mutual, Philadelphia . 


Uni 
ion Mutual, Montpelier, Vermont 


Utica Fire, Utica, N. Y 


Vermont Mutual, Montpelier....... 
Vulcan, New York.. 
We : 

st Bend Ltd,, Mutual, West Bend. . 


T Includes permanent fund $200,000. 
@ Includes permanent fund $500,000. 





AND MARINE INSURANCE COMPANIES 
Surplus to 











Dec. 31. Assets Policyholders 
RR Choe (1923 $8,181,693 $2,868,049 
\1922 7,855,244 2,803,481 
pieteeeate dacs {1923 1,101,676 893,286 
\1922 1,024,357 $21,101 
ach ed Rares {1923 28,756 23,170 
\1922 23,463 
Weve areata \1923 404,394 
\1922 399,755 
bids Ghatareret arene {1923 324,586 
\1922 5 302,826 
er CET {1923 1,409,855 789,938 
\1922 1,358,877 780,761 
is ela ae f1923 51,747 36,321 
11922 43,467 24,340 
PCr tt oe .. {1923 39,395 17,384 
1922 26,324 10,152 
wae onereranes . {1923 135,610 $8,289 
\1922 124,531 72,442 
eee . {1923 130,957 60,147 
1922 124,711 62,195 
Kb pa anor 1923 40,034 7 
1922 33,057 
jeer ents . {1923 96,544 
\1922 94,416 
ce, wlecdeoraiak . {1923 2,773,896 
1922 2,821,801 : 
wes cara Ue 1923 19,510,068 19,975,799 
1922 46,614,402 20,518,065 
aia sane eee anes 1923 135,282 83,384 
1922 126,12! $2,286 
Sark ein oaanet, 1923 Jl 3 401,232 
1922 162 391,142 
SER cee 1923 78¢ 469,519 
1922 TT 471,149 
sparse aterets . {1923 pa 124,221 
1922 2 145,917 
SNe Sueswevunerenate 1923 361,340 
1922 301,584 
Dire eteccen 1923 264,291 


198,914 
155,693 
148,594 
30,685 
- 25,530 
3,930,842 a1,930,991 
3,911,195 a1,889,665 
1,904,935 f817,820 





1,799,226 882,507 

see 12,104,634 4,480,646 
12,136,288 4,512,300 

4,708,090 2,664,261 

4 401,085 2,547,591 


157,635 
548,311 
549,108 


181,621 
937,471 
S $5,554 


999,765 
013,534 
701,316 
672,166 
435,863 


718,186 
726,002 









2 385,057 
23 169,090 
22 144,697 
Ry eI eer ane emer 23 38,535 
922 46,055 
ere 1923 1,345,052 
1922 1,304,865 
1923 1,218,663 
1922 1,135,626 866,128 
1923 912,244 799,073 
1922 723,120 644,977 
1923 120,684 113,802 
1922 21,705 115,099 
ae ee 1923 79,559 35 381 
1922 61,471 : 
1923 240,358 
1922 216,082 
1923 2,277,095 1,757 ,932 
1922 2,084,939 1,695,941 
. $1923 170,858 
\1922 163,370 
1923 108,732 
\1922 99 954 
(1923 820,503 





390,776 
343,109 
341,452 
134,005 
117,066 





11922 162.569 
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THE 


FIRE INSURANCE 
POCKET INDEX 


for distribution to policy- 
holders and prospects 


A WONDERFUL WORK OF 
REFERENCE—THE BEST 
AND EARLIEST CHART 


Every Fire Insurance Agent 
Needs it in his business 


The Fire Insurance 
Pocket Index 


contains a vast amount of 
condensed information, includ- 
ing Statistical Tables and Lists 
of 


ALL STOCK FIRE INSURANCE COM- 
PANIES 


operating in the United States 


200 IMPORTANT MUuTUAL COM- 
PANIES 


ALL LLOYDS AND RECIPROCALS 
ALL UNDERWRITERS’ AGENCIES 


CLASSIFICATION OF PREMIUMS 


AND LOSSES 


UNDERWRITING PROFITS AND 


LOSSES 


Also other Useful Information 


It is the Earliest Chart Published 
It is Issued Yearly in March 
It Contains 108 Pages 
and is 


A POCKET ENCYCLOPEDIA OF 
FACTS AND FIGURES 


It posts the agent and enables him 
to intelligently advise his clients. 


PRICES 


Per copy, Manila Tag, 75 cents 
100 copies, with imprint $30. 


Special rates for large quantities 


THE SPECTATOR COMPANY 
Publishers 


CHICAGO NEW YORK 
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PHCENIX 


Assurance Company, Ltd. 
OF LONDON 
100 William Street, New York 


PHCENIX 
INDEMNITY COMPANY 
75 Maiden Lane, New York 





Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, Rent, Renta 

Values, Use & Occupancy, Riot & Civil Commotion, Public Liability! 

Workmen’s Compensation, Burglary & Theft, Accident & Health, Plate, 
Glass, Golfers. 














MORE THAN $28,500,000.00 


has been paid to Continental Policyholders or their benefi- 
ciaries as indemnities for loss of business time by accident, or 
for accidental loss of sight, limb or life, or for loss of business 
time by sickness. 

In every city of the Union and in Canada we are protecting 
many thousands of business and professional men. Continent- 
al Accident and Health policies sell and stay sold—good 
openings for the right man. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President 
General Offices: Chicago, U.S. A. 
CANADIAN HEAD OFFICE: TORONTO, CANADA 











UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANGE COMPANY 
31 SOUTH QGIILLIAM STREET 


New York 


MARINE INSURANCE AND REINSURANCE 
FIRE REINSURANCE 


TELEPHONE BROAD 4478 


pe, 


Sell Sprinkler Leakage 


Thousands of dollars in damage is done annually by the 
accidental discharge of water from sprinkler systems and the 
collapse of sprinkler tanks. Freezing, overheating, breakage 
of pipes and fittings, settling of buildings, and excessive pres- 
sure are but a few of the causes of sprinkler leakage. 





Every sprinklered risk in your community is a Sprinkler 
Leakage prospect! Now that winter weather is here with its 
inevitable freezeups, the selling of Sprinkler Leakage should 
be pushed vigorously. ‘The American Eagle schedule and 
inspection service is at your disposal. 

‘Ask the American Eagle Special.’’ 


A copy of our leaflet, ‘When Sprinklers Misbehave’’, will be 
sent to you upon request to our Advertising Department. 


AMERICAN EAGLE 
FIRE INSURANCE COMPANY 


Home Office: Eighty Maiden Lane, New York, N. Y, 


HENRY EVANS 
Chairman of the Board 


JAMES A. SWINNERTON 


President 


Cash 
Capital: 
One Million Dollars 








*“AMERICA FORE’* 


New York Chicago San Francisco 

















( 


J.C. Watson, Treasurer 


INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1923 


Reserve for Unearned Premiums.............. $1,161,651 .59 
NOEIAPT MAONINIIOS 5 oe wins o 6)6:5 4 0 e's pio Gwsinaroo's 329,994 .01 
COTTE [Cee ene $500,000 .00 
Sess) 1 1,079,671 .23 
Surplus to Policyholders.................. 1,579,671 .23 


TORO . 6ucsisceccvmraicee $3,071 .316 .74 


Wm H. Palmer, President E. B. Addison, Vice President 
B. C. Lewis, Jr., Secretary Wm. Palmer Hill, Asst. Secretary 
J. M. Leake, General Agent 











ACTUAL MARKET VALUES USED FORALLSECURITIES 
Organized 1855 January 1, 1923 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, $2,250,000.00 


Net Surplus, . . . . 4,436,386.20 
Surplus to Policyholders, 6,686,386.20 
Total Assets, 15,090,687.21 





EASTERN DEPARTMENT 
NEAL BASSETT, President 
JOHN KAY, Vice-Pres. & Treas. 
A. H. HASSINGER, Secretary 
NEWARK, N. J. 


WESTERN DEPARTMENT 
NEAL BASSETT, Pres. & Mgr. 
WELLS T. BASSETT, Sec’y & 

sst. Manager 
CHICAGO, ILL. 





ACCIDENT AUTOMOBILE 
AND HEALTH AND TEAMS 
INSURANCE INSURANCE 


ALL LIABILITY WORKMEN’S 
LINES AND COMPENSATION 
SPECIAL RISKS INSURANCE 


UNITED STATES HEAD OFFICE: 


431 Insurance Exchange, Chicago, Illinois 


ASSETS at 12-31-22 : $10,288,123.11 





SURPLUS at 12-31-22 : $1,696,939.07 


EASTERN DEPARTMENT: 
45 John Street, New York City 


Thursday 
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Fire Insurance 








GLOBE & RUTGERS APPOINTMENT 

James H. Perry Named as Assistant to Vice= 
President Lyman Candee 

James H. Ferry, specia! agent for the Globe 
and Rutgers Fire Insurance Company, New 
York, has been transferred from his present 
position to become a member of the executive 
staff at the home office as assistant to Vice- 
President Lyman Candee. 

Mr. Perry is one of the best-known men in 
the company’s personnel, having spent twenty- 
two years in the service of the Globe and 
Rutgers, and his extensive experience in the 
feld has won him a host of friends among the 
agents of his own company as well as among 
fre insurance men everywhere. The success of 
his efforts in developing business has played a 
prominent part in the growth of the organiza- 
tion from one of average proportions to its 
present pinnacle of achievement. His promo- 
tion is in keeping with the company’s policy cf 
rewarding the workers in its ranks and his new 
connection should prove of further benefit to 
Mr. Perry and to the Globe and Rutgers. 


AGENTS TO MEET IN WASHINGTON 
Mid-Year Session Will Be in Nature of a 
Conference 
The mid-winter meeting of the National Asso- 
ciation of Insurance Agents will be held at the 
Hotel Washington, Washington, D. C., on 
March 15 and 16. The program has not yet 
been arranged but it is expected the time will 
largely be devoted to conference on questions 
of interest. 





of Wtetovee mae 


70th 
ANNUAL STATEMENT 


JAN. Ist, 1923 


Capital........ $1,000,000.00 
Assets......... 8,036,901.63 
Liabilities..... 4,955,239.55 


Net Surplus to 
Policyholders. 3,081,662.08 


Fire, Marine, Windstorm, Automobile, 
Sprinkler Leakage, Riot, and 
Explosion Insurance 


New York State 
F. F. Buell, General Agent, Troy 
E. J. Parmelee, S. A., Syracuse 
H. H. Porter, S. A., Rochester 
G New England 
7 Shaw, General Agent, 116 Milk St., Boston 
- H. Landon, S. A., Springfield, Mass. 
7 Middle Dept. 
» A. Morrell, S. A., 205 Walnut Place, Phila. 
Northern New Jersey 
Jas. J. Garland, S. A., 514 Eighth Avenue, Bklyn. 
Ww .,, New York Suburban 
-P.Phillips, Exec.S. A., 1506 E. 17thSt., Bklyn 
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FIRE INSURANCE TOPICS 
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NEW YORK SURVEYS 

The Insurance Institute of America.—On 
the 13th instant there will be a meeting of the 
executive committee and officers of the Insur- 
ance Institute of America for the purpose of 
transacting important business, including among 
other things setting the time for the final ex- 
aminations and drawing up a final list of the 
subjects in which examinations will be held. 
The results from the classes are promising very 
well so far as registration is concerned. In 
numbers, at least, it is going to so far surpass 
any other year as to leave them all behind. 

L. J. Dodd.—Mr. Dodd is connected with 
the Northern Assurance Company and has been 
for some three years in London, England. Dur- 
ing that time he has been a student at the Uni- 
and, as a result of his 
achievements, has won a traveling fellowship. 
This enables him to spend one year in travel 
and study. Mr. Dodd has just arrived in this 
country and is proposing to do a year’s work 
at Columbia University, although he will spend 
the summer in Canada getting acquainted with 


versity of London 


the business there. It would be an excellent 
thing for the business of insurance if more of 
these traveling fellowships could be established. 
The more we know of the conduct of the busi- 
ness in the different countries the better able 
will we be to carry it on in any country. 

Worth-While Contributions.—T here 
some forms of activity for which it always 
seems difficult to secure funds, although for 
other purposes which do not seem to be so 
perennially interesting it always seems easy to 


are 


get money. The work of fire prevention, the 
establishment of libraries and much of the edu- 
cational work have been much hampered by 
speaking, an infi- 


The busi- 


ness of insurance is, of course, not peculiar in 


what is, comparatively 


nitesimally small amount of money. 


its conservatism ia regard to giving to such 
with all 
movements in 


objects, but shares its conservatism 


other bodies toward = similar 
their fields of endeavor. Let us hope the time 
is not far distant when all such matters will 
take their proper place on the budget and he 
considered first because of their worth-while- 
ness. 

The Insurance Society. 
of life membership in the Insurance Society 
of New York is arcusing an amount of interest 


that could hardly have been expected. It is, 


The propositi in 


of course, even when adopted, purely a volun- 
tary matter, but even so members have voted 
very freely on the proposition and many have 
expressed a high commendation of the project; 
in fact, applications have been received for 
Nos. 1 


right. 


and 2 and the line is forming on the 


BOSTON AND VICINITY 
New Head of Boston Library.—\W. B. 
Medlicott, 


formerly for twenty years New 


13 


England general agent for the Atlas Insurance 
Company, has been elected to succeed U. C. 
Crosby as president of the Insurance Library 
Association of Boston. Mr. Medlicott has for 
many years been a lecturer before the evening 
classes conducted ny the library and also lec- 
tures before the Harvard School of Business 
Administration on fire insurance subjects. Mr. 
Crosby, on account of ill health, was unable 
to stand re-election. He was largely respon- 
sible for the national recognition of the Boston 
library. 

New England Bureau Report. 
reports of the New England Bureau of United 
Inspection show 6243 risks under inspection 
6215 surveys and reports made during the year, 
4338 corrections in and _ protection 
made, 335 new risks added and 147 risks rein- 
Its membership now consists of twenty- 


The annual 


hazards 


stated. 
seven companies, no companies resigning during 
the year and one new one being added. The 
National Liberty, National Union and North 
River were elected members of the governing 
committee. The following re-elections were 
made: F. E. Dunham, National Union, chair- 
man governing committee; Merrill F. Ramsey, 
Continental, vice-chairman governing commit- 
tee; Milton F. Jones, treasurer, clerk and man- 
ager. Mr. Jones is now completing his thirtieth 
year of continuous service with the Bureau. 
Credit Question Up.—The 
the conference between the Massachusetts As- 
Agents, the Insurance 
Brokers Association of Massachusetts and the 
Boston board on the credit question took the 
form of a that all local and 
kindred fire insurance organizations should each 


sentiment of 


sociation of Insurance 


motion boards 
send one delegate to attend a conference to con- 
The state- 
the 


sider the general question of credits. 
ment was made that the recent ruling for 
prompt payment of premiums passed by the 
board should be made State-wide. 





Death of E. C. Benton 

Boston, Mass., February 5.—Colonel FE. C. 
Benton, one of the senior partners of John C. 
Paige & Co., and one of the best known under- 
writers in New England died last night after 
a long illness. In 1910 he organized the Massa- 
chusetts Fire and 
president. He was sixty-eight years of age. 
Colonel Benton was prominent in public life in 


Marine and was its first 


Boston and in 1912 and 1913 was chosen grand 
master of the Grand Lodge of Masons in Mass- 
achusetts. Jay R. Benton, his eldest son, is 
attorney general of Massachusetts, and Charles 
E. Benton is one of the junior members of the 
firm of John C. Paige & Company. 


Insurance Department has issued a 


States 


Virginia 


the United 


The 
license to 
Fire Tre company has appointed 
€.. It will be recalled that this 
company was formed in New York by a combination 
of United State Lloyds and the Merchants and Ship- 


Merchants and Shippers 


Insurance Company. 


Carr State agent. 


pers. 
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Pew Dork Jndemnity Company 


Year 


1922 
1923 


THE CASUALTY COMPANY WITH ADVANCE VIEWS ON SERVICE 


HOME OFFICE 115 BROADWAY 


New Vork 








Financial Statement, December 31, 1923 











ASSETS 
oD toe is ok ei oe ee ee ae ees te ee $ 778,245.78 
Bonds and Stocks (Market Value).................... 2,469,910.00 
Premiums in Course of Collection................... 1,003,840.89 
interest Duc and Accriued......... 06... ccc scans 32,862.87 
Auoooumts Reotiwable. ...... 6... ii cece wees 64,348.40 
rea ce ata eC Goce paeeiey oa $4,349,207.94 
LIABILITIES 
Reserve for Unearned Premiums..................... $1,611,929.95 
Peeper Gir BOGE... 5. ws ke le os ho einen 522,481.27 
Reserve for Comumission........ 2. icc ccc cece: 263,262.63 
Reserve for Taxes and Expenses...................... 80,768.62 
NN ae ha Ain nadie ae ahs ea eg ey 1,000,000.00 
I 6 ng 1, grag Basa Seuss 9 Wes Ae ee 870,765.47 
Ps sink oie 640d ahAewankenneenesdnddaiee $4,349,207.94 
Net Premiums Total Assets Surplus to Policyholders 


$ 377,920.70 raccinccnyy $1,254,101.41 $ 991,285.18 
3,195,926.02 4,349,207.94 1,870, 765.47 
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Casuaity, Surety, Etc. 








ENLARGES RESOURCES 


Interstate Casualty Absorbs American 
General Indemnity 


BUSINESS EXPANSION IS REASON 


Enlarged Company Will Have Capital of 
$500,000—Chester Newman Remains 
President 


Announcement has been made by the officers 
of the Interstate Casualty Company of Birm- 
ingham, Ala., that on January 23, 1924, nego- 
tiations for the absorption by the Interstate 
Casualty Company of the American General 
Indemnity Corporation of St. Louis, Mo., were 
finally completed. 

The American General Indemnity Corpora- 
tion began forming November 19, 1923, with 
a capital and surplus of $511,000, but had not 
Therefore, 
the merger was handled by transferring to the 
Interstate Casualty Company $400,000 of the 
assets of the American General Indemnity 
Corporation in exchange for $200,000 of the 
capital stock of the Interstate Casualty Com- 
pany, there being no outstanding business of 
the American General Indemnity Corporation 
to reinsure, and the American General In- 
demnity Corporation outstanding 
obligations. 

The Interstate Casualty Company will retain 
its corporate name and its Alabama charter, the 
American General Indemnity Corporation re- 
tiring from the field. The company will show 
a capital of $500,000, a surplus of $263,520, 
assets of $1,188,293 and reserves of $424,773. 

The Interstate Casualty Company’s expand- 
ing business, both in automobile lines and in 
the excess and reinsurance departments, made 
enlarged financial facilities advisable and neces- 
sary so as to give the company facilities for 
the proper expansion. 

The officers of the enlarged company will be 
as follows: Chester Newman, president, who 
has been president of Interstate Casualty Com- 
pany for the past two years; vice-presidents, D. 
B. Lightner, who has been vice-president and 
secretary of Interstate Casualty Company for 
the past eight years, and J. B. McCutchan, for- 
merly vice-president of the American General 
Indemnity Corporation; secretary, John L, 
MeNatt, formerly secretary American General 
John W. 


actively started writing business. 


having no 


Indemnity Corporation. 
will remain as treasurer. 
The Interstate Casualty Company has been 
operating for fourteen years, specializing on 
automobile insurance, and lately in excess and 
reinsurance, and maintains branch offices at 
San Francisco and Los Angeles, Cal.; Kansas 
City, Mo.; Chicago, TIl., Jersey City, 
X. J. It will shortly open up executive offices 
in St. Louis in addition to the home office at 
Birmingham. 


Sparkman 


and 


The company is chartered to write all lines 
®t miscellaneous insurance, except surety and 
idelity bonds, and expects shortly to amend 


its charter so as to include these latter lines. 
The company wrote $924,745.02 of business in 
1923, 


General Agency at Perth Amboy 

The Zurich General Accident and Liability 
Company has announced the appointment of the 
Jacobson & Goldfarb agency to be its represen- 
tatives in Perth Amboy, N. J. The new gen- 
eral agency has offices at 279 Madison avenue, 
that established clientele 
through which a substantial volume of business 


city, and has an 
is written. 

The Zurich General has completed arrange- 
ments for the handling of claims from this 
agency through the Newark office of the com- 
The Jacobson & Goldfarb agency has 
years, both the 
partners having entered the insurance and real 
shortly their 
from service with the army during the World 


War. 


pany. 


been in existence for three 


estate business after discharge 


EDWARD B. THISTLE RESIGNS 
Leaves Norwich Union Indemnity to Join 
C. H. Bainbridge Corporation 
Edward B. Thistle, vice-president of the 
Norwich Union Indemnity, has submitted his 
resignation to that 
February 15. After that date Mr. Thistle will 
become vice-president of the C. H. Bainbridge 
Corporation, and will devote himself to the 


company, effective as of 


intensive development of its casualty lines. 

Mr. Thistle is a familiar figure in casualty 
circles in the New York district, having been 
with the Norwich Union Indemnity for fou 
years. Before this connection he was at the 
head of the burglary insurance department of 
the Metropolitan Casualty Company, where his 
ability to produce won recognition from officials 
and agents alike. 

The C. H. Bainbridge Corporation has an 
office at Remsen and Clinton streets, Brooklyn, 
N. Y., and is general agent for the Norwich 
Union Indemnity as well as several prominent 
fire insurance companies. Its president, Mr. 
Bainbridge, is now an officer of the New York 
Plate Glass Insurance Company, which he rep- 
resented for many years prior to his official 


connection therewith. 





Lumber Mutual Casualty Gives Luncheon 

It is a very unusual occurrence for any in- 
surance company to get a sufficient number of 
its policyholders together at one time to war- 
rant giving them a luncheon. 

This was accomplished on February 6 by 
the Lumber Mutual Casualty Insurance Com- 
pany of New York at the Hotel Pennsylvania, 
New York city. The luncheon first 
event of the first day of the the three-day con- 
Northeastern Retail Lumber- 
About 500 policyholders of 


was the 


vention of the 
mens Association. 
the company were present. 
Maurice FE. Preisch, president, and Thomas 
H. Silver, secretary of the company; Carl M. 
Hansen, vice-president and general manager of 
the General Reinsurance Jere- 
miah F. Connor, the legal expert on work- 
men’s compensation law, and several of the 
directors of the company were the speakers. 


Corporation ; 


(5 


RICHARD H. THOMPSON TO BE ACTIVE 
HEAD 
Will Report Maryland Assurance Progress 
Direct to President Burns—Tribute 
Paid to His Ability 


Richard H. Thompson, fourth vice-president 
of the Maryland Casualty Company, whose ap- 
pointment as a director and vice-president of 
the Maryland Assurance Corporation was noted 
in Tue Spectator last week, came in for a 
deserved meed of praise at the hands of F. 
Highlands Burns, president of both companies, 
made formal an- 
nouncement of the move. The Maryland As- 
surance, as is well known, is the life insurance 
running mate of the Maryland Casualty and 
plans for continued development of the com- 
pany are rapidly going forward. 

In commenting on Mr. Thompson’s new posi- 
tion, President Burns said: 


recently when Mr. Burns 


Mr. Thompson will become active in the 
management of the corporation; and while, for 
the present at least, he will not sever his rela- 
tions with the Maryland Casualty Company thé 
larger part of his time will be devoted to the 
interests of the corporation. 

Mr. Thompson has been with the Maryland 
Casualty Company since 1902. He successfully 
managed, first, the burglary underwriting, and 
afterwards the accident and health underwrit- 
ing. He is not a stranger to the corporation, 
as when it was writing accident and health busi- 
ness he was vice-president in charge of the 
accident and health department. 

He will be the active executive head of the 
corporation, reporting directly to me. I feel 
quite sure that under Mr. Thompson’s guidance 
the corporation will go ahead rapidly and take 
its place among the progressive, growing life 
companies. 


Patented Traveler’s Policy Disapproved 

Mapison, Wis., February 4.—Judge E. Ray 
Stevens of Dane county Superior Court up- 
held the action of W. Stanley Smith, State 
Commissioner of Insurance, in disapproving 
the patented plan of accident insurance policies 
issued hy the United States Fidelity and Guar- 
anty Company of Baltimore. 

The plan differed from the present travelers’ 
accident policies in the premium charge, which 
was I per cent of the railroad fare. Commis- 
sioner Smith held that the plan was in violation 
of the standard provisions act of the State. 

The company contended that passengers pur- 
chasing this insurance were a group under the 
standards provisions act, hut Judge Stevens held 
that “groups or classes must be in existence 
when the insurance policy is issued, not groups 
or classes that are brought into being by the 
individuals who secure the insurance and only 
when the insurance is secured.” 

Casualty Underwriters of Philadelphia 

Elect 

The Casualty Underwriters Association of 
Philadelphia at their annual meeting just held, 
re-elected A. H. Reeve, manager of the Travel- 
ers Insurance Company here, its president, with 
J. B. Councilman, assistant resident manager 
of the Fidelity and Casualty Company, secre- 
tary and treasurer. The year promises to be a 
very active one for this particular association. 
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LASSACHUSETTS BONDING *T\SURANCE COMPANY 


HOME OFFICE, BOSTON, MASSACHUSETTS 
i. J. PALI EY, JOHN T. BURNETT, Secretary 


SIXTEENTH ANNUAL STATEMENT 
DECEMBER 31, 1923 


President 





Paid-up Cash Capital . . . . . $1,500,000.00 
ASSETS LIABILITIES 

United States Government Bonds ..................- $1, 568, 779. 54 Premium Reserve.. ‘ $2, 676, 546.82 
Philippine Government Public Imp’t Bonds......... 27,000.00 p ‘ 305. 
State and Municipal Bonds.............. 1,651,255.00 peeve re Claims... 7 eee 
Railroad Bonds... ee 1,017, 010.00 a sor ee eee opin 
Redied Rand Sauk, Seem Lene Boade..........-:. 157,800.00 Reserve for Commissions.................. 256, 683, 42 
eo “ges Ow eee 867,440.00 Reserve for Reinsurance..................... 43, 337.44 

ank and other Stocks................0.ss00 565,667.00 Paserve Jther Liabilities 
SS Sle ial CORTE ge ee Se eee __ eee 
Reai Estate Mortgages... cree 13,750.00 Total Liabilities, except Capital......... $5, 415, 987. 28 
Unpaid Premiums, viz.: hal 

Subsequent to Oct. 1, 1923--..----9978, 618. 79 Surplus over Capital 

Porte Mick. 1, A928 -6-s0s<2cc000- 76,427.61 1,055,046. 40 and all Liabilities.....$1,317,161.33 
Cash in Office and Banks.................. 797,651.41 . 
Accrued Interest and Rents..............0... 70,778.58 Cash Capital.................... 1,500, 000.00 
OPE NCCES ree ee 174, 035.63 a 

TOTAL ASSETS $8, 366,213.56 Surplus to Policyholders, 

Deduct Items not admitted by Insurance Department Basis........ 2,817, 161.33 

Insurance Departments .............00cesseee: 133, 064.95 

ADMITTED ASSETS $8, 233, 148.61 TOTAL $8, 233, 148.61 


The Company writes 
FIDELITY AND SURETY BONDS 
Automobile Liability, Automobile and Teams Property Damage, Collision, Public Liability, Golfer’s Liability, 
Elevator, Accident, Health, Burglary, Theft, Messenger Hold-up, Robbery and Plate Glass Insurance. 











FINANCIAL STATEMENT 


A Big Boom in Business 


of the | 
COMMERCIAL ASIA HSIRMICE COMFHNT |] Sota the same period of ast yar 
3 A 

Se A POPULAR POLICY that gets the at- 
O f SF = \ tention of the insurance buying public 

STRENGTH eG ss AND 

AA be SS yA 

; “4, , ) As BIG COMMISSIONS that make it worth- 


while to the salesman are the reasons for 


Nowe con® ; 
the increase. 


NEWARK, N. J. 


JANUARY Ist, 1924 | 


Specimen Rate 


ASSETS LIABILITIES = 
Ce wear teg m Benks....... $ 251,900.90 Premium Reserve... . $2,911,944.35 Age 35 $16.30 per $1,000. 
Stoc and Bonds Loss Reserve........ 1,706,058.00 . e ° . ° 
(Market Value).... 3,526,945.50 All Other Liabilities .. 445,315.41 Important districts open in Western Michi- 
Mortgages... ey peed Voluntary Reserve... 50,338.85 dj 
Accrued Interest... .. 430.38 Capital. $1,000,000.00 
Real Estate 36: 5'000. 00 Net Sur- gan, Northeastern and Eastern In jana, 
Other Admitted Ass ets 1,361,129.83 plus 1,000,000.00 ‘ : M 
P aaa” 2 heme Portions of Missouri and Kansas. 
Holders........... 2,000,000.00 
$7,113,656. 61 $7,113,656.61 


Compiled under the laws of the States of New York and Massachusetts. 





NEW YORK OFFICE, 
128 William Street, 
Floyd N. Dull, 
Resident Vice Pres. & Mer. 


BROOKLYN OFFICE, 
147 Remsen Street, 
L. W. Reinhard, 
Resident Vice Pres. & Mer. 





National Life Association 


Des Moines Iowa 
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DINNER TO NORMAN R. MORAY 
Tenth Anniversary of Hartford Accident’s 
Vice-President Celebrated 
Associates of Norman R. Moray, vice-presi- 
dent of the Hartford Accident and Indemnity 
Company, tendered him a surprise dinner last 
week in celebration of the tenth anniversary 
of his election to his present office. The dinner 
was a complete surprise to Mr. Moray. Home 
office assistants presented him with a gold 
watch and chain and the staff at the New York 

office sent him a bronze desk set. 

Addresses following the dinner dealt with 
the rapid progress of the company since its 
incorporation in 1913. Mr. Moray received 
assurance from his department heads of their 
continued loyalty and desire to further the 
progress of the company. 


Strong Statement of Commercial Casualty 

The Commercial Casualty Insurance Company 
of Newark, N. J., has prepared its financial 
statement as of January I, 1924, and makes a 
very strong showing therein. The company now 
has resources aggregating $7,113,657—an in- 
crease of over $700,000 during the past year; 
and after providing a premium reserve of 
$2,911,944, a loss reserve of $1,706,058, a vol- 
untary reserve of $50,339 and reserves for all 
other liabilities, it exhibits a surplus to policy- 
holders of $2,000,000, inclusive of $1,000,000 
capital. These figures represent an increase of 
over $500,000 in premium reserve, and about 
$170,000 in reserve. The Commercial 
Casualty has steadily grown in strength and in 
volume of business, and the increase in pre- 
mium reserve indicates that last year’s pre- 
mium income was considerably larger than ever 
before. The company writes casualty, fidelity, 
surety and burglary lines, and is under ener- 
getic and conservative management. Its offi- 
cers are: President, C. W. Feigenspen; vice- 
president and general manager, J. Horace 
Shale; treasurer, W. C. Garrison; secretary, 
W. Van Winkle. 


loss 


we 


- Names Additionat General Agencies 
The New York Indemnity Company, 
New York, through Vice-President Thomas L. 
. Bean has announced the appointment of the 
following general agencies in the indicated 
cities: G. A. Mercer Company, Savannah, Ga.; 
Morris D. Cook, Rock Island, IIL; J. M. 
Lynch Insurance Agency, Sioux Gity,. faz; 
James A. O’Connell, New Brunswick, N. J., 
and Robertson & Shadrdch, Fort Smith, Ark. 
The rapid expansion of facilities which 
marked the first year’s business of the New 
York Indemnity apparently will also be car- 
ried out during the early months of 1924, and 
there is every indication that the company will 
Write nearly $7,000,000, if not more, in pre- 
miums this year. 


Book of Security Valuations 

| The List of Securities Held by Insurance 
Companies with Valuations to Be Used in the 
Companies’ Annual Statements as of Decem- 
ber 31, 1923, has been issued by the National 
Convention of Insurance Commissioners. 











FIGHT LABOR BILL 


Federation Against Com- 


pensation Monoply 


Missouri 


COMBINE WITH BUSINESS MEN 


Proposed Legislation Would Create Abso- 
lute Monopoly and Increase Cost to 
Employers by Large Percentage 
Sr. Lours, Mo., February’ 4—The Insurance 
Federation of Missouri, of which William M. 
Byrne is president and J. W. Rodger is secre- 
tary-treasurer, is sending out notices to the 
agents, managers and officers of insurance com- 
panies doing business in St. Louis and else- 
Missouri urging them to assist in 
the publicity campaign of the Associated In- 
dustries of Missouri for the defeat of the 
radical Workmen’s Compensation measure pro- 
posed by leaders of the lahor movement in Mis- 
souri. The labor chieftains plan to submit the 
measure via an initiative petition instead of 

sending it before the State legislature. 

The insurance men are urged to get in touch 
by letter or in person with their assureds who 
will be affected by the compensation law, ‘urging 
their co-operation by membership in the Asso- 
ciated Industries organization, which can be 
obtained by subscribing on a basis of $1 for 
each employee for the year 1924. 

The proposed labor bill was discussed at a 
meeting of the Insurance Federation held Jan- 
uary 24, and it was decided to assist the em- 
ployers’ organization in defeating it. It has 
been estimated that it will cost approximately 
$65,000 to get out the necessary literature, ad- 
vertising, etc., to carry the fight into every vot- 
ing precinct of Missouri as planned. 

The labor bill carries a monopolistic State 
insurance clause and if passed would put all in- 
surance companies writing employers’ liability 
coverage in Missouri out of business so far as 
that line is concerned. The Associated Indus- 
tries plans to submit a fair and sane com- 
pensation act to next Missouri Legislature. Un- 
der the labor bill employers would have to pay 
100 to 200 per cent more for their compensa- 


where in 


tion insurance protection. 

Missourians are also being urged to use their 
influence in beating House of Representatives 
Bill No. 487 and Senate Bill No. 48 creating 
the District of Columbia Insurance Fund, which 
would be used as a model for similar bills in 
the various States if enacted into law. 


OFFERS PRIZES IN ACCIDENT AND 
HEALTH 


Massachusetts Bonding Drive for Advance 
Premiums 


The accident and health department of the 
Massachusetts Bonding and Insurance Company 
will make a drive during February for advance 
premium payments. D. H. Nelson, assistant 
manager of the department, has offered a prize 
of $50 to the agents who report during Febru- 
ary the largest number of policyholders who 
have paid up their premiums three months or 
A similar prize will be given 
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more in advance. 


to the agent reporting the largest amount of 
money in such advance premiums. 

The managers whose organizations report the 
largest number of policyholders paid up three 
months in advance will receive a prize of $25. 
The same sum will go to the manager whose 
organization reports the largest amount of ad- 
vance premiums. 


FIDELITY AND DEPOSIT CHANGES 
Opens Branch Office at Jersey City—F. 
Morris Miller Joins Court Bond 
Department 
The Fidelity and Deposit Company, Balti- 
more, has announced the opening of a branch 
office at 1 Exchange Place, Jersey City, and 
has placed Samuel D. Robinson in charge as 
manager of a capable staff. The growth of 
business in that territory and the desire of the 
company to afford brokers the best possible 
service are said to be responsible for the move. 
Mr. Robinson has had much experience in 
casualty and surety lines, having been with the 
National Surety and Hartford Accident and 
Indemnity as well as several brokerage houses 
prior to his connection with the Fidelity and 

Deposit. 

The company has also announced, as of Feb- 
ruary I, that F. Morris Miller joined its forces 
as head of the court bond department at the 
New York metropolitan office. Mr. Miller is 
well-qualified to take up his new duties, as he 
has been with the American Bonding Company, 
New Amsterdam Casualty and Maryland Cas- 
ualty, and is regarded as a specialist in legal 
matters. 


Auto Accidents in the South 

About 64 per cent of automobile accidents 
are due to carelessness of pedestrians, accord- 
ing to a traffic survey which has just been made 
by several accident insurance companies in 
Atlanta, Birmingham, Memphis, New Orleans, 
Nashville and Montgomery. 

According to this survey, jay walking, inat- 
tention at crowded street crossings and other 
forms of careleness on the part of pedestrians 
cause more than half of automobile casualties. 

The idea of the survey was originated by 
the Massachusetts Bonding and Insurance Com- 
pany, of which Tillou Forbes is Atlanta man- 
ager for the Southeastern department. At this 
company’s invitation other companies which 
handle casualty insurance joined in the survey 
to determine just what is responsible for so 
many accidents. 


Change in Miscellaneous Travelers Omaha 
Office 

OmauHA, Nes. January 21.—Frank W. 
Spencer has been made manager for the com- 
pensation and liability departments of the Trav- 
elers Insurance Company, Omaha branch, suc- 
ceeding George H. Radcliffe, former manager 
of this department, who is being transferred 
to Dayton, Ohio, as manager of the same de- 
partment there. 


—The California State Life Insurance Company 
paid $10,000 to the wife of Alex. Kels, the Lodi, Cal., 
butcher, within a few hours after he was hung. 
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‘‘A New Name that Fits Like an Old Shoe” ‘“‘A New Trademark that Fits the New Name” 


SOUTHERN LIFE AND TRUST COMPANY 


CHANGES ITS NAME TO 


PILOT LIFE INSURANCE COMPANY 


During its twenty years of existence, the Southern Life and Trust Company 
has seen some thirty other insurance companies adopt “South” or ‘‘Southern” 
as part of their names. Desiring a more distinctive and more appropriate 
name, and having disposed of its trust business, the company has just 
changed its name to Pilot Life Insurance Company. 

This is an easy transition, as, from its trademark, the Southern Life and 
Trust Company has been familiarly known for many years as “The Pilot 
Company.” 

The change of name has brought about an improvement of the trademark. 
The massive summit of Pilot Mountain is shown, as before, typifying an 
enduring landmark, ancient as the sun; in addition, there is the silent, watchful 
figure of the Ship’s Pilot, symbolizing the vigilant, steady, sagacious hand of 
management, steering a straight, unswerving course of absolute safety to the 
Policyholder. 


General Agency Openings: 
Alabama Mississippi Florida Tennessee Virginia West Virginia 


PILOT LIFE INSURANCE COMPANY 
GREENSBORO, N. C. 


H. B. GUNTER, Vice-President and Agency Manager 
ARTHUR WATT, Secretary and Actuary 














A. W. McALISTER, President 














Henry W. Ives & Company 


INCORPORATED 1910 


A Policy You Can Sell 


A $5,000 Policy In THE UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 


75 FULTON ST., NEW YORK 


UNDERWRITING MANAGERS for 
THE UNITED STATES and CANADA 
PAYS 
$5,000, the face of the policy 
in case of death from any 


of death from certain SPEC- 
IFIED ACCIDENTS. 


$50 PER WEEK, direct to 


FOR 


Thu Tsday 





cause. 


wa. oe RAIN INSURANCE | EXCESS COMPENSATION 
$10,000, or DOUBLE the @ the a | 
face of the policy, in case of “i2ental injury, for a period | “Inland Lloyds” CASUALTY COVERS 
deathfromanyACCIDENT. not to exceed 52 weeks; and | of New York 

after that $25 PER WEEK 
$15,000, or THREE TIMES throughout the period of Security Mutual Casualty Co. 


th face of the policy in case 


disability. 


Cash Deposits in 
New York State 


OF CHICAGO 


A Sound, Conservative- $415,050.50 
New England Institution | Assets $6,800,000 
| Duly organized, approved Surplus $2,210,000 
and licensed by the Insur- 
i] e & c r 
ance Department of New 
United Life and Accident ff] | 3; Surplus and Reserve $620000 


Insurance Company 


Home Office, United Life Bldg. 





Concord, N. H. 


ALL FORMS OF INSURANCE 
ACCEPTED 








STRONGEST CASUALTY 
COMPANY IN AMERICA 
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License, Franchise 


and Permit Bonds 


By Jarvis W. Mason 


Vice-President, American Surety Company, New York 


Some years ago in one of the largest cities 
in the country, every driver of a public truck 
was forced—before he could obtain his license 
_to furnish a bond in the sum of S100 condi- 
tioned that he would observe the requirements 
of the ordinances of the city while operating 
his truck. The bond was so drawn that a loss 
yas almost unknown. In fact, I do not think 
in the years that my company wrote this class 
of bonds it ever paid a claim. The bond was 
executed chiefly as a matter of service and the 
premium was charged on that basis. All of 
the licenses were renewed on the same day and 
practically all of the business was disposed of 
within three or four days. The company opened 
a agency in one of the markets at a point 
which was the drivers. The 
honds were printed, leaving blanks only for 
the name and address of the driver, and stubs 
containing this information were attached to 
each bond form. They were numbered and 
padded. The signatures of the company’s offi- 
cers were lithographed with the statement that 
the bonds were not valid until countersigned by 
one of the two men named. These two men 
received and were charged with a certain num- 
ber of blank bonds and proceeded at about 
three o'clock in the morning to the place desig- 
nated. At that time most of the drivers of 
public trucks were Irish. As each man ap- 
proached the agent of the surety company the 
agent would say, “What is your name?” If 
the man said ‘Patrick Hogan,” that name was 
inserted in the space provided for it. “Where 
do you live?”—and the address was inserted. 
The representative then said, “Sign here,” tore 
off the bond, “Two dollars, please,’ and called 
for the next man. This was valuable service, 
for the city had the protection afforded by the 
hond; the driver had secured one of the essen- 
tials necessary to enable him to procure a 
license; and it had all been done with the ex- 
penditure of so little time and effort that the 
charge was only two dollars per bond. As 
these bonds were recorded by the surety com- 
pany in bulk, and there were no losses, the 
business was profitable. 

Wherever the interest of the public in a 
business is such that it cannot be undertaken 
without permission of the public, and where 
the public interest is such that the business so 
commenced may not be discontinued without 
the public’s consent, the permission is called a 
tranchise, and the bond conditioned for the 
taithful performance thereof is known as a 
tranchise bond. It is surprising how often there 
'sademand for a bond of this character. The 
more frequent instances are where it is desired 
to operate a railway, a street railway, a gas 
company, an electric light company, a water 
company, a sewerage disposal plant, or a tele- 
phone or telegraph company. This class of 


convenient to 


Pi address broadcasted from the station of the 
(WEAR) Telephone and Telegraph Company 
“AK), Tuesday evening, February 5. 


bond, because of the long time during which it 
is likely to run and of the fact that the opera- 
tion under the franchise cannot be discontinued 
without the public consent, is likely to be a 
It should only be written for 
capitalized 


hazardous bond. 
companies properly organized and 
and owning, or possessing the means to acquire, 
the necessary plant, and who have a personal 
organization capable of operating the plant. 

Wherever a business is of such a nature that 
it may not be carried on except with the public 
consent, but the operator may discontinue the 
business at his pleasure, for if one does not do 
the business another will, and the public’s in- 
terest is that the business shall be carried on in 
the manner required by law, so long as it is 
carried on at all; the document setting forth 
the public assent is called a license, and the bond 
conditioned for the faithful performance 
thereof is known as a license bond. 
types of license bonds 
plumbers, barbers, pharmacists, to operate a 
theater, to maintain a dance hall, to operate a 
company, commission 
agents, brokers, employment agencies, and de- 
tective The underwriting of this 
class of bonds is based chiefly on character and 
capacity. Fortunately, in many cases the capa- 
city is demonstrated by a public examination, 
and good character is as a rule assumed in the 
absence of known bad character. Underwriting 
of this class of business is profitable. 

The distinction which constitutes a permit is 
that the consent of the public is desired to a 
single act, and that act having been performed 
the permit has served its purpose. If no harm 
has resulted from the act the permit bond will 
have expired. There are many acts for which 
an official permit is required, such as to open 
the street, to cut down a tree in the street, to 
relay a pavement, to move an unusually large 
or unwieldy object through the street, such as 
to move a house, or to move railroad cars on 
floats, to conduct a parade, to place building ma- 
terial in the street and many others. This class 
of bond is numerous and if very little care is 
taken the underwriting will prove profitable. 

It would seem as though a permit bond would 
never give rise to a claim, but that would be an 
unsound assumption; for not so long ago my 
company executed a bond to indemnify a city 
in Texas against any damages that might re- 
sult from granting to a building permission to 
open the street. The builder did open the street, 
guarded it in the regular way and proceeded 
to carry out the work quite in accordance with 
what was to be expected of him; but a choco- 
late-colored gentleman came along driving the 
proverbial conveyance that such men use, a 
mule in front of a buggy, and the whole equip- 
ment fell into the hole. The gentleman of 
color now seeks damages from the city; the 
surety has been notified to protect the city. The 
litigation is now proceeding, and from present 
appearances, it will be decided sometime within 
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The principal are 


bank or an insurance 


agencies. 


the next three or four years. It is complicated, 
and if the party suing succeeds in establishing 
that because of the existence of the prohibition 
laws he could not have been intoxicated, quite 
If it does, it will be 
paid promptly by the surety company. 

It costs more to deliver freight in less than 
carload lots within the metropolitan district than 
it costs to bring that freight from distant parts 
of the country to the point where it is unloaded. 
This has been one sf the most difficult proposi- 
tions to handle. At any distributing point 
there will be found any number of trucks with 
their attendants standing in line waiting to re- 
ceive the freight, ohstructing the streets while 
they wait, losing time which must be paid for; 
some of those trucks are owned by the con- 
signees, others are public; each one is waiting 
particular While 
it may take less than half an hour to load the 
truck, proceed to point of delivery and unload 
it, frequently it takes two or three hours count- 
ing the time spent in seeking the place and wait- 
ing to be served. At the same time it will hap- 
pen that three or four different trucks will 
come to the same store to deliver, when one 
could have trought it all. This will never be 
cured until delivery is handled in conjunction 
with bringing the freight here and consignments 
in less than carload lots are received by public 
truckmen or railroad carmen and are sorted 
out according to the points to which they are 
to be delivered, and delivered so as to reduce 
the running time cf the trucks to the lowest 
figure. There are two serious hazards involved. 
One is the integrity of the truckmen, and the 
other is protection against pilfering on the part 
of others. This can only be properly covered 
by a surety bond. The Interstate Commerce 
Commission realized this when it undertook 
to solve this problem sometime since. It was 
proposed that a surety company execute such 
a bond running in favor of the Interstate Com- 
merce Commission or some individual named by 
it as trustee for the benefit of all parties in- 
terested. The cost cf this bond would be paid 
by the owner of the truck, and would be taken 
into account in fixing his charges for delivery. 
It will be readily seen what a service surety 
companies would render in this connecttion, 
making it possible for trucks to proceed directly 
to the place where they are needed to be loaded 
promptly, fully and economically. It is not 
too much to expect that this would cut delivery 
expense in New York in half. 

These are instances of the service rendered in 
connection with these classes of bonds by surety 
companies. These instances could be multiplied 
indefinitely, but always and all the time the 
surety company is st the service of the public 
—use it! 


likely a loss will accrue. 


for its own consignment. 


Zurich General Appointments 
The Zurich General Accident and Liability 
Insurance Company, Limited, has just com- 
pleted arrangements for the appotntment of 
Meésrs. Ingram and Orr, as agents in Ogdens- 
burg, N. Y. Mr. Orr is the active manager of 


the agency’s insurance department, Mr. Ingram 
devoting his attention to real estate activities. 
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NEWARK, N. J. 
Globe Building 


BOSTON 
Winthrop Building 





JOSEPH FROGGATT & CO. 


Insurance Accountants and 


Auditors 
Consulting Actuaries 


HOME OFFICE 
25 CHURCH STREET 
NEW YORK 





CHICAGO 





AUDIT ARRANGEMENTS FOR 
1924 





You are, no doubt, contemplating 


audit arrangements for the year 1924. 


Our work is done by men who have 
gained their experience in the offices 
of insurance companies. We are, 
therefore, able to make an audit which 
embraces all the practical insurance 
features and, at the same time, give 
you the benefit of our experience with 


regard to improved methods. 


It might be worth while to talk to 
us. 
JOSEPH FROGGATT, 
President, 


$10,000.00 with $200.00 per Month 





FAN Costs $80.00 a Year 


Pays you as long as totally disabled whethe 
from sickness or accident. 


Membership 165,000 Claims Paid $5,500,000 00 
LS, 


Unusual Agency Opportunities at present in Centra} 
States 





Our Leadirg Salesman in 1922 made over $15,000.00 


Business Men’s Assurance Company 


W. T. GRANT, President KANSAS CITY, Mo, 








THE METROPOLITAN CASUALTY 


Insurance Company of New York 


FIDELITY SURETY 
BURGLARY CASUALTY 


A Pioneer in Plate Glass Insurance 


R. HOWARD BLAND, Chairman of the Board. 
EUGENE H. WINSLOW, President. 
S. WILLIAM BURTON, Vice-Pres. and Sec’y-Treas, 
ALBERT H. LAHY, Asst. Sec’y-Treas. 


Home Office 
47 CEDAR STREET, NEW YORK CITY 











Insurance Exchange Building 


SAN FRANCISCO 
Insurance Exchange Building 


W. A. JOHNSON, Pres. 


Missouri Life and Accident 


Insurance Company 
ST. LOUIS, MISSOURI 


CAPITAL FULLY PAID $150,000.00 
Admitted Assets December 31, 1922 $486,382.00 


J. A. WALKER, Sec’y and Treas. 











THE CHILD’S 20-PAY LIFE OPTIONAL ENDOWMENT 
POLICY OF THE 


GREAT REPUBLIC LIFE INGURANGE COMPANY 


Protects both the child and its parents and includes waiver of 
premium in event of permanent total disability of the father, 
who is the beneficiary. Agents are enthusiastic over its won- 
derful selling features. If you are interested, write for copy 
of ‘‘Making Dreams of Your Children’s Future Come True,” 
and our attractive proposition to agents. 
J. R. RAILEY, Manager, E. L. BLACK, State Manager, 
Southwestern Department, P. Box 299, 
401-2 Mercantile Bank Bldg. Newport, Arkansas 
Dallas, Texas. 
W. H. SAVAGE, Vice-President, Los Angeles, California. 








— 











‘‘Keep Southern Money at Home”’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘‘The Best Company In Dixie” and We 
Will Grow Together. 


E. C. HINDS, President 


Otton States 


LIFE INSURANCE CO-memeris) 
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NEW YORK INDEMNITY’S RECORD 


company Makes Unparalleled First-Year 
Showing—Premium Income Is 
$3,195,926 in Nine Months 


The first annual statement of the New York 

Indemnity Company, New York, made as of 
December 31, 1923, is the record of an un- 
paralleled accomplishment for a general cas- 
yalty company just entering the field. The 
organization was writing casualty lines for 
only about nine months of the past year, but, 
despite this, built up a net premium income 
of $3,103,926. On March 1, 1923, the New 
York Indemnity had but one agency and that 
was writing burglary and plate glass lines 
only. On December 31, 1923, it was entered 
in forty-two States and had over 700 agencies. 
The extraordinary volume of business written 
in the first nine months of active solicitation 
demanded the establishment of considerable re- 
serves both for unearned premiums and for 
losses. It was due to efficient and economical 
management that these reserves were produced 
with relatively slight drain on the surplus con- 
tributed. 

The statement is an enviable record of 
progress, for a glance at the figures shows total 
assets of $4,340,207 and an unearned premium 
reserve of $1,611,929. The reserve for claims 
on the statutory basis was $522,481. Other re- 
serves are carried of $263,262 for commissions 
and $80,768 for taxes and expenses. After 
thus liberally providing for all its obligations 
the company shows a net surplus beyond all 
liabilities of $870,765, which, with its $1,000,- 
000 paid-in capital, gives a surplus to policy- 
holders of $1,870,765. President E. M. Linville 
and the management of the New York In- 
demnity may be justly proud of the 1923 rec- 
ord of achievement. 


Strong Condition of Massachusetts 
Bonding 

The sixteenth annual statement of the Massa- 
chusetts Bonding and Insurance Company cf 
Boston shows that on December 31, 1923, that 
enterprising institution occupied a very strong 
fnancial position, and had made _ substantial 
gains during the past year. Among the in- 
creases noted are one of over $600,000 in ad- 
mitted assets, one of $192,000 in net surplus, 
and one of about $123,000 in premium reserve, 
denoting a handsome addition to premium in- 
come. The company now reports resources 
aggregating $8,233,149 (exclusive of over $133.- 
000 of unadmitted items); a premium reserve 
of $2,676,547; a claim reserve of $2,277,605, 
and a net surplus of $1,317,161 beyond capital 
($1,500,000) and all liabilities, so that the sur- 
plus as to policyholders is $2,817,161. President 
=} Falvey and Secretary John T. Burnett 
merit congratulation upon the gratifying ad- 
vances made during 1923, as well as upon the 
strength displayed by the company’s statement. 


—The annual meeting of the Insurance Federation 
of the State of New York, will be held May 16 and 
17, at the Onondaga hotel, Syracuse, N. Y. 


S. F. Norwood Goes to New York City 


Summerfield F. Norwood, superintendent of 
agents for the Globe Indemnity Company, 
Newark, has been transferred to the New York 
city branch office, under Resident Vice-Presi- 
dent Thomas J. Grahame, to fill the place left 
vacant by William J. Thompson, who becomes 
superintendent of the Forty-second street 
district. 

Mr. Norwood, who now takes charge of the 
development department of the company, joined 
the Globe Indemnity after having been with the 
Maryland Casualty for some time. He became 
head of the Globe’s surety department on the 
Pacific Coast, and subsequently was the rep- 
resentative of the home office in Middle West- 
ern territory, where his aptitude for develop- 
ing business resulted in his appointment as 
superintendent of agents, with headquarters in 





SUMMERFIELD F. Norwoop 
Globe Indemnity Company 


Newark. N. J. This post he held for three 
years, and his present transfer will enable him 
to put into practice the lessons gained in the 
field. 
PROGRESS OF LEGISLATION AT 
ALBANY 
Hearings Scheduled on Several Important 
Measures 

Atpany, N. Y., February 6.—The House 
insurance committee has held its first meeting 
of the session, giving hearings on several pend- 
ing bills, and thereatter amending several meas- 
ures, and favorably, several 
others. 

Bills reported favorably by the committee, 
without amendments, were the following: 

Assemblyman Hutchinson’s, combining sec- 
tions 181 and 182, insurance law, renumbered 
109-a, in relation to execution of bonds and 
undertakings, and issuance of certificates of 
solvency by the Superintendent of Insurance. 

Assemblyman Wheatley’s, amending section 
103, insurance law, by striking out the pro- 
vision that annual reports of life insurance 
companies shall contain a statement separately 
showing the amount of gains for the year, at- 
tributable to policies written after December 
31, 1906. 


Bills reported from the House insurance com- 


reporting out, 


mittee, with amendments, were the following: 


Assemblyman Dunmore’s, amending section 
97, insurance law, relative to limitation of ex- 
penses of life insurance companies. 

Assemblyman Hutchinson’s, amending sec- 
tions 321, 322, 323, 324, 325 and 328, insurance 
law, and repealing section 329, in relation to 
mutual automobile and fire insurance companies. 

Assemblyman Hutchinson’s, amending sub- 
division I, section 231, insurance law, by author- 
izing fraternal benefit societies to grant loans 
on certificates of membership, under specified 
restrictions. 

Assemblyman Hutchinson’s, amending section 
52, insurance law, by providing that domestic 
corporations must obtain consent of the Super- 
intendent of Insurance to any proposed amend- 
ment to their charter or certificate of incor- 
poration. 

Assemblyman Hutchinson’s, amending section 
33, insurance law, by extending the provision 
for reciprocal requirements to include restric- 
tions, obligations, conditions or penalties greater 
than are required in this State from corpora- 
tions of other States. 

A further hearing has been announced by 
Chairman Hutchinson of the House insurance 
committee on February 19 on these bills: 

Assemblyman Hutchinson’s, amending the in- 
surance law as to rebating and discriminations, 
which has been extensively amended since its 
introduction. 

Assemblyman Hutchinson’s, amending the in- 
surance law in reference to agents and their 
authority to deal with authorized companies. 

Assemblyman Hutchinson’s, amending sub- 
division 15, as to classes of business it shall 
apply to. 

Assemblyman Hutchinson’s, amending section 
71-a, relative to mutual life, health and casualty 
companies. 

Senator Dunnigan and Assemblyman Hutch- 
inson have introduced in their respective 
Houses a bill amending section 346, insurance 
law, relative to the assessment powers of mutual 
automobile casualty insurance companies. 

Senator Kleinfeld has presented a bill adding 
new section 109-a, insurance law, providing for 
arbitration of claims under liability policies for 
damages for death or personal injuries caused 
by negligence of the assured. 

Another bill sponsored by Senator Kleinfeld 
adds new section 194-a, civil practice act, pro- 
viding for joinder of casualty insurance com- 
panies as parties defendant in negligence actions. 

Assemblyman Burchill introduced a_ bill 
amending section 282-b, highway law, by re- 
quiring indemnity bonds or insurance policies 
from owners of all vehicles driven by horse or 
motor power on the public highways. 

Two bills amending the workmen’s com- 
pensation law have been introduced, as follows: 

Senator Lacey’s, amending the law generally. 

Assemblyman T. C. Moore, amending sec- 
tions 12 and 20, by reducing from fourteen to 
seven days the non-compensated waiting period 
after an accident. 

Assemblyman Conroy’s, amending section 16, 
relative to death benefits, by providing that any 
excess of wages over $150 a month, instead of 
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ANNUAL STATEMENT 


December 31, 1923 


AMICABLE LIFE INSURANCE CO, 


ASSETS 


Mortgage Loeans..........5% $2,271,679.81 
956,890.25 
i 
418,142.42 


Beal Mstate 2... esis gues sos < 
ae Se aes A ee eee 
Cash in Banks at Interest. 
Accrued Tnterest.. . ...6006. 5 
Policy Loans and Premium 
Notes Within Reserve. . 
Net Uncollected and Deferred 
Premiums Within Reserve 


Total”Admitted Assets....... $5, 


Insurance in Force 
Increase in Insurance in Force. 


New Insurance Issued During 1923 
Total Admitted Assets. . 


Total Premium Income. . 


Total Income 


| 


1,143,081.29 


35,000.00 





41,816.03 
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67,636.03 





AMICABLE LIFE BUILDING 


EXCERPTS FROM STATEMENT 


(Gain during | 1923: 24. 2 per cent.) 


(Gain over 1922: 67.2. per cent.) 


Gain over 1922: 


18.7 per ‘cent. ) 


Total Payments to Pulicstubilecs Since Organization. 


LIABILITIES 
Policyholders’ Reserve...... 


$3,438,917.91 


Unearned Interest and Rents 


Paid in Advance 
All Other Liabilities. 
Capital Stock... 


Surplus. .... 


41,241.87 
9,652.00 


$820,000.00 
824,434.05 


Total Surplus for Protection 
of Pohtevyholdets:. ........... 5. . 


1,644,434.05 


Total Liabilities.......... $5,134,245.83 


. $28,681,647.00 
5,583,586.00 


8,562,125.00 
5,134,245.83 

863,793.60 
1,325,351.40 
1,901,112.86 


One Million Dollars deposited with the Treasurer of the State of Texas for the protection of 
policyholders which is the largest similar deposit ever made in Texas. 


OFFICERS 
A. R. WILSON 
HOLT MASSEY 
WILLIAMS & WILLIAMS 
H. M. MINIER 
DR. CARL LOVELACE 


WACO, TEXAS 


President 
Secretary 

General Attorneys 
Loan Inspector 
Medical Director 
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$125, shall not be taken into account in com- 
pled ~ P 

ting compensation. 

Two additional bills are to be granted hear- 


‘ngs by the House insurance committee Febru- 


pu 


ary 19, as follows: 

‘Assemblyman Hutchinson’s, amending  sec- 
tion 86, insurance law, relative to the method 
of computing reserves of casualty or surety in- 
surance companies. 

Assemblyman Hutchinson’s amending — sec- 
tion 346, insurance law, relative to assessment 
powers of mutual automobile casualty insur- 
ance companies. 


Peoples Life Makes Fine Showing 
The Peoples Life 
Frankfort, Ind., had the most prosperous year 
in its history in 1923. A gain of over $2,700,- 
ooo was made in the insurance in force, which 
now amounts to $27,348,730. The company’s 
assets increased over $500,000 and now amount 
to $3,093,170. The policy reserve now aggre- 
gates $2,496,156, or $340,000 more than a year 
een, and the company shows a capital of $200,- 
oco and a surplus of $200,000, after providing 
for all liabilities. During the past year the 
company established its business in Michigan, 
and is intending to shortly enter Wisconsin and 
lowa. President A. A. Laird and his associate 
officers are entitled to congratulation upon the 
progress made by the company. 


Insurance Company of 


Occidental Gets Great Northern Life 

The Occidental Life Insurance Company of 
Los Angeles on Thursday of last week com- 
pleted a series of negotiations for the purchase 
of the entire stock of the Great Northern Life 
Insurance Company of Grand Forks, N. D. 
The deal was put through by John W. Brooks, 
who is organizing the Los Angeles Fire Assur- 
This is the third transaction of 
its kind in which Mr. Brooks has been the in- 
termediary, the others involving the Great 
Northern Life of Wassau, Wis., and the Great 
Northern Fire of St. Paul, Minn. 

The Occidental Life is engaged in a cam- 
paign to broaden its facilities and is now enter- 
ing several Middle Western States with that 


end in view. 


ance Society. 


Bankers Life Men Meet 

Des Mornes, Iowa, February 4—At a two- 
day sales conference of the Bankers Life In- 
surance Company of Bes Moines just closed 
thirty-five States were represented, including 
sixty-five agency managers and five regional 
sales managers. President George Kuhns pre- 
sided and in his opening address announced a 
He said the 
sales force will be increased and new business 
for the coming year must reach $150,000,000, 
which he announced as the year’s goal. 

“How to Get and Keep Good Agents” was 
the chief subject before the conference. Classes 
were conducted by W. W. Jaeger, general sales 
Manager, and O. B. Jackman, assistant sales 
manager. The visiting salesmen and their wives 
the at a 


vigorous program for the year. 


Were guests of management dinner 


dance Friday at Hotel Fort Des Moines. 


Substantial Gains of the New England 


Mutual Life 

The eightieth annual report of the New Ene- 
land Mutual Life Insurance Company of Boston 
shows that substantial progress has been made 
in every department during the past year. New 
business increased $8,350,000, haviug 
amounted to $96,148,025 : 
increased over $58.600,000, and now amounts 
to $719,421,634; 
over $2,150,000 to the sum of $23,786,358, while 
the total income was $31,022,489, an increase of 
$2,737,051. 1923, 
pany had resources of $140,327,320, a gain of 
over $12,360,000; while after providing for all 
liabilities, including policy reserves, taxes pay- 
able in 1924 and surplus apportioned for 1924 
dividends to policyholders, the net surplus is 


over 
the insurance in force 
increased 


premium receipts 


On December 31, the com- 


During 
the year death claims slightly decreased, having 
amounted to $5,289,317. while total 
ments to policyholders increased $1,525,085 to 
the sum of $13,970,648. It is that 


the pay- 


thus seen 





DaNtiEL F. APPEL 
President, New England Mutual Life Insurance 


Company, Boston 

the company’s eightieth year of active business 
placed it in its strongest position, and it 
deservedly stands high in public esteem. 

Due to the rapid growth of the company in 
late years, Aifred D. Foster retired from the 
presidency and became chairman of the board 
of directors and chairman of the finance com- 
mittee, the vice-president, Daniel F. Appel, be- 
ing elected to succeed him as president. In THE 
SpEcTATOR of last week a portrait of Mr. Appz 
was printed, and one taken later is presented 
herewith. 

Mr. Foster has heen with the company since 
1880 and has served the company as counsel, 
vice-president and president, having been a 
director since 1887 and president since 1908. 
During his presidency the assets increased from 
forty-four million to one hundred and forty 
million dollars. 

Mr. Appel has had long experience, both in 
the agency field and in the home office. He was 
born in Cumberland, Md., and from 1875 to 
1885 was in the fire insurance business in Penn- 
sylvania and the West. In 1885 he was ap- 
pointed general agent “for the New England 


23 


Mutual Life in Indiana, ten years later being 
called to the home office to become superin- 
tendent of agencies, which office he filled until 
1905, when he was elected secretary of the com- 
pany. Three years later he was advanced <o 
the vice-presidency at the same time that Mr. 
Foster became president on the death of the 
late Mr. 
Appel’s qualificaticns for his new office are 


president, Benjamin F. Stevens. 
therefore exceptional, and the future progress 


of the company is assured. 


Acacia Mutual Life’s Best Year 

The year 1923 was the most successful one 
in the history of the Acacia Mutual Life Asso- 
ciation, Washington, D. C. The new paid-for 
insurance last year amounted to $41,800,000, 
and the net gain in insurance in force was 
$29,600,000, making the total insurance in force 
December 31, 1923, $152,191,000. The total in- 
come last year was $5,510,000, and the asso- 
ciation the year with $9,304,072 of 
assets, a legal reserve of $8,047,610, and a sur- 
plus of $789,786. Death claims and surrender 
values last yvear amounted to $643,432, and 
dividend payments exceeded $230,000. Includ- 
ing commissions and all other expenses, the 
total expenses were $1,425,570. The growth 
of the association’s business necessitated a 
large increase in the space occupied by the 


closed 


home office, where there are now 225 employees. 

William Montgomery. the president, has just 

completed thirty years’ service with the organ- 

ization, which has shown remarkable growth, 

particularly in the last few years. 

Northern Life of Canada Again Changes 
Hands 


Control of the Northern Life 
London, Ontario, has again changed, 


Assurance 
Company, 


according to a dispatch from Toronto. S. C. 
Tweed and his associate Manning Doherty 
have sold their interest, consisting of some 


5000 shares, to Gairdner and Clarke and Com- 
pany, Toronto brokers. The shares were sold 
at an advance, said to have totaled nearly a 
half million dollars. 

The company is in good condition, according 
to a recent report of the Dominion insurance 
superintendent. He vetoed a plan for its ab- 
sorption by the Sun Life of Canada, saying 
that it was not impaired and that there are 
already too few companies in Canada. 


Atlantic Life Appointment 

RicHMonpD, Va., February 4.—The Atlantic 
Life Insurance Company announces the ap- 
pointment, effective March 1, of Taylor B. 
Harrison of Norfolk, Va., as its general agent 
for a large section of North Carolina, with 
headquarters at Charlotte. Although Mr. 
Harrison is in his early thirties, he has had 
extended life insurance experience, and all of 
it has been with the Atlantic Life. For some 
time he worked as a supervisor in the Virginia 
agency under General Agent A. O. Swink. In 
recent years he has devoted most of his time 
to personal production in and around Norfolk 
in the agency of General Agent R. L. Dobie. 
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Continental Life Insurance Company 


St. Louis, Missouri 
Seventeenth Annual Statement, December 31, 1923 


ADMITTED ASSETS 


Mortgage Loans on Real Estate (First Liens). $3,802, 


Real Matate (Market Value) a...siccc i.e occ oi ecerso-4-0 oa seca vroceteiero avers 
United States, Municipal and School Bonds and Collateral 
Loams..... — ‘ 


Loans to Policyholders and Premium Notes 1,207,( 


Cash in Banks at Interest 


Cash in Banks and Offices not at Interest 


Interest Due and Accrued on Investments. 


Net Uncollected and Deferred Premiums 


404.97 


193,949.68 


625,371.06 


)29.64 


Ee Te 59,647.86 
2,528.53 
208,755.40 


191,760.42 


Due from Other Companies for Reinsurance ee 7,085.50 


$6,298,533.06 


> 


Gold in Reserves during year 1923.... : 
Gain in Admitted Assets during year 1923................ 
Income during year 1923....... Ai a ioln colaeia eases 

State Deposits for Protection of Policyholders over......... 
Paid Policyholders and Beneficiaries since Organization over 
Insurance in Force, exclusive of Accident Department, over... 
Additional Accidental Death Benefits on Life Policies over. . 


EDMUND P. MELSON 
PICKENS M. HARPER 


. 13,000,000.00 


$665,295.11 
796,935.39 
2,550,459.05 
3,578,000.00 
4,940,000.00 
£8,000,000.00 


CHARLES D. BOLIN......... 


J. DeWIT? MILES. «0. 
LOUIS BOARS, 3.505500 05 
HENRY H. GRAHAM.... 
GEORGE H. FINGER..... 
DR. C. R. DUDLEY 
C. A. McCONAGHY, F. A. 


dys Bi. DOIG WEBI oes west s 


B. H. MANNING.. 


. Manager, 


JUDGE CHARLES G. REVELLE..... 


LIABILITIES 
Legal Reserve on Outstanding Policies. 
Investment Reserve Fund....... 
Present Value of Supplementary Contracts................ 
Dividends and Coupons Left with the Company at Interest. 
Policy Claims Reported, Awaiting Proofs................. 
Claims in Process of Adjustment............ 
Premiums and Interest Paid in Advance..... 
Reserve for Taxes for 1924............ 
Accrued Accounts and Fees Not Yet Due 
All Other Liabilities... .. 2.0.06 e ees 
Capital Stock eee ee Cer ret 
Surplus Apportioned and Unapportioned. 
4d —————— 
Surplus to Protect Policyholders in Addition to the Reserve of 
$5,200 959.39 Ge 


$5,189,006.39 
20,000.00 
11,953.00 
76,996.92 
10,235.00 
16,900.96 
37,724.51 
38,200.00 
10,084.64 
11,759.35 


$490,000.00 


385,672.29 


ene Were ROS Epos ater Op eee 875,672.29 


$6,298 ,533.06 


PERCENTAGES OF INCREASE FOR 1923 


i 
Gain in Total Admitted Assets more than..............cccccc00. 14% 
Gain in Legal (Reserves: more: thant... <5 6 sca6-0s ce cueeaw ses hee ov 14% 
Gain in Total Income more than , 18% 
Gain in Insurance im Porce more thant: ... 3.6 cc ccswscsecaswce 18% 
Gain in Income from New Business more than.................. 28% 
Gain in Net Surplus to protect Policyholders more than......... 33% 
Ratio of Actual to Expected Mortality... co. cciasissaceeessccs 49% 
OFFICERS 
Siaueds Coarobanue ce i Ieteanaie um Seine sieeve nau ae . President 
BAAD acters Ede me ree Sider tate ie ee . Vice-President 
.... Vice-President 
be Learn eee er a ee ee sake Secretary 
OTR Sk .........Assistant Secretary 
Seiaah scutssaidsas Seuss heerde ie onto Assistant Secretary 
exketot tout realees Sree .....Assistant Secretary 
Se ee ea ree ere See on Medical Director 
SL a Ue. A es ne eae wrae ce pean a Ray .. Actuary 


Se ae oe ... Auditor 
Accident and Health Department 
Sear Counsel 
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PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 
CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 


JACKSON MALONEY 
Vice-President 


A. MOSELEY HOPKINS 
Manager of Agencies 














A LETTER 


received from an official very high in the service of 
one of the oldest and most successful life insurance 
companies of America will be of interest: 


“The Cleveland Life has gained for itself an enviable 
reputation, and considering its youth, it shows all the evi- 
dences of healthy growth with the practical certainty of 
future greatness. 


The will to succeed is the first fundamental principle of 
success. The will to do right, the will to meet public expecta- 
tions, the will to go beyond the mere letter of the agreement 
to serve the interests of the policyholders, all bear upon the 
— en of success in the true and only sense of the 
word, 


Mere size, mere aggregates of new business, may only be 
evidence of interest and well directed field activities conform- 
ing to the principle of clever suggestion, plus irresistible 
persistency, which yet may fail to meet the highest test of 
public service in life insurance administration. 


“T personally know ‘THE MEN BEHIND’ your Company 
are essentially the force for righteousness and fine attain- 
ments to which The Cleveland Life owes its proud position 
in the insurance world.”’ 

For seventeen years, the management of THE 
CLEVELAND LIFE has gained much of its inspira- 
tion from the respect accorded it by advocates of 
sound insurance, the good-will of the insurance 
world and the ever-increasing confidence of the 
public which it seeks to serve. 


The Cleveland Life Insurance Company 


WM. H. HUNT, President 
Home Offices CLEVELAND, OHIO 
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Northwestern Mutual Life Makes Fine 
Record 

In presenting the annual report to the trustees 
and policyholders of the Northwestern Mutual 
Life Insurance Company, of Milwaukee, the 
executive committee refers to the fact that there 
is more life insurance in force in the United 
States to-day than in all the rest of the world 
combined, and that the amount in force in this 
now is nearly five times as much as it 


country A; 
The committee out- 


was twenty years ago. 
lines present conditions and believes that the 
prospect for continued satisfactory progress in 
life insurance during 1924 is assured. 

In the past year seven States examined the 
company, and the examiners summarized their 
findings as follows: 

It is our conclusion that the assets are 
amply secured and conform to statutory re- 
quirements; that the liabilities are properly and 
accurately computed; that the methods of ac- 
counting are sound and, aside from details pre- 
viously mentioned, appear to be sufficient for 
the needs of the company ; that the general man- 
agement is conducted along lines of efficiency, 
economy and with the view to the conservation 
of the policyholders’ interests. 


After paying tribute to Arthur C. Smith, a 
trustee of the company, and Allen S. Hath- 
away, its late secretary, who died in 1923, the 
committee’s report tells of the substantial in- 
crease in the dividend scale for 1924 and of the 
creation of its department for educating agents. 

Last year the increase in new paid-for busi- 
ness was approximately $40,000,000, the total 
new business having been $313,859,983; and the 
net increase in insurance in force was $18o9,- 
588,227, making the total insurance in force 
December 31, last, $2,689,218,038. During the 
year the assets increased by $42,733,303, and 
now amount to $589.029,701._ Remarkable prog- 
ress in the last five-year period, as compared 
with the preceding period of five years, is shown 
in new paid-for insurance and in insurance in 
force, indicating that the rate of progress be- 
ing made by the company has been much accele- 
rated. 

Last year the premium income was $88,090.- 
37I—an increase of $6,262,169 over 1922, and 
the total income increased over $9,100,000, hav- 
ing been $119,981,915. Payments to policyhold- 
ers last year reached the total of $61,570,203, 
or $2,841,000 more than in the preceding year. 
Taxes required $375.000 more than in 1922, hav- 
ing amounted to $2,637,911. Among the lia- 
bilities are $500,783,312 of policy reserve, ex- 
clusive of reserves for annuities, instalments, 
ete.; reserves for dividends payable in 1924, 
$25,483,000, and the contingent reserve for 
asset depreciation, mortality fluctuations, etc., 
$37,485,108. 

Other interesting features are presented in 
the report, among them being a division of new 
business and insurance in force by States, losses 
paid in 1923 and since organization by States, 
insurances issued in 1923 to those previously in- 
sured in the company (over 50 per cent), and 
a tabulation showing the growth of the com- 





Ra 


pany, year by year, as to policies in force, 
amount insured and assets. 
President W. D. Van Dyke and the other 








officers and trustees of the company have made 
a fine record, and present the facts in an in- 
teresting manner the 
company’s 825,000 policyholders. 


for information of the 


EX-PRESIDE! 





T WILSON BELIEVED IN 
INSURANCE 
He Who Does Net Provide for His Depen=- 
dents Has No Adequate Conception of 
Human Life 

The death of ex-President Woodrow Wilson, 
at his home in Washington, while it had been 
expected for several days plunged the Nation 
into deep sorrow, for all the people, without 
regard to political affiliations, held the former 
chief executive in the highest esteem. 

Mr. Wilson was a firm believer in the ad- 
vantages of life insurance, and carried at least 
$20,000 of such protection. This sum was 
made up of two policies in the Mutual Life 
Company of New York, 
which tor $10,000 was issued to him at age 
thirty-seven, a professor 2t 
Princeton University, and the other, also for 


Insurance one of 


while he was 
$10,000, was taken by Mr. Wilson six years later 
(1899), his secondary occupation then being 
given as a lawyer and lecturer. 

Further evidence of Mr. Wilson’s apprecia- 
tion of the benefits of life insurance is shown 
by his expression of opinion concerning it, 
reading as follows: 

If a man does not provide for his children, 
if he does not provide for all those dependent 
upon him, and if he has not that vision of con- 
ditions to come, and that care for the days that 
have not yet dawned, which we sum up in the 
whole idea of thrif¢ and saving, then he has 
not opened his eyes to any adequate concep- 
tion of human life. We are in this world to 
provide not for ourselves, but for others, and 
that is the basis of econcmy. 

Our late ex-President’s words and deeds in 
relation to life insurance may well inspire many 
of our people to adopt insurance as the best 
means of making provision for the future of 


their dependents. 


Excellent Statements of Three Canadian 
Companies 

The Ontario Equitable Life and Accident, 

the Reinsurance Company of Canada and the 

Merchants Casualty Company, all located at 

Waterloo, Canada, enterprising 

group of companies, in which S. C. Tweed 's 


constitute an 


an active factor, he being president of the two 
companies first named and vice-president of the 
third. Their statements covering the opera- 
tions of 1923 have been prepared, and show 
the respective companies to be in sound con- 


dition. 


Ontario EouiranLe Lire AND ACCIDENT 

The fourth annual statement of the Ontario 
Life and Accident Insurance Company exhibits 
assets amounting to $1,431,605, with a surplus 
as to policyholders of $156,713. During the 
past year the company gained $11,633,564 of 
insurance, and closed the year with insurance 
in force aggregating $24,840,903. The com- 
pany’s total income last year was $653,705, and 
it exceeded the disbursements by $232,575. The 
foregoing figures demonstrate much activity and 
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progress on the part of this company last year. 


REINSURANCE COMPANY OF CANADA 
In its second annual statement, the Reinsur- 
ance Company of Canada shows assets agegre- 
gating $312,177, while its surplus as to policy- 
holders on December 31, last, was $233,302. It 
closed last year with insurance in force amount- 
ing to $2,985,910, this sum being an increase 


of $1,682,375. 


Its total income was $62,675, 
The 
figures of assets and surplus denote substan- 
tial increases made during 1923. 


exceeding its disbursements by $24,993. 


MERCHANTS CASUALTY COMPANY ‘ 

The eleventh annual statement of the Mer- 
chants Casualty Company shows assets amount- 
ing to $450,367, while its surplus as to policy- 
holders is given as $159,441. Its total income 
last year reached the large sum of $866,138, 
while the claims paid during the year aggre- 
gated $409,557. Since its organization the 
company has paid claims to the amount of 
$2,034,000. 
bonds deposited with the Dominion Government. 


The company has over $154,000 in 


Large Increases of Mutual Life of Illinois 

During the year 1923 the Mutual Life of 
Illinois, of Springfield, progressed rapidly, and 
December 31 last assets three 
and a half times as large as at the beginning 


as of reports 
of the year, while its life insurance in force 
practically doubled last year. Among the in- 

In life insur- 
ance in force, $10,c09,208 ; in accident and health 


creases noted are the following: 





or, 








ATWO-FISTED 
5 HARD HITTING 


* PRODUCER 
Tie CITIES” 


@ ROK ISLAND 


\SolW 


O MOLINE 


who can our general agen it 


Davenport, lowa, Rock Island and Moline, 
Illinois, and make it pay right off the bat. 
This man must be able man- 
power; must be a high financial responsibility, 
able to mix with the biggest of men and be 
capable of earning from $12,000 to $25,000 


per year. 


open 


to organize 


He must merit the full co-operation of one of* 
the dominant old line life insurance compa- 
nies, whose policies in force total more than 
$125,000,000, and who has a well organized 
department devoted to assisting in closing 
business and developing agencies. 

As our general agent, this man wil! receive a 
liberal first year commission, a renewal com- 
mission, a collection fee, an office allowance 
and a business-development allowance. 

Can you land this proposition? Write to us; 
address “Tri-Cities,” care of Tue SpecTATOR. 
Notre—We also have an unusually attractive 
special contract for good salesmen whose 
experience is limited. 
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premiums, $160,796; in admitted assets, $1,318,- 
780; in policy reserves, $1,215,738, and in sur- 
plus, $14,208. On December 31, 1923, the com- 
pany’s admitted assets were $1,830,972, its legal 
reserves to protect policies were $1,442,104, and 
its surplus to policyholders $255,092, including 
$200,000 capital. Its life insurance in force 
aggregated $20,049.322. 

The officers of this enterprising and prosper- 
ous company are: President, H. B. Hill; vice- 
president and actuary, J. Fairlie; secretary anil 
medical director, J. R. Neal, M. D.; vice-presi- 
dent and agency director, life department, N. 
H. Walt; vice-president and agency director, 
accident and health, F. M. Feffer ; general coun- 
sel, J. M. Loring. 


Notable Results of Pacific Mutual Life 


Remarkable results were achieved last year 








in certain directions by the Pacific Mutual Life 
Insurance Company of Los Angeles, Cal. 
Among these it is observed that the average 
rate of interest earned by the company was 
6.59 per cent, while the rate of actual to ex- 
pected deaths was but 47.8 per cent. The com- 
pany made substantial gains in various features 
of its statement, among them having been the 
following: In life insurance in force, $65,- 
324,481; in admitted assets, $8,556,447; in re- 
serves, $7,552,441; in surplus, $276,370. 

The company closed the year with $81,913,- 
266 of admitted assets; its policy reserves 
amounted to $60,816,723, and after making due 
provision for other liabilities, there remains a 
capital of $1,500,000, a surplus set aside for 
future dividends to policyholders of $4,680,737, 
and surplus unassigned, $2,635,442, the last 
three items footing up to $8,816,179. On Decem- 
ber 31, last, the company had $499,040,161 of 
life insurance in force; its premium income in 
the accident department last year was $4,816,- 
658, and its total income was $27,198,614. Last 
year the company paid policyholders $10,331,- 
728, and has paid them since organization the 
great sum of $95,170,482 The company had a 
cash balance of $1,319,463, and among the 
larger other items of assets are noted loans on 
real estate, $35,228,828; loans on collateral, $3,- 
826,050; bonds owned, $16,517,992, and real 
estate owned, $7,474,967. 

From the facts given it is clear that the 
Pacific Mutual Life had the best year in its 
history in 1923. President George I. Cochran 
and his able associate officers merit congratula- 
tion upon the results of the year. 


J. D. Bookstaver’s Agency 

The total of business submitted during the 
month of January, 1924, by the J. D. Book- 
staver Agency of the Travelers Insurance Com- 
pany exceeded the volume produced by the 
agency in the same month of last year and is 
greater than that turned in during any single 
month in the history of the organization. 

The Bookstaver Agency, which is located in 
New York city, has held the record for produc- 
tion in the Travelers for the past five years and 
its success in the month of January gives 
promise that its quota of $25,000,000 for this 
year will be fulfilled. 

















New England Mutual Life 


Insurance Company 


&7 Milk Street, Boston, Massachusetts 


Incorporated 1835 Began Business 1843 


DANIEL F. APPEL, Pres. GEORGE W. SMITH, Vice-Pres, 
FRANK T. PARTRIDGE, Secretary 


Abstract from the Kightieth Annual Report 


For the Year ending December 31, 1923 


.$140,327,319.98 
Increase, $12,360.532.29 


Gross Assets , , : 


Total Liabilities . . . 131,160,784.51 


— Increase, 10,132,715.84 


9, 166,535.47 
2,227,816.45 


Surplus, Mass. Standard 


Increase, 





23,786,358.21 
2,155,975.79 


Premiums Received ; : 


Increase, 


Total ncome . . . . 


31.022,488.64 
2,737,050.70 


Increase, 


13,970,648.43 
1,525,085-48 


Payments to Policyholders 


Increase, 





New Insurance, 1923 ‘ 96, 148,025.00 


8,356.698.00 


Increase, 


719,421,634.00 
Increase, 58.623,876.00 


Insurance in Force : 


Mortality, Ratio of Actual to Expected, 46.7% 
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Metropolitan Managers Meet 
(Continued from page 3) 
carries with it great responsibility and great 
opportunity. 
He quoted 
record as follows: 


from the company’s mortality 


Comparing the company’s mortality record of 
1923 with that of I9II we saved 52,600 lives. 
There has been improvement in general mortal- 
ity. The last statistics of general mortality 
available are for i922. Making allowance for 
that improvement and comparing our experi- 
ence for the year with these statistics we saved 
23,421 lives. These lives were saved not only, 
or chiefly, for the benefit of the company, but 
to the solace of sorrow in domestic households 
and to the economic welfare of the whole coun- 
try. Since 1911 our reduction in mortality from 
tuberculosis has been 50.9 per cent; typhoid 
fever, 77 per cent; pneumonia, 33.7 per cent; 
Bright’s disease, 05.7 per cent; heart disease, 
9.4 per cent; diseases of children, 45.5 per cent; 
among which we may specify scarlet fever, 66 
per cent; diphtheria, 44 per cent; and deaths 
from child bearing, 9 per cent; puerperal 
septicemia, 2! per cent. In our sanatorium for 
the care of the tuberculosis among our own 
30,000 employees we have discharged 1265 per- 
sons cured—So per cent of the admissions. That 
is a demonstration of what can be done by 
other corporations employing large numbers. 
entreated his men to give 
every possible aid to the development of the 


Earnestly he 


ereat welfare work carried on under his direc- 


tion and that of Second Vice-President Lee K. 
He pointed out that it could not be 
expected that the people would feel any sense 
of gratitude to the company because it promptly 
paid its death claims, or its sick benefit claims. 
These, he said, represented merely the fulfill- 
ment of contractual obligations, bought and paid 
The path of the 
increased 


Frankel. 


for by hard-earned money. 
Metropolitan lies in service to its 
policyholders, service which will at once be 
appreciated in the home and of benefit to the 


company. Then he talked of the health ser- 
vice, the nursing service, available in some 
4000 towns, the health educational service, 


through which over a million pieces of litera- 
ture were distributed last year; the Framing- 


ham and Bedford Mines demonstrations, 
through which agencies most remarkable gains 
in mortality and health were recorded last year. 


THE CoMPANY’S IMMIGRANT SERVICE 
President Fiske apologized for the apparent 
inability of the company’s immigrant service to 
work. For years the 
Metropolitan has 


accomplish its some 


endeavored to give every 
possible aid to policyholders whose relatives are 
immigrating to this country and has often aided 
such people at Ellis Island, provided for them 
in New York and seen to it that their railroad 
transportation was arranged. He spoke partic- 
ularly of the case of a young girl of eight years 
who was recently sent across all alone. She 
was awaited in New York by a Metropolitan 
representative, given proper care and put aboard 
a train in charge of the conductor. She was 
thus able to reach her proper destination safely. 


Wants INSURANCE ON Every Famity Heap 

Another point stressed by Mr. Fiske was the 
value of getting as large a number of people as 
possible interested in the Metropolitan Life. He 
urged his managers to go out for records in 
the number of lives insured rather than endeav- 
oring to increase the insurance on present pol- 
icyholders, though not belittling the fact that 
many of the company’s policyholders need and 
should have more insurance. As nearly as can 
be figured the company now has about forty 
lives out of every hundred insured. He urged 
an increase in this percentage and said that he 
particularly desired that every family head have 
a substantial interest in the company. 


VALUE OF Group INSURANCE 

According to Mr. Fiske group insurance is not 
written by the Metropolitan Life for the profit 
that may be in it, but instead because first it 
increases very largely the number of lives in- 
sured and secondly it brings into one family 
capital and labor. Because of the possibilities 
in these two accomplishments Mr. Fiske will 
push group insurance. 
of the Southern Pacific contract by which the 


He spoke particularly 


company insured over 8000 lives at one time. 














Stephen M. Babbit 
President 


HUTCHINSON KANSAS 




















RECORD IN THE FIELD 
Harry J. Miller, recently made second vice- 
president and put in charge of the field, read 
the record of the managers and their staffs. The 
average industrial increase per week per agent 
This 
compares wonderfully with the high record of 
The New 


England territory, which was first in industrial 


for the entire company was 64.67 cents. 
last year, which was 43.14 cents. 
increase, held up an average of 85.97 cents per 


The Empire State territory, 
which was the leading territory in all respects, 


week per agent. 


had an average of 84.34 cents per week per 
The down-State portion of this terri- 
the metropolitan district and its 
northern environs, had an even higher record, 


agent 


tory, that is, 


92.57. cents per week per agent. And most 
remarkable of all was the performance of the 
Stuyvesant 3rooklyn, of 
This dis- 
trict had a weekly average per agent of $1.28. 


Heights district, in 
which Henry C. Steiglitz is manager. 


These figures show clearly the possibilities of 
the industrial insurance business. 


(Continued on page 31) 








Three New Second Vice-Presidents ‘of the Metropolitan ‘Life 


Insurance Company 





Harry J. MILver 


James E. KAVANAUGH 
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/Eitna-ize your present and your future 


| [BRE is a picture of the “bread and available to every person. That is the pro- 
ter’ side of life—a scene typical of tection afforded by the A&tna Life Insurance 
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Sold— 
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Companies as an 
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T—imminent as are these menaces, 
there is a never-failing offset continuously 












tna-ize according to your needs— 
as you prosper and as your obligations increase. 
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for all your insurance need feguard life, propert s 


“42TNA LIFE INSURANCE COMPANY 
and affiliated companies 


TNA CASUALTY and SURETY CO. AUTOMOBILE INSURANCE CO. 
of Hartford, Connecticut 
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people of his com- 
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na —s policy, write to the 
THIS ADVERTISEMENT, the fourth in the ETNA NATIONAL H Offi 

ae ak re ome ce at 
CAMPAIGN, will be read by the millions of readers of the Hartford 
Saturday Evening Post, Literary Digest and American Magazine. F 


/ETNA LIFE INSURANCE COMPANY 


And Affiliated Companies 


AETNA CASUALTY and SURETY COMPANY AUTOMOBILE INSURANCE COMPANY 
of HARTFORD, CONNECTICUT 


THE STRONGEST MULTIPLE LINE INSURANCE ORGANIZATION IN THE WORLD 
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NEW YORK LIFE INSURANCE 
COMPANY 





Annual Statement Shows Assets Pass 
Billion-Dollar Mark 


SUBSTANTIAL GAINS IN ALL RESPECTS 


Insurance Men Guided by Transactions of 
Big Ordinary Company—Careful Man- 
agement Reflected in Detailed 
Analysis—Statistical History 
of Company 
One of the leading indicators of business 
trend is the progress of life insurance. As to 
the fundamental situation in domestic business, 
the annual financial statements of some of the 
leading American life insurance companies are 
significant. It is, therefore, with great interest 
that the report of the New York Life Insur- 
ance Company, now in its eightieth year of 
continuous activity, is reviewed by the insur- 

ance and business world. 

The New York Life, in its seventy-ninth 
annual statement as of December 31, 1923, 
showed remarkable increases all along the line 
as compared with 1922, indicating a generally 
sound revival of business. Admitted assets of 
the company, on a conservative valuation basis 
are reported to amount to $1,003,773,762, an 
increase of about $15,000,000 during the year. 
This is the first time the company has shown 
admitted assets in excess of one billion dollars. 
Total income received in 1923 amounted to 
$226,486,387, an increase of about $13,000,000 
over the amount received in 1922. Of the total 
income policyholders contributed $169,659,212 
in consideration of premiums on contracts, both 
new and renewal, while the earnings on invest- 
ments in real estate, bonds and mortgage loans 
yielded $48,662,966, some $8,164,168 being de- 
rived from all other sources. Expenditures 
aggregated $208,950,195, so that there was 
saved out of income and laid by for addition 
to reserves $17,527,151. Of interest among 
the items of disbursement at this time is the 
entry of $3,845,017 for taxes on real estate 
owned, and Federal taxes, State licenses and 
fees. Income from sources other than pre- 
mium receipts was more than adequate to meet 
all expenses of operating and management. 
Total payments to policyholders aggregated 
$165,791,413, $35,562,581 being on account of 
death claims, while $2,715,933 represented pay- 
ments to annuitants and disabled policyholders 
deriving returns under the provisions of dis- 
ability clauses ; payments to living policyholders 
in surrender values amounted to $27,809,688, 
while dividends amounted to $46,747,539; en- 
dowments aggregated $26,105,648, and other 
Payments on policy contracts amounted to $26,- 
850,024. In other words there was paid to 
living policyholders in the shape of annuities, 
disability benefits, endowments, surrender val- 
ues and other payments, $130,228,832, or, about 
four times as much as the sum paid in death 
claims. Of great significance is the fact that 
more than $11,000,000 was refunded to policy- 
holders to reduce the cost of insurance than was 
paid in death claims. 


The progress of the New York Life as meas- 
ured by the amount of insurance paid for and 
outstanding is emphasized, in considering the 
figures, by the fact that the company writes 
only individual lines, doing no so-called group 
insurance. In 1923 a total of 239,514 policies 
for $710,397,776 were issued, revived and in- 
creased, bringing the total insurance in force 
up to the staggering total of $4,376,720,804, 
represented by 1,809,506 policies. It is worthy 
of note that somewhat over 23,000 more poli- 
cies were paid for in 1923 as new business than 
in 1922 and, furthermore, the average policy 
was for a larger amount, the average in 1923 
being $2970 as compared with $2870 in 1922, 
and with $2419 as the average policy in force 
in the company. Surely the American public 
is recognizing the great value of adequate life 
insurance protection as a sure means of safe- 
guarding against unforeseen contingencies at- 
tendant upon either untimely death, disability 
or old age. Total insurance in force in the New 
York Life Insurance Company as of January I, 
1924, was about 330,000,000 more than the 
amount recorded on the books at the beginning 
of 1923. 

The accompanying tabulation gives in con- 
venient form the leading marks of progress and 
strength of the New York Life: 

BUSINESS AND STANDING, 1923 


Premiums on new business.........++-- $ 31,793,613 
Renewal Premiine. <.c.sccccccecaeeence 137,865,599 


Total premium income.....0..++. 169,659,212 
Eetterest and feNtS.ccccceckseeecccewes 48,662,966 
CHRGE MENS (ccc cee casei anseuneores 8,164,168 

"EOtAD MICOS? oc occ vtctecineseeawe ds 226,486,347 
Paid for deste, Claus. css ccdc ones c e's 35,562,581 
Paid for endowmMents...<cccsceccssvese 26,105,648 
Paid for annuities, disability, etc....... 2,715,933 
Paid for surrender values............-- 27,809,688 
PareiGr GQi0MIende cscs ch eecncansoowes 46,747,539 
Paid on other policy accounts.......... 26,850,024 


Total payments to policyholders.... 165,791,413 


OUNEr PAVINGNIS = Cah cccedecdcledoa ses 43,167,782 

WOUtCAl GisSDUSSEMGNtS: .. cc ccccscnes 208,959,195 
Fncomé Tate: by. coos cdc cicwececensccws 17,527,151 
"Wotab Saniteeel assets oie la pxcoicicweice asians 1,003,773,762 
RESEFVES Of POLICIES. «ccc cicecvevences 792,719,146 
Dividends payable in 1924............. 54,800,321 
Dividends payable in subsequent years.. 20,352,917 
Other assigned surplus funds.......... 69,513,133 
New paid-for business 239,514 policies (in- 

cluding revivals and increases).... 710,397,776 
Insurance in force January 1, 1924, 

1,809;,,506 policies £08. ......020600 4,376,729,804 


Considering 300 working days in the year, 
the foregoing transactions, when reduced to a 
daily average, show that the New York Life 
added to its assets during 1923, $50,074 daily; 
it received daily from policyholders $565,530 
on an average and from other sources $180,420, 
the total average daily income being $754,954. 
Daily payments for death claims averaged $118,- 
542, while living policyholders received an 
average of $434,006, the total daily payments 
to policyholders being $552,638. Agents wrote 
an average of 708 policies for $2,367,992 each 
day, the average daily increase being 302 poli- 
cies for $1,115,200. 

For more than three-quarters of a century 
during which there occurred many economic, 
political and social upheavals, the New York 
Life has steadily expanded, meeting promptly 
all obligations under its contracts, and always 
ready to meet emergencies on the investment 
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side. Its financial and business growth since 
organization is summarized in the following 
table: 
REsuME 1845-1923, INcLUSIVE 

Premium income received..........+. $2,827,477,807 
Paid for death: Clans. oinciscccwcccess 752,678,025 
Paid to living policyholders.......... 1,265,777,305 
Total payments to policyholders...... 2,018,455,320 
Assets, Januaty 3, 1924520. ceciascccws 1,003,773,762 
Total benefits to policyholders........ 3,022,229,082 
Excess of benefits over premiums....... 194,751,275 

From the above figures it appears that while 
policyholders have paid into the New York Life 
the enormous sum of $2,827,477,807, they have 
received in death claims and other payments 
$2,018,455,320, while there is yet being held 
for their benefit $1,003,773,762, making total 
benefits to policyholders $3,022,229,082 or $194,- 
751,275 more than has been paid by them. Pol- 
icyholders have received or are having held for 
their protection $1.09 for each dcllar of pre- 
mium paid. 

The New York Life was organized as a purely 
mutual company, owned and controlled by its 
policyholders, to whom all savings are refunded. 
The company’s history and present standing 
show the great returns policyholders have en- 
joyed and will continue to enjoy through care- 
ful management of its financial affairs and the 
expansion of its business by a_well-directed 
agency force. 


Satisfactory Results of George Washington 
Life’s Year 

It will be gratifying to the policyholders of 
the George Washington Life Insurance Com- 
pany of Charleston, W. Va., to learn that the 
mortality experience last year was very favor- 
able, less than 54 per cent of the expected num- 
ber of deaths having actually occurred; in fact, 
the death rate during the company’s whole 
career has been under 60 per cent of expected, 
denoting careful selection of risks. The net 
cost of insurance to policyholders has been 
correspondingly low. The company is now 
operating a department for the prevention of 
lapses, and has also arranged with the Life 
Extension Institute for a health service for 
policyholders. As of December 31, 1923, the 
company reports $3,309,461 of assets; a policy 
reserve of $2,743,704; a security and mortality 
fluctuation reserve of $26,674, and $300,000 
capital and surplus. Premium income last year 
reached the sum of $658,415, while payments to 
policyholders totaled $222,385. Among the 
gains of last year were about $370,000 in assets; 
about $300,000 in policy reserve; about $3,000,- 
000 in life insurance in force, such protection 
now amounting to $21,570,641, exclusive of ~ 
accident benefits. President MHarrison B. 
Smith and his associates merit congratulation. 


F. E. Mendes Joins John A. Eckert 
& Company 

Frank E. Mendes, insurance broker, has 
announced that he will leave his present office 
at 110 William street, New York city, and, as 
of February 1, will be associated with John 
A. Eckert & Company at 90 John street. Mr. 
Mendes is one of the best known brokers in 
downtown New York and has built up a sub- 
stantial business through a discriminating 
clientele. 
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AMERICAN LIFE REINSURANCE COMPANY 


Home Office, Magnolia Building, Dallas 
Branch Office, 29 S. LaSalle Street, Chicago 


FIFTH ANNUAL STATEMENT December 31, 1923 


ADMITTED ASSETS LIABILITIES 

First Mortgage Loans.......... ..... $624,645.00 Policy Reserves, Paid for Basis............. $287,754.56 
U. S. Liberty Bonds. .... y 52,032.40 Death Claims, Proofs Not Received......... 18,950.00 
Coie teks. ....... wie oh 50,181.66 Premiums Paid in Advance and Unpaid Items 2,218.87 
a “plat ig pa Fystimated PARE AQIUICY. 5. cosa nei dees Sunnis 2,478.00 
/ ccruec nterest on nvestments : a 16,910.32 Capital Stock........... _.$ 250,000.00 
Premiums in Process of Collection, net and Unassigned Funds........... 209,033.37 

Amounts due from Cther Companies... 29,965.42 Surplus to Policyholders. . ‘ 459,033.37 

GAA 2 oi seo ceesaiaercbtrd cletita< alls Horse AMET IO Ae SO MO PATS oc ceyn das a oes Some ule IRE 


AN UNEXCELLED RECORD 


Life Insurance in Force 


December 31, 1919 . . . $5,290,381 
December 31,1920 . . . . . $19,025,345 
December 31,1921 . . . . . $27,146,043 


December 31, 1922 . +s « « « Sees 
December 31,1923. . . . . = . $41,224,327 


OTHER 1923 RECORDS 


Peceuebaenre ath WOR, go i ook oho he ss he eee Rae wes $9,205,112 
New Paid for Business—Gain over 1922. ................2002eees 3,625,723 
Interest due and unpaid on Investments....................-..2-- None 
interest earned on Mean Ledger Assets. ........... 52-6 -scee esse 7.17% 
OFFICERS 
A. C. BIGGER, President MORTON BIGGER, Assistant Secretary 
FRED D. STRUDELL, Secretary BERT H. ZAHNER, Chicago Manager 








A TEXT BOOK 


WHAT DOES LIFE INSURANCE 


, PRESIDENTIAL YEAR | By S. S. HUEBNER 
' MEAN TO YOU? |, — 






This book is designed to be a comprehensive text 
book adapted to the needs of all persons desiring 
a clear and simple exposition of the subject. The 


Some business men are going into ‘‘Presidential Year”’ | Se oes I pee ee 
with grave concern. They are clinging to time=-worn | author has had in mind particularly the needs of 
traditions and are resigned to the reputed ‘‘Presidential | life insurance solicitors and others in the business, 


Year’’ conditions. | and of students in colleges and high schools. To 

Prosperity can be influenced by plans and diligence | fulfil this purpose it has been the author’s object 
in the estimation of The Lincoln National Life Insur- | to bring together in compact and classified form the 
ance Company. There are life insurance needs aplenty essential facts, principles and practices of the life 


to be cared for this year and Lincoln National Life agents : “ish t h as lead 
are being trained to find them and being equipped to insurance business, and to present them in a simple 


supply them promptly and fully. | untechnical manner. The book does not attempt 
Because of the genuine optimism of The Lincoln | to discuss the highly technical aspects of the busi- 
National Life, backed by a definite and helpful sales ness, such as the specialist may desire; instead its 
OPERA Cet eee he eOpenOtaENes, 1 pays to | purpose is to treat comprehensively those phases 
: % ; | concerning which the average student, layman and 

(INK Hip "Th \ | solicitor should be informed in order to have a clear 

(LINK UP ()wr THE ()) LINCOLN) understanding of the nature of life insurance and 





the family, personal and business uses to which 
it may be put. 


The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character’ 


Lincoln Life Building FORT WAYNE, INDIANA | | THE SPECTATOR COMPANY 
Now More Than $295,000,000 in Force CHICAGO - - - NEW YORK 
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WESTERN UNION LIFE 


Licensed in Connecticut, Califor- 


nia, 
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HOME OFFICE—SPOKANE, WASHINGTON 


Iowa, Idaho, Kansas, Minnesota, 
Missouri, Montana, Nevada, New 
Jersey, North Dakota, Ohio, Ore- 
gon, Pennsylvania. South Dakota, 
Utah, Washington and Wyoming. 


Vice-Pres. and Gen. Mgr. 


Colorado, Indiana, Illinois, 
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Metropolitan Managers Meet 
(Concluded from page 27) 
EARNINGS OF FieELD MEN 

The average earning power of the managers 
of the Metropolitan during the past year was 
$181 per week. Assistant managers had an 
average earning of $73.88 per week, while 
agents averaged about $50 per week. Mr. Fiske 
pointed out that it was not so long ago that 
an agent made less than $15 per week and 
assistant managers and managers were paid ac- 
cordingly. 

A. F. C. Fiske, son of President Fiske, 
heads the Empire State territory and received 
due honors as the leading agency superintend- 
ent. Benjamin D. Morton, manager at Joliet, 
Ill, was the leading manager. He won this 
honor on the basis of his ordinary writings. 
His district, with fourteen agents and two 
assistants, turned in $1,750,000 of ordinary, an 
average per month per man of $10,500. An 
xcellent record in all other departments was 
maintained coincidentally. 


Lire INSURANCE INVESTMENTS 

Frederick H. Ecker, vice-president of the 
company, spoke to the managers at some length 
Tuesday morning concerning the investments of 
life insurance companies in general and of the 
Metropolitan in particular. Mr. Ecker said in 
part: 

It is interesting to ‘review the course of mortgage 
loan investments covering a period of a dozen years, 
because those loans so aptly illustrate the response 
of life insurance funds to public need. All of the 
companies increased their holdings of such _ invest- 
ments during the period between 1911-1914 by the 
amount of $272,000,000. Again getting the perspective 
of the Metropolitan’s relation to all, during the same 
period, the Metropolitan’s increase in mortgage loans 
amounted to $62,023,428, or 22.8 per cent of all. 

During the following three years, that portion of 
total increase in assets of all companies, which was 
invested in mortgage Icans, had dropped to $208,000,- 


-000, being 27.26 per cent of the total investments 


of the pericd, extending to 1917, and to $141,000,- 
000, or 17.28 per cent of the total by 1919. The 
Metropolitan invested in the three years from 1914 
to 1917 $58,168,088 and in the year 1919 $11,563,944. 

Now, getting to the period of the great shortage 


in shelter accommodations throughout the country, 
during the years 1920-1921 there occurred an_ in- 
crease of $706,000,000 in mortgage investments of 
all the companies, which raised the proportion in such 
form of investment for that period to 54.83 per cent 
of the total increase in all investments in those 
years. For the same period the Metropolitan’s in- 
was $165,016,744, or 23.37 
per cent of all companies and 65.79 per cent of its 
own growth. 


crease in mortgage loans 


The Metropolitan increased its mortgage investments 
in 1923, that is, after deducting those paid, to the 
sum of $605,922,414, which is an increase of 18.78 
per cent over last year, and now constitutes 42.33 
per cent of the company’s admitted assets, and this 
increase is probably in the neighborhood of one- 
fifth of similar investments made by all the insurance 
companies in the year 1923. Of this round figure oi 
$606,000,000, $142,844.274.97 are in farm mortgages; 
$45,313,836 this year distributed among twenty-five 
States: the average rate of interest on all these 
investments is 5.782 per cent. Ten years ago the 
average rate on our mortgage loans was 5.343. This 
increase in rate over that of ten years ago betters 
the earnings by two and a half millions of dollars 
a year, 

INTEREST SHOWN IN TRANSPORTATION 

Noting the course cf Metrepolitan’s investments in 
railroads, as compared with that of the fifty-two com- 
panies in 1911, the ratio of investments in such securi- 
ties for all the companies was 35.64 per cent, or a 
total of $92,000,000. 
per cent. Since then there has been a continuous 


The Metropolitan’s was 26.16 


decline in this percentage and in 1921 there was an 
actual decrease in amount as compared with 1920 

speaking of all the companies—of more than $23,090, 
000. In the year 1922, there was an increase in 
the holdings of the fifty-two companies amounting to 
$81,800,000, although the preportion of railroad in- 
vestments to total investments actually fell 1 per cent, 
from 23.8 per cent to 22.8 per cent. The Metro- 
politan’s investment in rails at the end of 1922 totaled 
$270,328,501, or 21.46 per cent of its own admitted 
assets, illustrating its conformity to the general trend. 
These figures reflect the fact that practically no new 
mileage has been added to the railroads in recent 
years. An analysis of such investments as were 
made would probably show that the greater part were 
in equipment obligations, again responding to the 
greatest need of the railroads, which has been to pro- 
vide power and cars to meet the tremendously in- 
creased demands for :ransportation. However, it was 
notable that almost on*-quarter of the admitted assets 
of life insurance companies is in investments in sup- 
port of the very necessary transportation facilities of 
the United States, and is becoming increasingly im- 
portant that all citizens whose life insurance pro- 
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tection is based on tke investment of their reserve 
funds by life insurance comnanies should realize not 
only the wide extent cf their interest in the national 
transportation problem but also the imperative neces- 
sity of securing to the railroads a fair opportunity 
to preserve and enhance tlie value and integrity of 
their -securiteis. The Metropolitan’s investment in 
railroad securities increased in 1923 by the amount 
of $47,175,475, which 


neighborhood of one-third of such class of investment 


probably, represents in tie 


by the companies as a whole. The amount invested 
by the company this year was at a rate to yield 5.40 
per cent. 

The increase for the year 1922 in investments of 
the fifty-two companies in public utility and general 
corporation securities amounted to $64,694,000, bring- 
ing the total up to $288,728,600; the rate of increase 
in this class of investment exceeded that of any 
other class, being 28.88 per cent in excess of the 
amount for 1921, 


Life Insurance Results in 1923 

Equitable Life of 

$50,649,776: increase in insurance in force, 
$35,634,636. 


Iowa.—New business, 


Mutual Life, Milwaukee.— 
New paid-for business, $305,477,749: insurance 
in force, $2,689,218,038; increase, $189,588,227. 


Northwestern 


Mutual Life, New York——New business, 
$449,275,679: increase, about $54,000,000; in- 
surance in force, $2,817,761,195:; increase, about 
$187,000,000; assets, increase, 
over $4,600,000; surplus, $42,714,342: 
about $5,400,000; dividends paid, $33,033,431; 
increase, about $3,000,000, 


$695,.748,508 : 


increase, 


National Life, Montpelier, Vt—Insurance in 
force, $38,091,039; increase, about $31,000.- 
000; assets, $87,418,909: 
$3,000,000; surplus, $5,493,712: 
$500,000. 

Fidelity Mutual Life, Philadelphia—New 
paid-for business, $48,653.771: 
$8,000,000 ; insurance in force, $267,248,034; in- 
crease, $28,000,000; 
crease, about $4,700,000; surplus, $2,584,700; 
increase, over $370,000. 

Peoples Life, Frankfort, Ind—Assets, 
$3,093,179; gain, $506,700; insurance in force, 


increase, nearly 


increase, over 


increase, nearly 


assets, $56,158,624; in- 


$27,348,730; gain, $2,731,0<0. 
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Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 
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Age Limits from 0 to 60. 

Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 
ly Premium plan. 















0. Cc. L. BUILDING 


Participating and Non-Participating Policies. 
Same Rates for Males and Females. | | 
Double Indemnity and Monthly Disability Income features for i. 


ADAMS ST. 

















Males and Females alike. PF ar comescene wy a 
° ° . €/ a > Chicago | 
Standard and Substandard Risk Contracts, i. e. less work for nothing. = (9d |2]  Seock || 
| Nat'l. Bk. || Exchange | O) 59" 
a rn | FAR 
4 QUINCY ST. | Ok. 
THE OLD COLONY LIFE INSURANCE COMPANY “pa S)8St_ figs 
"eae Illinois 462 
Colonyf eral | wm! | R 
of CHICAGO, ILL. se _ | 4 | Ea | | 
; = eee | m_ BUS ee | 
B. R. NUESKE, President JACKSON BOUL. 
The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through [insurance| | Board | 
to Quincy and Wells Street, right in the heart of Chicago’s Financial District. | Exchange | of | 


| Trade 


























WANTED THE MUTUAL LIFE 


A high class Home Office Agency Executive. 
THE NATIONAL UNDERWRITER of Thursday, : 
January 31st, carried the story of the election of The Mutual Life Insurance Company of 


Walter E. Webb to the Vice-Presidency of the ’ 
Sale’ tite, GA. We-aneie: New York has a record of EIGHTY YEARS 


chai aie ouaiintai ati of prosperous and successful business. It has 


successful service with his company with which : : 

he becamé connected as Agency Supervisor in passed through panics, pestilence and wars 
1917. Mr. Webb is a fine example of what can be e : 
done by ambitious young men who have the fore- unharmed, and to day, as a result of eight 
sight to connect themselves with growing institu- decades of endeavor, offers financial strength, 


tions in the life insurance field.”’ 


THE MAN WE WANT must be equipped in ; ; 
personality, past experience and connections to begin insurance service. 
at once constructive work in the expansion of our 
agency forces. He must have character, know how to 


reputation, magnitude, leadership, and life 


carry responsibility and inspire confidence, and Those considering life insurance as 
merit—as a result of achievement—company recog- 3 ae 
nition. a profession are invited to apply to 


IF YOU CAN APPROXIMATE Walter E. Webb’s 
qualifications and can rise to his official station, we 


are interested. The right man will be adequately . 

ions The Mutual Life Insurance Co. 
IN CONFIDENCE, ADDRESS Wm. H. Hunt, of New York 

President of The Cleveland Life Insurance Company, 

Guardian Building, Cleveland, Ohio. 34 Nassau Street New York 
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The United States Cancer Death Rate for 1922 


By Dr. Frepertck L. HorrMAN 


Consulting Statistician, Prudential 


There was a further increase in the U. S. 
cancer death rate during 1922, which now stands 
at 86.8 per hundred thousand of population. 
During 1921 the rate was 86.0, during 1922 
83.4, during 1919 80.5 and during 1918 80.0. 
The number of deaths in the Registration 
Area during 1922 was 80,938, representing 
about 85 per cent of the total population. The 
usual approximating estimate, therefore, of 
100,000 deaths from cancer per annum is not 
very far from conforming to the actual facts 
in the case. 

The Census Office has published standardized 
cancer death rates for 1922 which reveal some 
extremely interesting contrasts deserving of 
extended consideration, for, on the whole, our 
methods of registration are now approximately 
trustworthy for ordinary and practical pur- 
poses, while comparable with corresponding 
Statistics for other civilized countries. The 
highest standardized cancer death rate during 
the year occurred in the State of Rhode Island, 
or 106.9 per 100,000. The next highest rate oc- 
curred in New York, or 99.2, followed by a 
rate for Massachusetts of 98.4. As yet, the 
rates for this country are measurably below 
the corresponding rate for England and Wales, 
which, on a standardized basis for 1921, was 
100.7. High 
among other States; in New Hampshire 91.0, 
Maryland 91.2, Illinois 90.9, Connecticut 95.9, 
California 95.1, New Jersey 90.5, Utah 82.1, 
Vermont 88.0, Washington 84.1, and Wisconsin 
81.7. Particularly suggestive are the high rates 
for the Pacific Coast, although materially re- 
duced by the process of standardization, or, in 
other words, the modification of the age and 
sex constitution of the population. 

The crude cancer death rate for California 
during 1922 was 121.1, against 111.7 in 1921, 
109.2 in 1920, 105.3 in 1919 and 101.3 in 1018. 
As I have had frequent occasion to point out, 


cancer death rates prevailed 


Insurance Company of America 


the city of San Francisco has about the highest 
crude cancer death rate in this country, or 161 
per hundred thousand. 

By way of contrast, the southern States have 
an almost uniformly relatively low cancer 
death rate. The white standardized rate for 
‘Florida was 63.5, for Kentucky 55.6, for 
Mississippi 58.6, for North Carolina 57.4, for 
South Carolina 59.6, and for Tennessee 52.8. 
Higher southern rates prevailed in Louisiana, 
where the white rate was 80.7; in Maryland, 
where it was 92.5, and in Virginia 66.5. The 
colored rates in southern States approach quite 
closely those of the white population, except- 
ing in Louisiana. In Florida the colored cancer 
death rate was 40.8, in Kentucky 57.3, in 
Louisiana 68.7, Mississippi 53.0, North Car- 
olina 57.5, South Carolina 46.1, Tennessee 53.0, 
Virginia 52.6. 

The increasing cancer death rate of the 
United States is rapidly offsetting the declin- 
ing death rate from tuberculosis. In 1922 the 
crude tuberculosis death rate of the Registra- 
tion Area was 97.0 per hundred thousand 
against 150.0 during 1918. But how far the 
two mortality factors affect each other it is 
difficult to say. The mortality from tuber- 
culosis diminishes primarily in response to 
better conditions of living, to higher wages, 
shorter hours, a lesser amount of fatigue and 
better conditions of work. It is also, of course, 
profoundly affected by improving in personal 
hygiene, aiming primarily at greater cleanli- 
ness, better air and ventilation and a more 
rational amount of bodily exercise. Cancer, 
conversely, would seem to be closely associated 
with what is generally understood as civiliza- 
tion, which is largely equivalent to a more 
abundant food supply and diminished bodily 
exercise. Although the evidence is not quite 
conclusive, it would not seem unreasonable to 
refer to cancer as a disease of the over- 
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nourished and well-to-do, while tuberculosis is 
essentially a disease of the undernourished and 
the poor. 

It is idle, in the present light of our knowl- 
edge of the disease, to speak of cancer preven- 
tion. What is aimed at in the public agitation 
of the question is to bring about the preven- 
tion of deaths from cancer as the result of the 
earliest possible diagnosis and the earliest 
qualified form of radical treatment. The heavy 
mortality finds its explanation, in a large 
measure, in public ignorance, apathy and 
cowardice, and not an inconsiderable share for 
many untimely deaths from cancer also rests 
upon the medical profession, which only too 
often delays proper treatment while there is 
still the hope of an effective cure. It is not 
going too far to say that at the present time 
probably 80 per cent of all the cases which 
come to institutions for final treatment are 
received in an inoperable condition, when early 
death is a foregone conclusion. Operative tech- 
nique in cancer cases has reached an extra- 
ordinary degree of efficiency, but it fails to pro- 
duce its best results because -of the wrongful 
delay in most cancer cases, and a delay for 
which both the laity and the medical profession 
are responsible. There are, furthermore, the 
disgraceful and often criminal practices of so- 
called cancer specialists, who prey upon the 
ignorance of a credulous public. The extent 
to which swindling cancer cures are practiced 
upon helpless cancer victims is nationwide and. 
a national disgrace. 

Cancer is a subject of profound importance 
of life insurance companies. The disease, being 
primarily an affliction of adult life, causes now 
a more important share of deaths after 40 
than possibly any other cause, excepting 
diseases of the heart. Among women, cancer 
is probably the predominating cause after 45. 
Effective cancer treatment adds easily from ten 
to fifteen years to the after-life time of those 
who have been properly cared for. Life in- 
surance companies, therefore, have a direct in- 
centive in giving every possible encouragement 
to the American Society for the Control of 





Cancer, which is primarily responsible for 
whatever has been done to bring the elementary 
facts of the situation to the attention of the 
public. 

The increase in cancer is a world phenom- 
enon, as pointed out in a recent address of mine 
on “Cencer and Civilization,” read before the 
3elgian Cancer Congress. I draw attention 
to the unquestionable increase of the frequency 
of the disease in England, France, Belgium, 
Holland, Scandinavia, Switzerland, and many 
of the principal cities of the remainder of 
Europe. In England the standardized death 
rate from the disease has increased from 95.5 
during 1911-14 to 100.7 during 1921. During 
that year the male rate was 08.8, while the 
female rate was 102.8. The evidence for other 
European countries, as well as for Australia 
and many other sections of the world, is 
equally conclusive. But there are extraordinary 
variations in the incidence of the disease as it 
affects particular organs and parts of the body. 
Of special significance is the practical non- 
occurrence of cancerous affections among 
native races living under primitive conditions of 
life. As yet, cancer research has failed to 
prove productive of the best results anticipated, 
but new lines of research are under considera- 
tion which suggest of a hopeful outlook. 

The most important field which has thus far 
received but incidental consideration is the pos- 
sibility of a connection between cancer in- 
crease and modern dietary habits depending 
largely upon conserved and preserved food 
products. Another promising line of research 
has been suggested by Sir Arbuthnot Lane, who 
emphasizes, in the light of his long experience, 
the supreme importance of intestinal stasis as 
a pre-cancerous condition. Whatever may be 
done in the future must rest upon a broader 
conception than the search for a single cancer 
cause. It is practically a certainty that many 
causes or conditioning circumstances are 
responsible for cell proliferation terminating 
into cancerous growths fatal to human life. 
Whatever may be achieved in this direction 
may be less spectacular than other great dis- 
coveries in medical science, but the results will 
be of a vastly greater benefit to mankind; for 
in its final analysis no affliction imposes a 
larger amount of suffering and involves heavier 
burdens upon the community than the present 
toll of nearly 100,000 deaths from cancer in 
this country and over one-half million of such 
deaths throughout the civilized world. 


The Spectator Abroad 
In “Progress,” the official organ of the Aus- 
tralian Provincial Assurance Association, 
Limited, of Sydney, Australia, there recently 
appeared a reproduction of a cartoon by 
Marvin C. Mobley that was published in Tue 
SPECTATOR together with appropriate reading 
matter. This circumstance reveals two things: 
First, that our contemporaries abroad are keep- 
ing a watchful eye on the progress of insur- 
ance journalism in this country and, second, 
that the popularity and utility of THe Sperc- 
TATOR is not confined in its appeal by either 

custom or international boundaries. 


THE SPECTATOR 


LIFE INSURANCE SECTION 


One Hundred Ways of Canvassing 

The fifth, and last, volume of William Alex- 
ander’s educational. series, “One Hundred 
Ways of Canvassing,” written for the instruc- 
tion and entertainment of life insurance sales- 
men, may now be obtained from The Spectator 
Company. It is a larger book than any of the 
previous volumes, and deals with insurance 
salesmanship from every point of view. It 
embodies hints, selling points, and canvassing 
plans from a great army of practical insurance 
men, but all this is greatly enhanced by the 
comments and suggestions of the author. 

Ordinary textbooks are often as dry as they 
are useful. But Mr. Alexander’s books are 
something more than textbooks. They have a 
genuine literary flavor and are as entertaining 
as they are instructive. They do not deal with 
the rules and regulations that each company 
necessarily promulgates, or with the details of 
policy contracts. They describe the insurance 
needs of the people, and how certain policies 
provide for these needs. But the chief aim of 
the author is to stimulate the imagination and 
enthusiasm of the reader, and to excite his 
ambition; to make him think and act for him- 
self; to aid him in recognizing his opportuni- 
ties, and to prompt him to strive to ascend the 
ladder and reach the top, where there is abun- 
dant room for all those who are really in earn- 
est. 


Thursd iy 


This concluding volume may be no more 
useful than the others, but its character is such 
that it will probably be more popular than 
the rest, for it views the agent’s work from 
every angle, and gives on every page hints and 
suggestions that will be “money in the pocket” 
of every man and woman engaged in field work 
who is intelligent and willing to learn. Price 
per copy $3.50. 


Small-Town Agent Writes $1,000,000 

Conway, ArkK., January 21.—Conway has 
the only million dollar insurance agency in a 
town of its size in the United States, and, in 
fact, is the only place with a population of 
less than 75,000 in which an agency wrote more 
than one million dollars’ worth of life insurance 
during 1923, according to a report received by 
the J. D. Dunaway agency of this city from 
the Missouri State Life Insurance Company. 
Besides Conway, Little Rock was the smallest 
city in the country to reach the million dollar 
mark, it was stated. Mr. Dunaway is planning 
an aggressive campaign for this year and said 
today his agency will bend every effort to 
reach the $2,000,000 mark this year. 


The monthly meeting of the Omaha Association of 
Life Underwriters was held at the Hotel Fontenelle 


at noon, January 26, 
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Make Mortgage Money Move 


Increase your profits on farm and city mortgages 
by using our National Title Insurance policies. 


These relieve Life Insurance Companies of the 


necessity of re-examining titles and thus render 
possible quicker decisions and a more rapid turn- 


Send for booklet T-S. 


NEW YORK 
TITLE AND MORTGAGE 
COMPANY 


135 Broadway, New York City 


Capital. Surplus and Undivided Profits more than 


AMERICAN TRUST COMPANY 


$10,000,000.00 


Affiliated with the 
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unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








How Life Insurance and Trust Estates Protect 
Our Homes 


By Marte C. Lone 





The Buffalo Life Underwriters Asso- 
ciation has just completed a_ publicity 
campaign which was laraely based upon 
a prize essay contest. From among 10,- 
000 essays submitted that of Miss Marie 
C. Long, of the Masten Park High 
School, was selected as the best. The 
essay is printed herewith. It is note- 
worthy because the first paragraph con- 
tains an original idea in life insurance. 














If you were asked if you believed in spirits 
and you were the average person you'd say no. 
Yet are you figuring on coming back to manage 
your estate? “Certainly not,” you would say 
but if your folks were suddenly left alone 
would you be certain of their safety and well- 
being? You should be and you want to be. 

There has always been a desire to ward off 
the uncertainties of life. It is instinctive to 
wish to protect yourself and those nearest to 
you. To-day it is possible to maintain your- 
self when your earning capacity runs low and 
ultimately to control your affairs after death 
for the benefit of those in the home with 
life insurance and through the trust estate. 

Life insurance gives the home financial pro- 
tection and independence. Probably the most 
It permits of an easy way of 
saving for a time when a lump sum or a 
When earning 
capacity is no longer sufficient for maintenance 


useful policy. 
permanent income is needed. 


a person may be sure of a comfortable living 
if he has provided for just that time through 
an endowment policy. That is what it insures, 
financial independence in old age. Or the bene- 
ficiary may be a boy or a girl who wants a 
college education. It provides too for a per- 
son who is of a necessity a dependent through 
physical disability. And, as is often the case, 
parents give a son or a daughter a start in 
business life by means of an endowment policy. 
In case of death within the duration of this 


policy the total value of the instrument is paid 
to the estate. 

The straight life policy where payment ends 
with death and the insurance is paid to the 
estate can, as well as the short term and the 
limited payment policies, be used for payment 
of bills or mortgages and to defray living ex- 
penses of the beneficiary. 

Such insurance would prevent what happens 
every day. Death of the wage-earner leaves 
the mother and children unprovided for. They 
are not fitted for work, they can find no work, 
even if they are willing to do the most menial 
of tasks. Many are forced to accept charity. 
And the pity of it all is that more often than 
not their unhappiness might have been pre- 
vented by systematic saving in the form of 
premiums on a life insurance policy. It can- 
not be doubted that life insurance is a sure 
investment for home protection. 

Money wisely handled can do much. It is 
when inexperienced hands dispose of it that the 
value of the good received from it decreases 
in startling measure. Hundreds of estates are 
lost in a few years after a lifetime of saving 
because people think they know and they don’t 
know what a safe investment is or how to 
spend money. Men of business experience and 
foresight plan for the handling of their estate 
so that the beneficiary receives from it the 
greatest good. They place their insurance 
money into the hands of a trustee, preferably 
the bank or trust company—for they are not 
subject to death or illness as is the individual. 
They have had long experience in handling 
estates and have more opportunity to make bet- 
ter investments. Their responsibility is 
enhanced by the laws of the State government. 
A trust estate provides not only for a perma- 
nent regular income but may set aside a sum 
for a special purpose, such as for the educa- 
tion of children. Manifestly different is this 
from dissipation of the insurance money by 
misplaced confidence in shaky investments and 
extravagance in spending which follows the at- 
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tempt of the inexperienced beneficiary to handle 
his own estate. 

The bank or trust company is always ready 
to get in touch with you and provide for the 
future of the ones you are living for and think- 
ing for. 

For the protection of your home and the 
henefit of your community carry adequate life 
insurance. And let your love carry on the pro- 
tection through the medium of a trust estate. 
It is the only way your spirit can ever come 
back to shield those in your home. 


Guardian Managers’ Meetings 

The first of a series of three group meetings 
of the managers of the Guardian Life of 
America took place at the Hotel Chalfonte in 
Atlantic City on January 30 and 31, when the 
company’s Eastern managers assembled for a 
two-day conference. 

The meeting of the company’s Western man- 
agers will be held at the Edgewater Beach 
hotel, Chicago, on February 10 and 11, and on 
March 1 and 2 the Southern managers will 
come together at Columbus, Ga. 

Too Busy 

Are you “Too Busy” to write and get a 
sample of our wonderful business-getter leaflet 
called “Too Busy”? Then don’t blame the 
prospect you would reach for being “too busy” 
to see you, when you also are “too busy” for 
an opportunity to increase business through our 
“Too Busy” leaflet. The Spectator Company, 
135 William street, New York. 





OF NEBRASKA 


N. W. Cor. 15th & Dodge 
8TH FLOOR 


OMAHA, NEBR. 


E. M. SEARLE, Jr., President 
W.E. McCANDLESS, Vice-Pres. 
Manager of Agents 














THE SPECTATOR 


LIFE INSURANCE SECTION 


British Life Assurance Developments 


(From Our London Correspondent) 


HEALTH SERVICE BuREAU 

Following closely upon the inauguration of 
schemes for the periodical medical re-examina- 
tion of life assurance policyholders, there comes 
an announcement of a further extension of pro- 
gram having for its object the betterment of 
public health. It will be remembered that the 
according of re-examination facilities to policy- 
holders has recently been adopted by two British 
life assurance offices, namely, the Legal and 
General Assurance Society, Limited, and the 
Wesleyan and General Assurance Society—the 
latter an old-established “mutual” society trans- 
acting both ordinary and industrial business. 

The “Wesleyan and General” offer was for 
the re-examination, at intervals of two years, 
of policyholders assured for £1000 and up- 
That is to say, it had reference to the 
In point of view of 


wards. 
society’s ordinary branch. 
the number of policies in force, however, the 
industrial branch assumes considerably greater 
importance than the ordinary; and the latest 
scheme brings within its purview policyholders 
of both classes. A pamphlet, bearing the title 
“Better Health and Longer Life,” issued by 
the society gives an outline of what is proposed. 
After emphasizing the national importance of 





Massachusetts Mutual Life 
Insurance Company 


of Springfield Muss. 


Incorporated in 1851 


Unexcelled policy contracts, efficient 
life insurance service, and a net cost that 
is notably low—these are three of the 
reasons why the name Massachusetts 
Mutual is synonymous in the mind of the 
insuring public with all that is best in life 
insurance. During the seventy-two 
years of the Company’s history its policy- 
holders have ever been its loyal friends 
and its enthusiastic advertisers. 


Joseph C. Behan, Supt. of Agencies 











eood health and longer life, its contents are 
prefaced by the remark that much yet remains 
to be done to secure and apply to the best ad- 
vantage the lessons of modern science and re- 
cent experience, and in the interests of the 
nation assistance should be provided from every 
available source. The society, it is pointed out, 
has direct relationships with the holders of 
nearly 2,000,000 policies (whose homes it is 
called upon to visit in most cases weekly) and 
has thereby an opportunity, and even a respon- 
sibility, to assist in conservation of health and 
prolongation of life. 

The following paragraph explains the new 
departure: “The work which the society has 
now inaugurated is that of a health service 
bureau to carry out a definite and extensive pro- 
gram of general welfare work. It is of course 
intended to supplement, and not to replace, the 
existing agencies operating for the same pur- 
pose. The work of the bureau will include the 
preparation and distribution of literature bear- 
ing upon personal and civic hygiene, the rudi- 
ments of health, and the prevention of disease. 
Machinery will be set up for the study of mor- 
tality and morbidity statistics, and periodical 
health surveys will be made. Whatever will 
promote better health and longer life will be 
within the range of the service. The society 
hopes that its efforts in this direction will merit 
the attention of the medical officers of health 
all over the country, and that it will be per- 
mitted to render such assistance to them and 
to the ministry of health as lies within its 
powers.” 

It is added that actuarial research indicates 
that the cost of the health and welfare work 
will be abundantly justified by virtue of the 
saving in mortality, but the society has been 
actuated also by the desire to render a very 
real service to the whole community. 


SURGICAL OPERATION BENEFITS 

3y reason of the proud position it occupies 
as Great Britain’s greatest assurance company, 
the Prudential Assurance Company, Limited, is 
always assured of a respectful hearing when 
it makes a new departure. Further than this, 
it is a safe conclusion that any new scheme 
which it places before the public will have re- 
ceived before being launched careful considera- 
tion based on wide experience. The company’s 
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latest announcement has reference to an extep. 
sion—in the direction of cover in respect of 
surgical operations—of the benefits given under 
ordinary branch endowment assurance single 
life policies, assuring £1000 and upwards. A 
brief outline of the scheme is as follows: 
The company will, if the policy is in force 
and on production of satisfactory evidence, pay 
at once such portion of the sum assured as may 
be required to cover the surgeon’s fees for any 
operation undergone, after the date of the notice 
(October, 1923), by the life 
nursing fees consequent on such operation, The 
concession is subject to the following condj- 


assured, and 


tions: 

(1) The amount paid under the scheme will 
be deducted from the sum assured on a claim 
arising by death or by survival, and cash sur- 
render and paid-up policy values will be suit. 
ably reduced. Should the surgical and nursing 
benefit be claimed under more than one policy, 





‘You may talk too much 
on the best of subjects,” 
says Ben Franklin; and in 
another place he adds, 
“The most exquisite folly 
is made of Wisdom spun 
too fine.” 


Successful Franklin 
agents explain the great 
essential benefits of Frank- 
lin life insurance, avoiding 
lengthy discourse upon de- 
tails which confuse the 
prospect, and add nothing 
to his knowledge. 


THE FRANKLIN LIFE 
INSURANCE CO. 


Springfield 38 Illinois 

















EDMUND P. MELSON, President 


SPECIAL FEATURES ABOUT CONTINENTAL POLICIES THAT OFFER 


A WIDER FIELD - - INCREASED OPPORTUNITIES 


Age limits 8 to 65 

Major surgical operation benefits. 

Loan values at end of first year under most forms 

Annual dividends on certain policies issued at non-participating rates. 

Unexcelled underwriting service for sub-standard policies. 
accepts approximately 95% of all cases submitted. 


CONTINENTAL LIFE INSURANCE COMPANY 


ST. LOUIS, MISSOURI 


The Company now 


P. M. HARPER, Vice President 
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the amount will be deducted from the policy 
or policies first maturing. 

(2) In respect of each £1000 assured the 
surgeon’s fees to be paid by the company will 
be limited for any one operation to a maxi- 
mum of sixty guineas and the nursing fees 
for any one operation to one month’s accom- 


- 
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Ask for— 


“How letters 
sell life insurance’ 


a booklet telling of the 
practical application of 
direct-mail selling to life 
insurance sales work—practical be- 
cause tested by more than 900 insur- 
ance salesmen to their satisfaction. 

Letters that are truthfully written to 
guide the decision of men are not only 
most effectivein bringing wise planning; 
they also bring decisions not otherwise 
obtainable. . 


Make this collection of sales letters a 
part of your selling plan. Write for book- 
let11-A aow 


WILLIAM S. HULL 


Direct-<Mail Sales Service 
¢CMADISON, CONNECTICUT 






















Peoples 
Life 
Insurance 
Company 
Frankfort, Indiana 


$2,427,860.00 on Deposit with the 
Indiana Insurance Department 


$306,013.31 Surplus Protection to 
Policyholders 


$26,000,000.00 Insurance in force 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA,OHIO, ILLINOIS AND MICHIGAN 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company. 
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modation with a maximum of thirty guineas. 
The scheme is not limited to one operation and 
there is no restriction on the classes of opera- 
tions to be covered by the scheme. 

(3) No payment under the scheme shall ex- 
ceed the amount paid in premiums—less any 
loans in existence on the security of the policy 
—at the date of the operation, and no payment 
will be made when the operation and nursing 
fees together do not amount to £25. 

In connection with the above, it may be 
noted that the payment is in no sense a loan 
on the security of the policy; consequently there 
is no question of its repayment. A further ad- 
vantage from the point of view of the assured 
is that the new benefit is not dependent upon 
the policy having secured a surrender value. 

Anything which tends, at a time of illness, 
to reduce financial pressure cannot fail to re- 
act beneficially upon the patient—to the advan- 
tage of both the assured and the office. Fol- 
lowing on its latest concession, the “Pruden- 
tial’ will no doubt secure still further public 
support; and it remains to be seen how far 
other offices will follow the lead thus given. 


Course in Life Insurance at Columbia 
University 

The course in life insurance at Columbia 
University which has been so successfully con- 
ducted by Joseph B. Maclean, assistant actu- 
ary of the Mutual Life of New York for the 
past three years, will be offered again during 
the spring session of the university. The course 
will cover the practical conduct of the life in- 
surance business in such a way as to be partic- 
ularly useful to agents and home office men 
who desire to secure a clear but not too tech- 
nical knowledge of the business as a whole. 
Those who are interested may attend the first 
session of the class on February 12 without in- 
curring any obligations. Outline of the course 
and further information are available by ad- 
dressing the secretary of the university. 

It will interest members in the life insurance 
fraternity to know that there will shortly ap- 
pear from the press of the McGraw-Hill Com- 
pany, a book on Life Insurance by Mr. Maclean, 
the first in that company’s new insurance series. 


The Wm. E. Hand General Agency 
Incorporates 


Wm. E. Hand, general agent at Lakeland, 
Fla., for the Reserve Loan Life Insurance Com- 
pany, has just completed the incorporation of 
his agency under the name of the Southland 
Mortgage Loan and Investment Company, with 
an authorized capital of $25,000. The com- 
pany will do a general loan and insurance busi- 
ness with competent and experienced men in 
charge of each department. The successful 
business established by Mr. Hand will be taken 
over by the new company and the life depart- 
ment will be under the personal supervision of 
Mr. Hand. The Reserve Loan is the only life 
company to be represented and the agents for- 
merly with Mr. Hand’s agency will be inter- 
ested in the new company and will continue 
as agents for the Reserve Loan Life. 
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Men capable of closing 
business and training new 
agents or devoting entire 
time to writing new 
business can secure good 
positions with the under- 
signed company on very 
favorable terms. When 
writing give full details, 
past history and refer- 
ences. 


Ue 


STANDARD LIFE 
INSURANCE COQ. 


716 Locust St., 
St. Louis, Mo. 











North American 
National Life 
Insurance 


Co. 


Omaha, Nebraska 


Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


F. J. Uehling, President. 
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THE FIRST CONTINUOUS INSTALMENT POLICY 


What is understood to have been the first of New York, in 1893, in commemoration of 
policy form providing for the payment of the the fiftieth anniversary of the founding of that 
insurance to the beneficiary in annual instal- great company. For the information of readers 
ments continuing throughout the life of the of THe Specrator the complete contents of this 
beneficiary is the continuous instalment policy policy are reproduced below, together with the 
issued by the Mutual Life Insurance Company _ stipulations they imposed: 
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ORIGINAL CONTINUOUS INSTALMENT Poticy ISSUED By THE MUTUAL LIFE INSURANCE Com- 


PANY OF NEW YORK, IN 1893 















MUTUAL AGREEMENTS instalments shall be paid when due to the executors 

SurvivaL oF Benerrcrary.—After the payment of or administrators of the beneficiary. 
the twenty instalments within provided for, the com- PREMIUMS.—Each premium is due in cash at the 
pany must be furnished at each subsequent payment head office of the company in the City of New York, 
with satisfactory evidence that the beneficiary is still but will be accepted elsewhere when duly tendered in 
living, and in default of such evidence no further pay- exchange for the company’s receipt signed by the presi- 
ment will be made. dent or secretary. Notice that each premium is due 
DEATH OF BENEFICIARY, the beneficiary die at the date named in the policy is given and accepted 
before the death of the insured, the twenty annual by the delivery and acceptance of this policy, and any 
instalments only shall be paid when due to the execu- further notice required by any statute is thereby ex- 
tors, administrators or assigns of said insured. Should pressly waived. That part of the full year’s premium 
the beneficiary die subsequently to the death of the in- if any, which is not due at the time of the death of the 
sured and prior to the completion of the payment of insured shall be deducted from the first instalment 
the twenty-annual instalments, the remainder of said paid. If this policy shall become void by non-payment 
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of any premium, all payments previously made shall 
be the absolute property of the company, eXcept as 
hereinafter providid. 

Divipenp.—If the insured then be living, this pol- 
icy will, if in force at the expiration of ....,,.. 
years from the date of issue, be credited with its dig 
tributive share of surplus, and it shall not be entitled 
to a dividend at any previous time. All surplus so 
apportioned may be applied to purchase an annuity jn 
reduction of future premiums, or may be drawn in 
cash. Subsequent distributions shall be made during 
the lifetime of the insured only, and after periods of 
five years each, The percentage of cash dividend to 
premium at each distribution shall be the same upon 
this policy as upon an ordinary life policy of like 
amount, age and distribution. 

Pato Up Portcy.—After three full years’ cash pre. 
miums shall have been paid upon this policy, the com. 
pany will, upon its legal surrender before default in 
the payment of any premium, or within stx months 
thereafter, issue a non-participating policy for paid. 
up life insurance for the amount required by the 
provisions of the act of May 18, 1892, Chap. 690, Laws 
of the State of New York, the amount of which shal] 
be three-fourths of the amount of paid-up policy to 
be given under like circumstances in exchange for an 
ordinary life policy, such paid-up life insurance to 
mature and become payable in one sum upon the accept 
ance of satisfactory proof of the death of the insured, 

SURRENDER FOR CasH VALUE.—This policy may be 
surrendered to the company at the end of the said first 
PONG OF o.5.s6isce sais . years, and the sum of ......., 
dollars besides the surplus as defined above, will 
be paid therefore in cash. ; 

SuRRENDER FOR Lire Income.—Or if this policy 
be surrendered as above provided, the total cash value 
may, at the option of the policyholder, be applied to 
the purchase of an annuity for life, according to the 
published rates of the company at the time of such 
surrender. 

InsurRANCE WitH Annuity.—If the policy be sur- 
rendered at the end of the first dividend period as 
above provided, the company will, if requested in writ- 
ing, apply its cash value, including surplus, or any 
part of such value, to purchase, without medical 
examination, a paid-up policy for the same amount 
as the value so applied, securing insurance for life 
and participating annually in dividends, together with 
a paid-up annuity for life equal to three and one-half 
per cent per annum of the amount of the paid-up 
insurance, payments of the annuity to commence one 
year after the end of said first dividend period. 

INCONTESTABILITY.—After two years from the date 
hereof, the only conditions which shall be binding 
upon the holder of this policy are that he shall pay 
the premiums in cash, as stipulated, and that the re 
quirements of the company as to age and war éer- 
vice shall be observed, and that in all other respects, 
if this policy matures by death after the expiration 
of the said two years, the payment of the instalments 
and annuity as agreed shall not be disputed. 

Notice to THE HoiperR oF Tus Portcy.—No agent 
has power on behalf of the company to make or mod- 
ify this or any other contract, to extend the time for 
payment of a premium, or to bind the company by 
making any promise, or by receiving any representa: 
tion or information not contained in the application for 
this policy. 

AssIGNMENTS.—The company declines to notice any 
assignment of this policy until the original assignment 
or a duplicate, or a certificate copy thereof, shall be 
filed in the company’s head office. The compdny will 
not assume any responsibility for the validity of an 
assignment. No assignment or hypothecation of this 
policy, or of any part thereof or interest therein, of 
of any instalment accruing thereon, made by the 
beneficiary without the concurrence of the insured, 
shall be valid, and if not so assigned, no payment 
shall be made by the company during the lifetime 
of the beneficiary, except to the beneficiary within 
named, personally, or upon his or her order for each 
payment as the same may become due. 
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BUILD 
YOUR OWN 
BUSINESS 











under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 
66 Broadway, New York 


A ne 
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The Essence of Life Insurance Salesmanship 


It is now generally recognized that life in- 
surance salesmanship is a profession of the 
highest order and that the life insurance sales- 
man should be highly qualified in order to 
render the service his profession calls for and 
to attain that success to which he should aspire. 

The day of selling necessary commodities 
and services through the hypnotic personality 
of the salesman is passing. The public knows 
too much. It has delved into matters itself 
and wants to be shown. Witness the interest 
shown in window displays and magazine adver- 
tising which demonstrate, for instance, the vari- 
ous stages in the manufacture of a well-known 
fountain pen or the structure of an automo- 
bile tire. The salesman of textile goods is 
trained by study and tours of the mills. He 
must know in general how the articles are made 
up, how much cotton, shoddy, etc., goes into 
the fabric. The oil salesman must know the 
elements of the oils he sells, whether of an 
asphalt base or a parafine base; and so on. 

It is much more important that the life insur- 
ance salesman should know the foundation and 
the ingredients of the product he sells—if we 
may use that term in connection with a ser- 
vice of such far-reaching benefit to the in- 
dividual and the community. The agent’s work 
would be more properly termed missionary 
work. What missionary can expect to have 
the slightest success unless he can impress upon 
his hearers the fact that he has the most com- 
plete confidence in the truth and soundness of 
the doctrines he teaches? A good “line of 
talk” may appeal for a time but, lacking knowl- 
edge of the fundamental basis, he who pro- 
fesses to being a missionary soon finds himself 
floundering and his hearers losing interest. Con- 
fidence comes only from knowledge. 

Much has been written and published on life 
insurance principles and life insurance sales- 
manship. The first, however, has generally 
been too technical and the second lacking in 
conciseness and accuracy of statement where 
it touched on the fundamental principles. What 
has been needed has been the presentation of 
the matter with the accuracy of statement of 
the actuary combined with the non-technical 
language of the layman. 

A year or two ago a prominent life insurance 
company officer stated that there was great need 
for a textbook for life insurance agents which 
would demonstrate the calculations of pre- 
miums, reserves, and non-forfeiture values and 
which would not “shoot above the head” of the 
reader. After much persuasion on the part of 
a prominent agency man and others, William 
Breiby, F. A. S., partner of the firm of Fackler 
& Fackler, the eminent firm of consulting actu- 
aries of New York, agreed to attempt to write 
a book which would meet the stated require- 
ments. The result is “The Essence of Life 
Insurance,” now in press, to be published by 
The Spectator Company. 

It is the opinion of the experienced life in- 
surance people who have read Mr. Breiby’s 
manuscript that he shows in this book that he 
has the qualifications of such a textbook writer. 
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lor many years Mr. Breiby had been called 
upon not only to instruct clerks and actuarial 
students, but to lecture before life insurance 
agents, so that he had gotten the viewpoint of 
the non-technical man. 

Employing only the simplest arithmetic, the 
author demonstrates the basis of premiums, re- 
serves, and the other features of life insur- 
ance which to many have always seemed un- 
fathomable puzzles. He shows how the sev- 
eral features of the life insurance policy develop 





PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, IIl. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 











One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $3,750,000. In- 
surance in force $111,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 20 States. For 
territory write today 
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from the fundamental basis and, in plain every- 
day English interprets the meaning of the 
policy clauses and provisions. 

Agents will find this book a revelation in 
simplicity of form and arrangement. It is ideal 
for those who have but little time for study. It 
carries them in easy but direct stages through 
the make-up of premium rates, reserves, and 
non-forfeiture values. The demonstrations are 
complete and practical, requiring a knowledge 
of simple arithmetic only. They will find the 
book a fund of useful information on all 
branches of their business and the chapter 
interpreting the policy clause invaluable. 

Agency officers will find that this book pro- 
vides a splendid course of instruction to agents, 
being arranged in such logical sequence that 
it lends itself to periodical classes, and is bound 
to increase the efficiency of their sales force. 

Actuarial students will find the book excel- 
lent as the first stepping stone to the more 
theoretical study of the subject. 

Policyholders and the general public will 
find that this book opens up a wealth of 
romance in a business which heretofore has 
been looked upon as too technical for the lay- 
man to consider. Price per copy, $3. 


Research in Insurance Statistics 
The spring term of the course in insurance 
statistics at Columbia University will be de- 
voted to the systematic examination of specific 
topics in insurance administration. One study, 
which relates to the historical and critical 


THE SPECTATOR 


LIFE INSURANCE SECTION 


analysis of the life insurance policy loan prob- 
lem, has already been assigned. Facts will be 
collected showing the relation between the 
demand for policy loans and the business cycle, 
the ratio of policy loans to other investments 
and the yield on this class of investments in 
relation to yields on other fixed-rate securities. 
Other questions to be considered will be the 
place of policy loans in a program promoting 
productive rather than consumptive credit, the 
bearing of policy loan credits on beneficial and 
remedial small-loan practice, the cost of va- 
rious types of low-rate credit vehicles, etc. 

Other inquiries will also be assigned to prop- 
erly prepared students. These wil! include 
the trend of interest rates on short- and long- 
term insurance investments adapted to the re- 
quirements of the several insurance branches, 
a survey of insurance markets and the pos- 
sible saturation points for existing lines of 
coverage, the discovery of new fields for the 
application of the insurance principle, the tax 
burden on the insurance business, economies in 
administrative supervision, budgetary and sta- 
tistical control, lessons from, and the laws of 
growth or decline of representative institutions, 
and costs of loss-prevention practices. 

The course will be conducted by Edwin W. 
Kopf, assistant statistician of the Metropoli- 
tan Life, under the supervision of Ralph H. 
Blanchard, of the Department of Insurance, 
Columbia University, New York city. Infor- 
mation regarding the course may be obtained 
from the secretary of Columbia University. 


Thursday 


B. F. Myers Appointed 


B. F. Myers, of the Old Line Life Insurance 
Company of America has been appointed 
superintendent of that organization’s Western 
department, with headquarters at Houston, Tex. 
The announcement of this personnel change, 
which was recently made, indicates the care 
with which this company is selecting its repre- 
sentatives. 

Mr. Myers is an experienced life insurance 
man, having gained his familiarity with condj- 
tions by actual selling in the field and by sub- 
sequent home office work as superintendent of 
agencies for a Texas company. He has a host 
of friends throughout the West and Southwest 
and his present promotion should prove satis- 
factory to both himself and the Old Line Life. 





Philadelphians Plan Sales Congress 


Plans for the Philadelphia Life Insurance 
Congress were formulated at a conference at 
the Bellevue Stratford on Saturday, February 2, 
President Frederick G. Woodworth of the 
Philadelphia Association had invited the fol- 


lowing to attend the meeting: James W, 
Edgerton, president, Trenton Association; 
Charles B. Palmer, president, Wilming- 


ton Association; J. A. Tyson, president, Harris- 
burg Association; E. J. Berlet, chairman of 
publicity; Sigourney Mellor, chairman of pro- 
gram and speakers, and J. Renwick Mont- 
gomery, secretary. 








been increased to 4.8%. 


service. 


the utmost in genuine service. 


address: 
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Increased Dividends 


Our 1924 dividend scale represents the greatest 
dividend increase in the history of the Company. 


At the same time the rate of interest allowable on 
sums held by the Company for the credit of policy- 
holders under Dividend and Policy settlements has 


Guardian Agents have the benefit of an unusually 
helpful program of Home Office cooperation and 
From furnishing leads on desirable prospects 
to free health examinations for policyholders—nothing 
is overlooked to give both Agents and Policyholders 


There are opportunities in our field force for men 
who can measure up to them. For information, 


GEO. L. HUNT, 
Supt. of Agencies 


The Guardian 
Life Insurance Company 


Established 1860 under the Laws of the State of New York 


50 Union Square, New York 
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Washington Life and Accident Reorganized 

The Washington Life and Accident Company, 
Chicago, recently completed its reorganization 
and incorporated on the cold line legal reserve 
basis as a stock company with a capital of $200,- 
goo. When organized as an assessment associa- 
tion, the company’s home office was in Spring- 
feld, Ill, but it moved to 56 West Randolph 
street, Chicago, in 1917. Accident and health 
and life insurance are written on the weekly 
premium basis by the company and operations 
are now conducted in Illinois and Michigan. 
The reorganization plans, however, call for 
wider scope and application has been made for 
licenses in Missouri and Ohio. 

The new officers of the Washington Life and 
Accident are: George R. Kendall, president; 
C. B. Crawford, vice-president and supervisor 
of agencies; H. R. Kendall of Louisville, Ky., 
treasurer, and Curtis P. Kendall, secretary. All 
these officials are experienced insurance men. 
President Kendall was with the Prudential 
prior to the formation of the Washington Life 
and Accident and Mr. Crawford, who pre- 
viously was connected with the Kentucky Cen- 
tral Life and Accident for twelve years, was 
vice-president of the old assessment associa- 
tion. The others are equally well known in 
insurance circles. The premium income of the 
company during 1923 was about $800,000. 


Amicable Life’s Fine Progress 


Comparison of the principal items in the 
statement of the Amicable Life Insurance Com- 
pany of Waco, Tex., as of December 31, 1923, 
with that a vear earlier, discloses the fact that 
the company made excellent progress in every 
direction during the past year. Its new busi- 
ness issued last year was $8,562,125, an increase 
of over 67 per cent. The net gain in insurance 
in force was $5,583,586, and brought the total 
insurance in force up to $28,681,647, the gain 
during 1923 having been more than 24 per cent. 
The admitted assets increased more than 10 
per cent and now aggregate $5,134,246; and 
after increasing the policyholders’ reserve by 
more than $472,000, to the sum of $3,438,918, 
and providing for all other liabilities the com- 
pany shows a surplus for protection of policy- 
holders $1,644,434, including $820,000 capital. 
The increase in surplus last year was nearly 
$70,000. The premium income increased nearly 
20 per cent, having amounted in 1923 to $863.794, 
while the total income increased to $1,325,351. 
Since organization the company has paid to 
policyholders $1,901,113, and now has $1,000,- 
000 deposited with the treasurer cf the State 
of Texas for the protection of policyholders. 

Of the company’s resources, the sum of $2,- 
271,680 is represented by mortgage loans; it 
holds real estate valued at $956,890; it has 
$418,142 of cash in banks and bonds worth 
$135,000; and its other assets include accrued 
interest, policy loans and premium notes with- 
in reserve, and uncollected premiums within 
reserve, 

The foregoing record shows that the com- 
Pany has progressed most satisfactorily under 
the management of President A. R. Wilson and 








‘TO YOUR HEALTH! 


An Educative, Life and Health Saving 
Leaflet for Policyholders 


Chief Government Chemist Tells 
What Bootleg Liquor Contains 
and How It Poisons Users 


Life Insurance Companies Are Rend- 
ering Great Sociological Service 
and Reducing Mortality Rate 
By Its Distribution 


Startling facts are presented dispas- 
sionately and impartially in the very 
important leaflet entitled ‘“To Your 
Health!’’ ‘This is a reprint of an inter- 
view by a representative of THE SPECTA- 
TOR with Dr. J. M. Doran, head of the 
Industrial Alcohol and Chemical Divi- 
sion, United States Bureau of Internal 
Revenue, and is based upon the findings 
in 75,000 analyses of bootleg liquor. 

*“‘To Your Health!’ is so prepared 
that it is conveniently enclosed with 
periodic premium notices and 


IS BEING SENT BY LIFE INSUR- 
ANCE COMPANIES TO THEIR 
POLICYHOLDERS, 
thus performing a service for the latter 
and helping, by dispelling dangerous 
ignorance, to prevent disease and 

lengthen life. 


Public Should Be Enlightened 


As Dr. Doran well says: ‘Public en- 
lightenment on these matters is necessary. 
The work of the chemist is rendered in- 
effective unless other professions interested 
in public health matters lend their efforts 
towards bringing a fuller knowledge of 
these basic scientific facts before all. The 
public is entitled to know these things in 
order that it may act with intelligence in 
its own protection.” 


“TO YOUR HEALTH!?’”’ 


is gotten up attractively as a 16-page 
leaflet, to fit a No. 6 envelope, for send- 
ing to policyholders with their premium 
notices. 


PRICES: 


1000 copies $50 25,000 copies $750 

5000 ‘ 200 30,000 By 900 

10,000 ‘‘ 375 50,000 . 1,250 
100,000 copies, $2,000 


On orders of 1000 copies or more the 
inscription of company or general agent 
will be printed without extra charge. 
On orders of less than 1000, $5 additional 
for inscription. 


Please remit by money order or bank draft on 
New York, to avoid exchange charges. 


THE SPECTATOR COMPANY 


135 William Street 
NEw YORK 


CnICAGO OFFICE 
Insurance Exchange 
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the other officers, namely: Secretary, Holt 
Massey; loan inspector, H. M. Minier; general 


attorneys, William & Williams; medical 
director, Dr. Carl Lovelace. 


Southern Life and Trust Becomes Pilot 
Life 

Announcement has just been made of the 
change in the title of the Southern Life and 
Trust Company of Greensboro, N. C., to the 
Pilot Life Insurance Company. It is also an- 
nounced that the company’s business hereafter 
will be exclusively the writing of life, acci- 
dent and health insurance, the trust department 
being discontinued. This change is only in 
name, and the policies of the Southern Life and 
Trust Company will not be affected in any 
way. The capital, assets and surplus to pol- 
icyholders remain exactly the same, the cap- 
ital being $1,000,000, the assets, $7,230,000 (a 
gain during 1923 of $885,000), and the surplus 
$1,680,000 (a gain during 1923 of $165,000). In 
other words, it is the same company with a 
different name. The new title was adopted be- 
cause for many years the company has used 
the pinnacle of Pilot Mountain as its trade- 
mark. The change has been unqualifiedly ap- 
proved by Insurance Commissioner S. W. Wade 
of North Carolina. 

The Southern Life and Trust Company was 
organized in 1890 with a capital of $25,000. 
After doing a successful business in real 
estate loans, fire insurance and banking, it was 
decided in 1903 to do a life insurance business, 
and the other plans of business were then sep- 
arated and the company thereafter did only 
life insurance and trust business. The capital 
has been increased from time to time by sur- 
plus earnings up to its present amount. The 
company’s charter provides for stock company 
management, but limits the profits the stock- 
holders may receive, for the security afforded 
by the capital stock, so that the most the stock- 
holders can receive from any part of the busi- 
ness in which policyholders have part is 50 
cents a year per $1oco of insurance, the re- 
maining profits or participating business belong- 
ing to the policyholders. During the past twenty 
years the company has doubled its insurance in 
force every five years, now having $55,000,000 
of life insurance in force. 

The officers of the Pilot Life Insurance Com- 
pany are as follows: President, A. W. 
McAlister; vice-president, R. G. Vaughan; sec- 
ond vice-president, Alfred M. Scales; third 
vice-president, H. B. Gunter; secretary, Arthur. 
Watt. 

The company has openings for general agents 
in Alabama, Mississippi, Florida, Tennessee, 
Virginia and West Virginia. 





Becomes a Field Supervisor 

INDIANAPOLIS, IND., February 3.—George 
Anawalt has accepted a position as field super- 
visor for Indianapolis and Indiana of the In- 
dianapolis Life Insurance Company. Mr. Ana- 
walt for several years has been identified with 
the sales organization of Schloss Brothers Com- 
pany and is well versed in the selling of life 
insurance. 
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The 
Ontario Equitable Life and 
Accident Insurance Company 


S. C. TWEED, President 


Merchants Casualty 
Company 


E. F. SEAGRAM, President 
S. C. TWEED, Vice-President 
L. M. FINGARD, General Manager 


Reinsurance Company 
of Canada 


S. C. TWEED, President 





Waterloo, Ontario 


Fourth Annual Statement 
DECEMBER 3lst, 1923 


Total Assets........$ 1,431,605 





— Reserves and Ce $ 450,367.17 Total Assets........ $ 312,177 
other Liabilities. 1,274,892 Liabilities.......... 290,926.02 Policy Reserves and 
Excess of Assets other Liabilities. . 78,875 
(Capital a Excess _ of Assets 
Surplus)......... 156,713 (Capital and Sur- Excess of Assets 
In G : q 11.633.564 plus) eh ee eee er 159,441.15 (Capital and Sur- 
suran - 633, 
wie on Total Income....... 866,137.60 plus)............. 233,302 
y—vagy ale a 24,840,903 Claims Paid 1923... 409,557.49 Insurance Gained . , 1,682,375 
| ne Total Claims Paid to Insurance in Force 
ne: _—arpneate 2,034,008.88 Dec. 31st, 1923.... 2,985,910 
Excess of Income 
over Disbursements 232,575 The Largest Company of its Age and Total Income. ..... 62,675 
Government Depos- Te a Excess of Income 
its for Protection $154,222.16 in Bonds Deposited with over  Disburse- 
of Policyholders. 254,000 Dominion Government I en ad Sen 24,993 


Head Office, Waterloo, Ontario 


Eleventh Annual Statement 
DECEMBER 3lst, 1923 


Waterloo, Ontario 


Second Annual Statement 
DECEMBER 31st, 1923 




















On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial ‘‘rate-book, set of supplies, and a 
God-bless-you.” 


Then there’s the Peoria Life man. He is first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship. 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks. 


Is it surprising that Peoria Life men are 


happy and successful? 


Peoria Life Insurance Company 


PEORIA, ILLINOIS 








Ready! 


New York State Field Annual 


AND 
Insurance Directory 


ONTAINING a complete list of agents in 

New York State (‘exclusive of Greater New 

York) with complete address, list of companies 
represented, etc. 


Many new features are included that will be 
found only in “Field Annuals.” 


* Greater New York is published separately. 





THE INSURANCE FIELD CO. 


P. 0. Box 617, Louisville, Ky- 

Send me a copy of the NEW YORK STATE FIELD ANNUAL 
AND INSURANCE DIRECTORY. 
$5.00 to cover cost. 








Incorporated 


Enclosed find check for 


Cee eee eee eee e ree ee eeeeseeeses Fase seeseeseseeeeert* seer? 
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LIVESTOCK INSURANCE 

Retention of the unearned premium by the 
insurer with knowledge of a breach by the 
insured of the conditions of the policy, and 
a failure to tender a return thereof to the in- 
sured when pleading a forfeiture amount to 
poth a waiver and an estoppel. 

The policy was issued on April 29, 1918, in- 
suring the plaintiffs against loss by death from 
disease of a certain bull owned by the plaintiffs. 
The policy was forwarded to the local agent 
at Marietta, Okla., and delivered to the plain- 
tiffs on May 24, 1918. The bull died on the 
next day, May 25, 1918. 

Defendant denied liability for the reason that 
no notice of the sickness of the animal was 
given as required by the policy and because 
the animal was sick at the time the policy was 
delivered. The plaintiffs filed a reply alleged 
that defendant had waived all defenses which 
it might have under the terms of the policy and 
setting up the special 


was estopped from 


defenses alleged in the answer. 
The policy contained the following pro- 
visions : 


“That it is agreed that this policy shall not 
be in force until it has been paid for and deliv- 
ered to the insured by his postmaster, letter 
carrier or the company’s agent which must be 
while the animal or animals it is intended to 
cover are in perfect health and condition. 
It being agreed that any delivery of 
this policy which is made while the animal or 
animals are not in good health shall not be 
valid or binding on the Kaskaskia Livestock 
Insurance Company. * * Notice of sick- 
ness or accident must be given to the home 
ofice at Shelbyville, Ill., at once direct, and 
not through agents, which notice shall be by 
telegram and confirmed by letter within twen- 
ty-four hours thereafter. The failure to per- 
form any of the requirements above mentioned 
as embodied in this paragraph shall release this 
company from any and all liability under this 


policy.” 

It was admitted by defendant that the pre- 
mium was paid to the local agent of the defend- 
ant at time of delivery of policy. There was 
no allegation in the answer of the defendant of 
any tender or return to the plaintiff of the un- 
earned premium so paid. Held that a failure 
to tender or return the unearned premium is a 
waiver of the breach of the conditions of the 
policy, 

The court cited Schreiber vs. German-Amer- 
ican Hail Insurance Company, 43 Minn. 367, 
when the Minn. Sup. Ct. said: 

“After it learned that it might elect to avoid 
the policy, honesty required that, before so 
electing, it should restore the money, payment 
of which was thus exacted. The retention of 
that money was—in morals, certainly—incon- 
‘stent with an intention to avoid the policy. 
** * Under the circumstances, it was 


defendant's duty as soon as it learned of the 
breach of condition, to determine whether it 
would abide by the policy and retain the pre- 
miums, or restore them and elect to avoid it.” 
The trial court properly instructed the jury 
to find a verdict for the plaintiff on the evi- 
dence. 
Livestock Ins. Co. vs. Harvey 
219 Pac., Rep. 


Kaskaskia 
Bros. (Supreme Court of Okla.), 


072. 


AUTOMOBILE 

Delivery of property for purpose of trial 
only does not pass title. On appeal the 
judgment will not be reversed for insuffi- 
ciency of evidence, if there is any testimony 
which reasonably tends to upport the 
verdict. 

On March 10, 1919, the defendant issued its 
fire insurance policy on the car in question to 
one Sanders for $100. The insured repre- 
sented that the car was the property of the 
applicant and free from all liens and incum- 
brances. The terms of the policy provided that 
a misrepresentation in either respect by the in- 
sured would forfeit the policy. 

The automobile was destroyed by fire on 
July 18, 1918, and the insurance company re- 
fused to pay the loss. Plaintiff alleged the 
performance of all conditions upon his part 
and service of his proofs of loss within the 
required time. 

It appeared that a mortgage was given on 
the car to the bank about March 1, Iog!o. 
After execution of the mortgage, the question 
arose of carrying insurance upon the car. Plain- 
tiff’s testimony was that in order to meet the 
terms of the policy, the bank agreed to re- 
its mortgage on the car, which was ac- 
The release was not placed 
on file however, but was stamped March 5, 
1920, several days prior to the issuance of the 
policy. 

Lewis was substituted as plaintiff in place 
of Sanders during the course of this proceed- 
defendant. It ap- 
across 


lease 


cordingly done. 


ing, withoute objection by 
peared that Lewis was planning a trip 
the continent. By agreement between Lewis 
and Sanders, the owner of the car, Lewis put 
$400 in the First National Bank as a guar- 
antee that he would purchase the car if in good 
condition or if not, that he would return the 
car to Sanders after completion of the trip. 
If he decided to buy the car, he was to pay 
the notes at the bank for the car signed by 
Sanders. While Lewis was driving the car on 
this trial trip, it burned. 

Lewis claimed that, as he had promised to 
buy the car if in good condition or return the 
car to Sanders after making the trip, he 
ought to take care of the bank indebtedness 
and pay the $400 guarantee to Sanders. He ac- 
cordingly commenced payment of the notes at 


the bank. 
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n2EeuUTAaANICe Declsion 


‘5 Ss emerge By Joseph @. Selior of the New York Ber 


Held that it is entirely a question for the 
jury to decide whether the mortgage was re- 
leased at or before the time when the insur- 
ance policy was issued. Verdict for the plain- 
tiff will be sustained. 

Held also that where an automobile is deliv- 
ered to a prospective purchaser for trial and 
the final sale is made to depend on the condi- 
tion of the car, the title to the property does 
not pass until final acceptance thereof by the 
vendee. 

If while during said trial the property is de- 
stroyed by fire, and the property is covered by 
a policy issued to the original owner, he may 
still recover on his policy. 

Any agreement after the loss between 
Sanders and Lewis as to disposition of pro- 
ceeds of the policy could not change the fact 
that Sanders had an insurable interest in the 
property at the time of the loss. 

As the defendant did not object in court to 
the substitution of Lewis as party plaintiff in 
place of Sanders, it will be stopped from ques- 
tioning the validity of the action of the court 
in making the substitution. 

Judgment for plaintiff affirmed. 

Automobile Ins. Co. of Hartford, Conn., 
vs. Lewis (Supreme Ct. of Okla.), 220 Pac., 
Rep. 639. 


AUTOMOBILE THEFT 

An employee of a local agent of an insur- 
ance company cannot waive the provision of 
a policy as to filing proof of loss. The in- 
surer is not estopped by retaining the proof 
of loss filed after expiration of time. 

This action was brought upon a policy issued 
hy the defendant insuring the plaintiffs against 
theft of an automobile. Plaintiffs 
alleged in the complaint that the car was stolen 
on September 20, 1921, while the policy was 
in full force, and that one of the plaintiffs 
made out due proofs of loss according to the 
requirements of the policy as far as he was in- 
tormed by the resident agent. 

Defendant’s answer denied that the plaintiffs 
had complied with the conditions of the policy, 
and particularly the provision in the policy 
which required the assured to render a sworn 
statement to the defendant within sixty days 
after the loss stating the place, time and cause 
of the loss, the interest of the assured and of 
all others in the property, the sound value 
thereof and the amount of damage thereon. On 
trial the plaintiffs had a verdict for $1000, and 
from the judgment entered thereon the defend- 
ant appealed. On the trial one of the plaintiffs 
testified to a conversation with the defendant’s 
local agent at Auburn two days after the fire. 
This testimony by this plaintiff was substan- 
tially as follows: 

“He [Wiggins] asked me questions, and I 
answered them; he write it down, and then he 
says ‘That is all. I says: ‘That is all for 
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STATISTICS 


Annual statements, writings, can- 
cellation and reinsurance schedules, 
special ealls and all work requir- 
ing the use of tabulating machines. 
Also overload work. Expert comp- 
operators on short notice. 





tomete 





FENWAY COMPANY, INC. 























Whitehall 20 Vesey Street 
7796 New York 


Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


oe Phone: JOHN 1090 
50 John St. New York City 











‘That is all. He says: 
for you to do, we will 


me to do?’ He says: 
Tf there is anything 
notify you.” Oy ee 

The plaintiff testified also that he called at 
the office of the Auburn agent on later occa- 
sions and was told each time that they were 
awaiting an answer from the company. 

On January 6, 1922, one of the plaintiffs ob- 
tained from the agent a blank notice of loss, 
filled out and verified the paper and forwarded 
it to the insurance company, but this paper 
was not sent in until over forty days after the 
expiration of the sixty-day period provided by 
the policy. 

Plaintiffs contend that defendant is estopped 
by the statements of the employee of the local 
agent at Auburn, who said: “If there is any- 
thing for you to do we will notify you.” Plain- 
tiffs claim that relying upon this promise they 
were induced to The policy provided, 
however : 

“No officer, agent or other representative of 
this company shall have power to waive any of 
the terms of this policy unless such waiver be 
written upon or attached hereto; nor shall any 
privilege or permission affecting the insurance 
under this policy exist or be claimed by the 
assured unless so written or attached.” 

It is clear that there was no writing upon 
or attached to the policy signed by any officer 
or agent of the company which changed its 
terms, 

On appeal judgment was reversed, the court 
holding that the local agent at Auburn had no 
authority to waive any of the provisions of the 
policy unless such waiver was in writing, and 
0 far as appears he had no authority to ad- 
just losses, Further, the conversation with 


wait. 


Wiggins, the employe of the Auburn agent, 
was not sufficient to waive the provisions of 
the policy with reference to serving proofs of 
loss. Wiggins was not shown to be an agent 
of the company and had no authority whatso- 
ever to change the terms of the policy. There 
was no evidence “that defendant or any of its 
officials or authorized agents did anything that 
would create a waiver or estoppel.” The re- 
tention of the alleged proofs of loss served over 
forty days after the sixty-day period had ex- 
pired would not estop defendant from setting 
up as a defense the failure to file such proofs 
Judgment reversed. 

The Hartford 
lire Insurance Company, Fourth Dept., 1923, 


207 A. D. 114. 


of loss promptly. 
John Sinincrope and Ano. v. 





Large Increases Made by Continental Life 
of St. Louis 
Among the gains made last year by 


the Con- 
tinental Life Insurance Company of St. Louis, 
Mo., were the following: In insurance in force, 
over 18 per cent; in assets, over 14 per cent; in 
legal reserve, over 14 per cent; in surplus, over 
33 per cent; in income from new business, over 
28 per cent; in total income, over 18 per cent. 
The company now reports more than $48,000,- 
ooo of insurance in force, exclusive of the acci- 
dent department, and its admitted assets now 


amount to $6,208,533, while its surplus as to 


policyholders is $875,672. The reserves in- 
creased in 1923 by $665,295, and the policy re- 


The com- 
pany’s total income last year reached the sum 


serve now amounts to $5,180,006. 
of $2,550,459. Since its organization, the Con- 
tinental has paid $4,940,000 to policyholders and 
beneficiaries, and now has State deposits aggre- 
gating $3,578,000. Edmund P. Melson is presi- 
this strong and progressive company, 


dent o 
and he is assisted by an able official staff. 
Cleveland Life’s Fire Gains 
During the year just closed the Cleveland 
Life Insurance Company of Cleveland, Ohio, 
made excellent progress, having added the net 
amount of $2,467,285 to its insurance in force, 
increased its assets by $695,836, augmented its 
reserves by $561,896, and increased its com- 


bined capital, surplus and special funds by 
$115,134. An important feature last year was 
the earning of 6.56 per cent on the company’s 
its reports that it has had no 
ad- 


$5,236,- 


investments, and 


investment loss since organization. The 
$5 


mitted assets on January I, 1924, were 
758; the policy reserves, $4,403,031; 
capital, surplus and special funds, $556,886. In- 


surance in force amounted to $34,717,621, and 


and the 


since organization payments to policyholders 
have aggregated $2,526,685. 

President William H. Hunt, in commenting 
upon the company’s experience, emphasized in- 
tegrity and security as being regarded by the 
company as its prime requisites for permanent 
success. The Cleveland Life has not made a 
frenzied drive for large volume, nor has it 
favored over-expansion, but has aimed to con- 
servatively increase its financial strength and 
the insurance in force. The company’s attained 
financial position now warrants an aggressive 
expansion program, 
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RARE OLD BOOKS AVAILABLE FOR 
LIBRARIES 
Insurance Men and Companies Can 
Secure Sets of Important Annual 
Publications 


As a result of checking up recently various publi- 
cations on hand for sale, The Spectator Company is 
now able to announce that it has sets of annual pub- 
lications named below, either complete or nearly so. 
Insurance companies and individuals desiring to per- 
fect libraries or those who wish to establish insurance 
libraries would do well to avail of this opportunity to 
secure sets of the valuable reference publications de- 
scribed below: 


Tue Insurance YEAR Book 


A set of the Insurance Year Book, comprising the 
editions from 1877 to 1923, inclusive, except the vol- 
umes for 1878 and 1883, and embracing seventy-nine 
volumes in all, may be purchased for $800. In the 
years 1877 to 1890, inclusive, all classes of insurance 
were embraced in one volume; from 1891 to 1922, in- 
clusive, there were two volumes for each year, and 
in 1923 the Year Book was printed in three volumes, 
one devoted to life insurance, one to fire and marine 
insurance and one to casualty, surety and miscellane- 
ous insurance. We also stock a less com- 
plete set of the Year Books, and also some surplus 
volumes for odd 


have in 
years, 


Tue Hanpy Guipe to Premtum Rates, 
AND POLICIES OF 


APPLICATIONS 
AMERICAN LiFe COMPANIES 

A complete set of the annual issues of the Handy 
from 1891 to 1923, inclusive—thirty-three 
volumes in all—may be obtained for $150. There is 
also in stock another not quite complete set and some 
surplus volumes for various years. 


Guide 


CoMPENDIUM oF OrFicr1AL LIFE INSURANCE REPORTS 


A set of the Compendium, including volumes from 
1893 to 1923, inclusive, except those for the years 
1900, 1902 and 1920 embracing twenty-eight volumes, 
may be purchased for $135. There are also on hand 
some odd volumes for various years. 


THE Hanpy Cuart or Casuvatty Surety 


MISCELLANEOUS INSURANCE COMPANIES 


AND 


A set embracing issues of the Handy Chart for the 
1894 to 1923, except for 1901 and 
1904, may be obtained at $30; and there are also some 
surplus copies on hand for various volumes, 


years 


inclusive, 


Tue Fire Insurance Pocket InDEx 


Copies of the Fire Insurance Pocket Index for the 
years 1880 to 1923, inclusive, except for the following 
years: 1883, 1884, 1885, 1886, 1895, 1897, 1900, 1902, 
1904, 1908, 1910, 1911, 1912, 1915 and 1919, may be 
secured, and there are also some surplus single copies 
for various back years. 

THE INSURANCE 


PocKEtT REGISTER OF ACCIDENT 


Issues for the years 
cept for the years 1903, 
tainable at $32; 


for various 


1891 to 19238, inclusive, ex- 
1904, 1905 and 1908, are ob- 
and there are also available odd copies 
years, 


Tue Pocket REGISTER OF LiFe ASSOCIATIONS 


A set of the above-named charts from 1886 to 1923, 
inclusive, except for the years 1892, 1893, 1895, 1896, 
1897, 1898, 1899 and 1900, can be procured and also 
single copies for various years during the period 
named, 


Tue Lire InsurANCE PoLIcyHOLDERS’ POCKET 
INDEX 


A set of the above-named publication for the years 
1883 to 1923, inclusive, except for 1886, 1895, 1900 to 
1908, inclusive, 1910 and 1919, may be purchased 
at $50, as well as single copies for some of the years 
embraced in the period. 

Sets of other important 
supplied on application. 


insurance works can be 


Vest Pocket Lire AGENTS’ BRIEF 


Of the above publication, complete sets for the 
years 1910 to 1923, inclusive, may be purchased at 
$25 per set, and there are also surplus single copies 
for some of the years named. 
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WANTED 


Managers for These Important Districts 
KANSAS, EASTERN MISSOURI 


Guaranteed low cost policies. As good as we can make them 


Any one of the above is an absolutely first class opportunity. 
Tf your record is clean and you can furnish evidence of your 
Ability as a Personal Producer, your application will be con- 
sidered. 

Address S. W. GOSS, Vice-President 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


The Rookery, Chicago 
















HOME LIFE INSURANCE COMPANY | 
of NEW YORK 


ETHELBERT IDE LOW, President 


The 64th Annual Report shows: 


Premiums received during the year 1923................... 

Payments to Policyholders and their Beneficiaries in Death 
Claims, Endowments, Dividends, €00...... «0 6:<c000< cee 

Increase in(Assets.. <.2 24. heee ee ee 

Actual Mortality 56% of the amount expected. 

PRSUPANCE itt MOLE: oo. s o:40- sce 54sc4701o hte aie ba ale aioe ONO TOE 

PERETTAS CECE ASSOES 5.5; 150570. siti sore olelelerenerel svete ei eieiaveremiene earns ee 3 





$7, 7,686,855 


For Agency Apply to 
GEORGE W. MURRAY, Supt. of Agents : 
256 BROADWAY NEW YORK | 
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INTERNATIONAL LIFE OF ST. LOUIS 
SHARES PROFITS 
WITH ITS AGENCY ORGANIZATION 


That spells a whole volume in a connection with a 
company broadly known for establishing new world 
records for growth and prosperity. Just write the 
home office for a bill of particulars about the Inter- 
national Life plan for distributing among its leading 
agents a share of the profits, based on the high char- 
acter and persistence of insurance written—that is, 
send your inquiry if you write business of high char- 
acter and persistence. ‘The International Life profit 
sharing plan is now reinforced by two years of prac- 
tical and successful demonstration. It is an exclusive 
International Life feature and as such modern and 
all that it ought to be. 


INTERNATIONAL LIFE INS. CO. 
ST. LOUIS MO. 


**A World of Strength”’ 

















Stability with Fraternity 


The Fraternal Aid Union 


A Fraternal Beneficiary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 








Assets of Six Million Dollars 
Operating in Thirty-eight States 





SOMETHING DIFFERENT 





If Interested, address 


V. A. YOUNG, Supreme President 
LAWRENCE, KANSAS 






































As a Business Man, 


it may be assumed you carry life insurance. Are you recej 
the maximum advantages in rates and service? It is = 
your while comparing any insurance with that of 
The Great-West Life Assurance Company 
HEAD OFFICE—WINNIPEG 











EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states 
of Illinois and Missouri with direct Home Office contracts | 
Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 


THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892 
Largest Fraternal Benefit Society for Women in the We 


A “Millionaire”? Fraternal Benefit Society 
The Rates are Adequate 
The Slasuhente t is over 251,000 
The Reserve Fund is over $17,000,000 
Its Business Standing is of the Best 
Gives Safe Protection toWomen aaa the Children of its Members 
cone for its Needy Sick 
. B. A. Health Centers in Every City 
pono Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 


Write for information to 


MISS FRANCES D. PARTRIDGE 
Supreme Record Keeper, Port Huron, 











MISS BINA M. WEST 
Supreme Commander, Port Huron, Mich. 





FOR FOLDER 
SHOWING ELABORATE D DISPLAY 





MIDLAND LIFE INSURANCE COMPS 
KANSAS CITY, MISSOURI 


Backed and endorsed by the most substanti 


THE COMPANY. < é ¢ I 
and influential business men in Kansas Cif 


Practical insurance men of long experien 
and conspicuous success. 


MISSOURI, KANSAS, 
COLORADO, TEXAS. 
in the country to-day. 


THE MANAGEMENT. 


OKLAHOM 


THE TERRITORY. ) 
The best territo 











DANIEL BOONE, Jr.,President JOHN M. SMULLIN, Secreta 
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